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N.Y. Market Covers 
Big Part of Gold 
Cargo of $36,000,000 


Marine Insurance Facilities Taxed 
To Capacity; Balance Placed 
In London Market 


JOHNSON & HIGGINS, BROKERS 


Gold On Three Ships To Rio; Rate 
Abcut 10 Cents A $100; 
The Hazards 














Marine underwriters in New York 
City are watching with more than aver- 
age interest the transferring of $36,000,- 
000 in gold from New York to Rio de 
Janciro to be placed in the vaults of the 
treasury of the Brazilian Government. 
More than one-half of this shipment, 
being made in three vessels, is insured 
with American insurance companies and 
the balance has been placed through the 
London market. The reason the whole 
$36,000,000 is not covered here is be- 
cause the facilities of the American mar- 
ket are not large enough to absorb an 
offering of such huge proportions. 
Johnson & Higgins, one of the largest 
insurance brokerage offices in this: coun- 
try, placed this insurance for its client, 
Dillon, Read & Co., New York bankers. 
The question of rates does not determine 
the market as rates are practically uni- 
form here and abroad. 

Last Saturday $11,000,000 of the $36,- 


000,000 left New York for Rio on the 
Munson Line steamer “Pan-America.” 
The remaining gold is scheduled to leave 
here by two vessels within. the next 
month. The entire shipment removes 
from the treasure vaults of this country 
sixty-seven tons of gold, or 1,800,000 


twenty 
being 

keg, at 
Port ii, 
Pieces. 


lollar gold pieces. The metal is 
it in small kegs, $50,000 to the 


| it will require 720 kegs to trans- 
as the gold is all in $20 gold 
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75,000,000 Shipped this Fall 
_ Johnson & Higgins have participated 
im insuring nearly $75,000,000 of gold des- 
timed for South America this Fall. In 
September more than $35,000,000 of gold 
was s nt to the Argentine as receipts 
from a loan placed in the United States. 
his was not all for the account of one 
assured, but a large part of the insurance 
found its way to the American marine 
underwriters and Johnson & Higgins was 
instrumental in placing almost all of it. 
The underwriters guard fairly closely 
Tates paid for insuring shipments of gold 
to foreien ports. However, they are very 
low, considering that extensive precau- 
tions are taken to guard gold from 
thieves and that precious metals, even 
though water soaked, will not deteriorate 
In value. The average rate for insuring 
gold across the Atlantic on first class 


gaa 1s about ten cents for each $100 
Value. 








Sometimes the underwriters get more 
(Continued on Page 32) 

















PHOENIX 


Assurance Company, Ltd. 
of London 
150 William Street, New York 


A corporation which has stood the test 
of time! 145 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 





Indemnity Company 
150 William Street, New York 

















COOPERATION 


between a Home Office and a field force is necessary 
for successful life insurance underwriting. 


The Equitable Life of Iowa is well and favorably 
known throughout the insurance world as a com- 
pany which gives the utmost in assistance to its 
A genuine interest in the individual success of every agent 


field force. 


coupled with unusual sales equipment is of material aid to those who 
represent this company. 


The fine spirit of cooperation between the 
Home Office and its field force is outstanding. 


EQUITABLE LIFE INSURANCE COMPANY OF IOWA 


Home Office: Des Moines 


1867 SIXTIETH ANNIVERSARY 1927 




















The Liberating Highroad 


Byroads may be peaceful pathways, but they do not lead to ambitious 
destinations. Fear keeps many from joining the great procession that 
moves along the highway to success. They mistakenly fear they lack 
ability, and they shelter themselves in a salaried position whose future is 
not satisfyingly bright. Life insurance salesmanship is a liberator of such 
men. Cast out fear, have faith that you are as capable as other men, learn 
how fine an opportunity life insurance provides, and then leave the by- 
way for this highway on which thousands and thousands are happily and 
safely traveling. 


Confer with the nearest Penn Mutual General Agent, or write direct 
to our Home Office, if you are ambitious, industrious, and desire success. 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 











_ Founded 1847 
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Mershon, Famous 


Trust Officer, 
Leaves Bankers 


Was Liason Man Between A. B. A. 
And National Association Of 
Life Underwriters 


POPULAR IN INSURANCE 


Gave Sympathetic Aid To Woods 
And Robinson In Insurance- 
Trust Book 











Leroy A. Mershon, secretary of the 
trust division of the American Bankers 
Association and one of the best friends 
that life insurance business has ever had, 
has resigned. It is reported that the rea- 
son for the resignation is internal politics 
in the executive office of the American 
Bankers’ Association as Mr. Mershon 
has a fine standing with the trust com- 
panies of America. 

His last appearance before insurance 
men was at the Memphis convention 
where he made a most illuminative talk 
relative to the relations between trust 
companies and insurance, making of 
wills, creation, preservation and rehabili- 
tation of estates and other allied topics. 

Helped Put Book Over 


When Edward A. Woods and a Pitts- 
burgh banker got up their book on trust 
company insurance Mr. Mershon was of 
sympathetic assistance and he did much 
to advertise the book which has had the 
endorsement of the American Bankers 
Association and the National Association 
of Life Underwriters. 

It is largely through Mr. Mershon’s 
efforts that insurance has had such a 
prominent place in recent conventions of 
the American Bankers Association. 

The resignation of Mr. Mershon was 
announced during the Texas convention 
of the American Bankers Association and 
his future plans are not known at the 
present time. That he might make some 
tieup with the insurance business is not 
improbable because of his popularity 
with insurance men. The A. B. A. met 
in Texas at about the same time as the 
American Life Convention. 

A Compliment From Myrick 

An interesting angle of Mr. Mershon’s 
appearance in Memphis was that when 
Julian S. Myrick, the new president of 
the National Association of Life Under- 
writers, addressed the association, fol- 
lowing the long talk which had been 
made by Mr. Mershon, he said that in 
view of the splendid co-operation which 
Mershon had given and was giving to 
the life insurance fraternity it would be 
a good idea to have the life underwriters 
insure Mr. Mershon’s life. He said this 
of course as a pleasantry meaning that 
the trust division man’s position in the 
financial and insurance community was 
of great value to both. 

Mr. Mershon has made several talks 
before insurance people and has always 
made a good impression among them. 

The resignation of Mr. Mershon came 
as a surprise to the insurance men who 
know him. 
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Life Insurance for Women 


Mr. Broker and Mr. Surplus Writer, you are over- 
looking a bet if you are not getting your share of the 
increasingly large amounts of insurance that are being 
bought by women. 


The Penn Mutual issues insurance to women at the 
same rates as to men. 


Professional and business women, of whom there 
are some 8,000,000 in this country are all interested in 
an income for their later years. 


Women of means are interested in protecting their 
estates against shrinkage or in providing for their 
favorite charity. 


Many fathers are starting their daughters on a 
savings program by means of life insurance. We take 
the girls as young as fourteen. 


Let us help you to get some of this business by work- 
ing out plans for you to fit the needs of the women of 
your acquaintance. 


This is another way we are “Building by helping to 
build.” 


McWILLIAM & HYDE 
General Agents 


PENN MUTUAL LIFE INSURANCE COMPANY 
285 Madison Avenue New York Caledonia 3720 














November 11, 1927 
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New Book Out On 
Financing The Home 


WRITTEN BY LOS ANGELES MAN 








Important That Home Shall Be Estab- 
lished On Firm And Sound 
Foundation Says Lloyd 





Financing the family is a question of 
paramount interest in these days, and 
any book dealing with so important a 
subject deserves a careful reading. Such 
a book is “How to Finance Home Life” 
which is from the pen of Elwood Lloyd, 
4th, the financial editor of the Los An- 
geles “Evening Hérald.” The volume is 
published by the B. C. Forbes Publish- 
ing Co. 

Mr. Lloyd’s thesis is that the home, 
like all other institutions which are to 
be run at a profit, must be established 
upon a firm and solid foundation. It 
must, according to Mr. Lloyd, be ade- 
quately financed in the beginning. There 
must be a certain fixed fund allotted for 
the overhead and operations charges. 
There must be a sinking fund provided 
to care for unexpected contingencies and 
emergencies, proper provision for exten- 
sion and expansion. 

The first chapter consists of a glossary 
of about a hundred financial words and 
phrases. Chapter II, which deals with 
budgets and systems, emphasizes the im- 
portance of facing facts. It also con- 
tains valuable suggestions as to what 
proportion of salary income should go 
for savings, shelter, food, clothes and 
other classifications of family expense. 

The third chapter is an important one 
for in it the author discusses the mu- 
tual obligations and responsibilities of 
the husband and wife who constitute the 
partners in the business organization of 
the home. Mr. Lloyd points out the ne- 
cessity of establishing a thrift fund and 
supplying adequate protection by means 
of insurance. The other chapters deal 
with the importance of adequate insur- 
ance; the scientific analysis of securities; 
the investment of accumulated funds; 
providing for old age; wills, trusts and 
estates; and the importance of having a 
definite plan. 





CLOSES BIG GROUP CASE 


Shenandoah Life of Roanoke Insures 
Employes of Chesapeake & Ohio 
Railway on Association Plan 
The Shenandoah Life of Roanoke has 
closed a vroup contract with the Chesa- 
Peake & Ohio Railway Employes Credit 
Union. Members are to be written on 
what is known as the association plan, 
individual policies ranging from $1,000 to 
$2,000. Policies have already been issued 
to upward of 750 members, averaging 
about £1,500 per member. Altogether 
there are nearly 1,200 members on the 
tolls ai present. Several thousand addi- 


tonal employes are eligible to member- 
ship. Uthcers may be written up to 
$5,000. John Frederick Wilson, agent at 
Richmond, under R. Latimer Gordon, 


genera! agent for the Shenandoah, ne- 
gotiated the deal. 

: he Shenandoah has also covered mem- 
“i of the Petersburg police and fire 
‘partments with a group policy on a 
similar plan. Individual policies in this 
case are also to be written up to $2,000. 





CARBONARA WITH HALL 


, pcatbonara, formerly with the 
Ne ‘raser Agency of the Connecti- 
a ne eg Life, has been made assist- 
: Sales manager of the J. Elliott Hall 
gency of the Penn Mutual, New York. 
oat Carbonara entered the insurance 
a ag in October, 1926. He is a suc- 
ae agent. Previous to taking up 
> Tance as a career Mr. Carbonara was 
Ngaged in engineering. 








the insured? 
$500,000. 


of any Company. 


57 William Street 
Telephones: 








To Brokers and Surplus Life Writers: 


Do you know that The Prudential is the only Company granting waiver of 
premium disability clause without any additional premium being charged 
giving disability income (deducted from the face of the policy) optional with 
This clause is included in all standard policies issued up to 


Disability Income: and Double Indemnity Benefits up to $50,000. 
Sub-standard policies written up to $320,000 limit. 


Dividends which reduce the net cost to policyholders to one of the lowest 


These are some of the advantages which you have to offer to your clients 
when selling Prudential life insurance. 


Let us show you how Mr. Clayton or I can help you. 


HENRY L. ROSENFELD, Manager 
Prudential Insurance Company of America 

NEW YORK 

John 4247-4248 


46 Cedar Street 

















TRIBUTE TO R. B. TRABUE 





Mutual Life Estimate of Late Manager 
of Company at New Orleans; 
Large Personal Writer 
The Mutual Life pays a tribute to the 
late Robert B. Trabue of New Orleans 
who died after a fight of several months 
duration against illness. He had been 
with the company since starting as an 
agent in Jackson, Miss., in 1903, going 
to New Orleans in 1910. He won many 
field club honors of the Mutual Life. 
During the last few years his production 
wis over the million mark. In discussing 
him the company says in part in its cur- 

rent issue of Points: 

“Genial, whole-hearted, lovable, Bob 
Trabue was. It is with regret that we 
mark down his passing; and yet it is a 
satisfaction—in the face of a happening 
over which there is no human control 
—to express our regard for him. It is, 
too, a satisfaction to say that in his life- 
time we had the same degree of regard 
for him and voiced it. 

“Bob Trabue was fair, square and hon- 
est, genial, affable and he had the gift 
of making friendships. In business he was 
a conspicuous success—his connections 
ccuntrywide. The Mutual Life has lost 
a great worker. His friends have lost a 
friend. He will never pass away in their 
memory. : 

“He was a success from the first— 
because of energy, great ability and an 
attractive and appealing personality that 
quickly made acquaintances and ripened 
it into lasting friendship.” 





COLO. SHAKE UP COMES 





Three Employes in Insurance Dep’t Who 
Participated in Investigation Have 
Been Discharged 


Jackson Cochrane, insurance commis- 


sioner of Colorado, notified Charles T. 
Fertig, official rate adviser; W. H. Kelly, 
chief clerk, and Miss Sara Dock, typist, 
that their services were no longer re- 
quired, services to cease at once, No- 
vember 2. 

Mr. Cochrane says that the employes 
dropped were let out to comply with 
Governor Adams’ instructions to “cut out 
all unnecessary expenses,” this order be- 
ing a blanket one and addressed to all 
state departments. However, it will be 
recalled that the employes dropped took 
a prominent part in bringing charges 
against Mr. Cochrane and requesting 
that the civil service commission depose 
Cochrane as insurance commissioner, al- 
leging Cochrane was overbearing and 
incompetent. The charges were not sus- 
tained. It is understood that the three 
employes dropped will appeal to the civil 
service commission for redress, on the 
ground that Cochrane disobeyed the 
rules of the civil service by not recog- 
nizing senority. 





John Marshall Holcombe of the Life 
Insurance Sales Research Bureau is con- 
ducting a managers’ school in Detroit 
this week. Among those with him are 
Henry E. Niles, assistant manager and 
statistician, and G. G. Terriberry, who 
was elected an assistant manager in Chi- 
cago last week. 

















SECURIT Y— 


When the Mutual Benefit was organized in 
1845 there were only a few Life Insurance 
Companies in the United States. Through 
the Wars, Panics and Epidemics of all these 
years, it has always stood safe and secure as 
a foremost disciple of Pure Life Insurance. 


The Mutual Benefit Life Insurance Co. 





Newark, New Jersey 


Organized 1845 





Thompson To Leave 
Prudential Next Month 


COMPTROLLER MANY YEARS 





Will Continue in Advisory Capacity; 
Becomes Executive Manager Lincoln 
Interstate Holding Co. Jan. 1 





Harry C. Thompson, comptroller of 
The Prudential, has tendered his resig- 
nation to accept the executive manage- 
ment of the newly organized Lincoln 
Interstate Holding Co. The resignation 
will take effect December 31. Mr. 
Thompson will be executive manager and 
chairman of the board of directors of 
the new company and will be substan- 
tially interested in a financial way. 

In accepting the resignation of Mr. 
Thompson, Edward D. Duffield, presi- 
dent of The Prudential, paid a high trib- 
ute to the efficient service Mr. Thomp- 
son had rendered and wished him success 
in his new enterprise. “I am glad to 
say,” said Mr. Duffield, “that Mr. 
Thompson has been willing to continue 
with The Prudential in an advisory ca- 
pacity. His familiarity with our work 
will, I am sure, render his association a 
most valuable one to the company.” 

To Join Holding Co. 

The organizers of the Lincoln Inter- 
state Holding Co., in addition to Mr. 
Thompson, are Harry L. Tepper, presi- 
dent of the Lincoln Mortgage & Title 
Guaranty Co., and Joseph C. Braelow, 
president of the Harrison National Bank, 
‘The new company expects to start busi- 
ness by the first of the year, with a pre- 
liminary capital of $3,000,000. 

Operating through subsidiary compa- 
nies, it will engage in the insurance brok- 
erage business in New Jersey, in the 
mortgage business in other states, mar- 
keting collateral bonds secured by mort- 
gages, and will have the controlling in- 
terest in a new fire insurance company 
now in process of organization. 





HOUSTON VISITS OLD FRIENDS 


After attending the fourth group con- 
ference of Southern managers of the 
Mutual Life of New York at Asheville, 
N. C., last week, David F. Houston, new- 
ly elected president of that company, 
went over to Columbia, S. C.,-to spend 
several days renewing old acquaintances 
there. He attended South Carolina Col- 
lege at Columbia when a youth and sub- 
sequently was a professor in the institu- 
tion. On his way back to New York 
this week, Mr. Houston stopped off for 
a day or two at Raleigh, N. C., to be 
the guest of Josephus Daniels, who 
served in the Wilson cabinet with him, 
Mr. Daniels being secretary of the navy 
while he was first secretary of agricul- 
ture and subsequently secretary of the 
treasury. 





MURRELL AGENCY IN THE LEAD 


The paid-for business of the Bankers 
Life Company in October, “Policyhold- 
ers’ Month,” was $14,158,568, represent- 
ing a gain of approximately $2,000,000 
over the company’s paid-for total for 
October of last year. On the last day 
of October, new paid-for business 
amounting to $2,560,000 was received at 
the company’s home office. 

All honors among the company’s indi- 
vidual agencies were won by the G. F. 
Murrell Agency at Pittsburgh with a 
paid-for production of $985,000. 





ELECTION OF OFFICERS 

The Eureka-Maryland of Baltimore 
has just announced the election of the 
following officers: Joshua N. Warfield, 
president; Jacob S. New, second vice- 
president; A. W. Mears, secretary, and 
A. Victor Weaver, treasurer and assis- 
tant secretary. 
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Life Insurance for Women 


Mr. Broker and Mr. Surplus Writer, you are over- 
looking a bet if you are not getting your share of the 
increasingly large amounts of insurance that are being 
bought by women. 


The Penn Mutual issues insurance to women at the 
same rates as to men. 


Professional and business women, of whom there 
are some 8,000,000 in this country are all interested in 
an income for their later years. 


Women of means are interested in protecting their 
estates against shrinkage or in providing for their 
favorite charity. 


Many fathers are starting their daughters on a 
savings program by means of life insurance. We take 
the girls as young as fourteen. 


Let us help you to get some of this business by work- 
ing out plans for you to fit the needs of the women of 
your acquaintance. 


This is another way we are “Building by helping to 
build.” 


McWILLIAM & HYDE 
General Agents 


PENN MUTUAL LIFE INSURANCE COMPANY 
285 Madison Avenue New York Caledonia 3720 
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New Book Out On 
Financing The Home 


WRITTEN BY LOS ANGELES MAN 





Important That Home Shall Be Estab- 
lished On Firm And Sound 
Foundation Says Lloyd 





Financing the family is a question of 
paramount interest in these days, and 
any book dealing with so important a 
subject deserves a careful reading. Such 
a book is “How to Finance Home Life” 
which is from the pen of Elwood Lloyd, 
4th, the financial editor of the Los An- 
geles “Evening Hérald.” The volume is 
published by the B. C. Forbes Publish- 
ing Co. 

Mr. Lloyd’s thesis is that the home, 
like all other institutions which are to 
be run at a profit, must be established 
upon a firm and solid foundation. It 
must, according to Mr. Lloyd, be ade- 
quately financed in the beginning. There 
must be a certain fixed fund allotted for 
the overhead and operations charges. 
There must be a sinking fund provided 
to care for unexpected contingencies and 
emergencies, proper provision for exten- 
sion and expansion. 

The first chapter consists of a glossary 
of about a hundred financial words and 
phrases. Chapter II, which deals with 
budgets and systems, emphasizes the im- 
portance of facing facts. It also con- 
tains valuable suggestions as to what 
proportion of salary income should go 
for savings, shelter, food, clothes and 
other classifications of family expense. 

The third chapter is an important one 
for in it the author discusses the mu- 
tual obligations and responsibilities of 
the husband and wife who constitute the 
partners in the business organization of 
the home. Mr. Lloyd points out the ne- 
cessity of establishing a thrift fund and 
supplying adequate protection by means 
of insurance. The other chapters deal 
with the importance of adequate insur- 
ance; the scientific analysis of securities ; 
the investment of accumulated funds; 
providing for old age; wills, trusts and 
estates; and the importance of having a 
definite plan. 





CLOSES BIG GROUP CASE 


Shenandoah Life of Roanoke Insures 
Employes of Chesapeake & Ohio 
Railway on Association Plan 


The Shenandoah Life of Roanoke has 
closed a eroup contract with the Chesa- 
Peake & Ohio Railway Employes Credit 
Union. Members are to be written on 
what is known as the association plan, 
individual policies ranging from $1,000 to 
$2,000. Policies have already been issued 
to upward of 750 members, averaging 


about £1,500 per member. Altogether 
there are nearly 1,200 members on the 
tolls ai present. Several thousand addi- 
tonal employes are eligible to member- 
ship. Officers may be written up to 
$3,000. John Frederick Wilson, agent at 


Richmond, under R. Latimer Gordon, 
Seneral agent for the Shenandoah, ne- 
Sotiated the deal. 

The Shenandoah has also covered mem- 
bers of the Petersburg police and fire 
‘partments with a group policy on a 
similar plan. Individual policies in this 
case are also to be written up to $2,000. 





CAR BONARA WITH HALL 


ov.’ Beis: formerly with the 
cut Mute ser. Agency of the Connecti- 
a pce Life, has been made assist- 
: Sales manager of the J. Elliott Hall 
agency of the Penn Mutual, New York. 
Mr. Carbonara entered the insurance 
nora a in October, 1926. He is a suc- 
ia agent. Previous to taking up 
: ance as a career Mr. Carbonara was 
Ngaged in engineering. 








the insured? 
$500,000. 


of any Company. 


57 William Street 
Telephones: 








To Brokers and Surplus Life Writers: 


Do you know that The Prudential is the only Company granting waiver of 
premium disability clause without any additional premium being charged 
giving disability income (deducted from the face of the policy) optional with 
This clause is included in all standard policies issued up to 


Disability Income: and Double Indemnity Benefits up to $50,000. 
Sub-standard policies written up to $320,000 limit. 


Dividends which reduce the net cost to policyholders to one of the lowest 


These are some of the advantages which you have to offer to your clients 
when selling Prudential life insurance. 


Let us show you how Mr. Clayton or I can help you. 


HENRY L. ROSENFELD, Manager 
Prudential Insurance Company of America 

NEW YORK 

John 4247-4248 


46 Cedar Street 

















TRIBUTE TO R. B. TRABUE 





Mutual Life Estimate of Late Manager 
of Company at New Orleans; 
Large Personal Writer 
The Mutual Life pays a tribute to the 
late Robert B. Trabue of New Orleans 
who died after a fight of several months 
duration against illness. He had been 
with the company since starting as an 
agent in Jackson, Miss., in 1903, going 
to New Orleans in 1910. He won many 
field club honors of the Mutual Life. 
During the last few years his production 
was over the million mark. In discussing 
him the company says in part in its cur- 

rent issue of Points: 

“Genial, whole-hearted, lovable, Bob 
Trabue was. It is with regret that we 
mark down his passing; and yet it is a 
satisfaction—in the face of a happening 
over which there is no human control 
—to express our regard for him. It is, 
too, a satisfaction to say that in his life- 
time we had the same degree of regard 
for him and voiced it. 

“Bob Trabue was fair, square and hon- 
est, genial, affable and he had the gift 
of making friendships. In business he was 
a conspicuous success—his connections 
ccuntrywide. The Mutual Life has lost 
a great worker. His friends have lost a 
friend. He will never pass away in their 
memory. . 

“He was a success from the first— 
because of energy, great ability and an 
attractive and appealing personality that 
quickly made acquaintances and ripened 
it into lasting friendship.” 





COLO. SHAKE UP COMES 





Three Employes in Insurance Dep’t Who 
Participated in Investigation Have 
Been Discharged 

Jackson Cochrane, insurance commis- 
sioner of Colorado, notified Charles T. 
Fertig, official rate adviser; W. H. Kelly, 
chief clerk, and Miss Sara Dock, typist, 
that their services were no longer re- 
quired, services to cease at once, No- 
vember 2. 

Mr. Cochrane says that the employes 
dropped were let out to comply with 
Governor Adams’ instructions to “cut out 
all unnecessary expenses,” this order be- 
ing a blanket one and addressed to all 
state departments. However, it will be 
recalled that the employes dropped took 
a prominent part in bringing charges 
against Mr. Cochrane and requesting 
that the civil service commission depose 
Cochrane as insurance commissioner, al- 
leging Cochrane was overbearing and 
incompetent. The charges were not sus- 
tained. It is understood that the three 
employes dropped will appeal to the civil 
service commission for redress, on the 
ground that Cochrane disobeyed the 
rules of the civil service by not recog- 
nizing senority. 





John Marshall Holcombe of the Life 
Insurance Sales Research Bureau is con- 
ducting a managers’ school in Detroit 
this week. Among those with him are 
Henry E. Niles, assistant manager and 
statistician, and G. G. Terriberry, who 
was elected an assistant manager in Chi- 
cago last week. 











the Wars, Panics and Epidemics of all these 
years, it has always stood safe and secure as 
a foremost disciple of Pure Life Insurance. 


SECURIT Y— 


When the Mutual Benefit was organized in 
1845 there were only a few Life Insurance 
| Companies in the United States. Through 





The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 


Organized 1845 





Thompson To Leave 
Prudential Next Month 


COMPTROLLER MANY YEARS 





Will Continue in Advisory Capacity; 
Becomes Executive Manager Lincoln 
Interstate Holding Co. Jan. 1 





Harry C. Thompson, comptroller of 
The Prudential, has tendered his resig- 
nation to accept the executive manage- 
ment of the newly organized Lincoln 
Interstate Holding Co. The resignation 
will take effect December 31. Mr. 
Thompson will be executive manager and 
chairman of the board of directors of 
the new company and will be substan- 
tially interested in a financial way. 

In accepting the resignation of Mr. 
Thompson, Edward D. Duffield, presi- 
dent of The Prudential, paid a high trib- 
ute to the efficient service Mr. Thomp- 
son had rendered and wished him success 
in his new enterprise. “I am glad to 
say,” said Mr. Duffield, “that Mr. 
Thompson has been willing to continue 
with The Prudential in an advisory ca- 
pacity. His familiarity with our work 
will, I am sure, render his association a 
most valuable one to the company.” 


To Join Holding Co. 


The organizers of the Lincoln Inter- 
state Holding Co., in addition to Mr. 
Thompson, are Harry L. Tepper, presi- 
dent of the Lincoln Mortgage & Title 
Guaranty Co., and Joseph C. Braelow, 
president of the Harrison National Bank. 
‘The new company expects to start busi- 
ness by the first of the year, with a pre- 
liminary capital of $3,000,000. 

Operating through subsidiary compa- 
nies, it will engage in the insurance brok- 
erage business in New Jersey, in the 
mortgage business in other states, mar- 
keting collateral bonds secured by mort- 
gages, and will have the controlling in- 
terest in a new fire insurance company 
now in process of organization. 





HOUSTON VISITS OLD FRIENDS 


After attending the fourth group con- 
ference of Southern managers of the 
Mutual Life of New York at Asheville, 
N. C., last week, David F. Houston, new- 
ly elected president of that company, 
went over to Columbia, S. C.,-to spend 
several days renewing old acquaintances 
there. He attended South Carolina Col- 
lege at Columbia when a youth and sub- 
sequently was a professor in the institu- 
tion. On his way back to New York 
this week, Mr. Houston stopped off for 
a day or two at Raleigh, N. C., to be 
the guest of Josephus Daniels, who 
served in the Wilson cabinet with him, 
Mr. Daniels being secretary of the navy 
while he was first secretary of agricul- 
ture and subsequently secretary of the 
treasury. 





MURRELL AGENCY IN THE LEAD 


The paid-for business of the Bankers 
Life Company in October, “Policyhold- 
ers’ Month,” was $14,158,568, represent- 
ing a gain of approximately $2,000,000 
over the company’s paid-for total for 
October of last year. On the last day 
of October, new paid-for business 
amounting to $2,560,000 was received at 
the company’s home office. 

All honors among the company’s indi- 
vidual agencies were won by the G. F. 
Murrell Agency at Pittsburgh with a 
paid-for production of $985,000. 





ELECTION OF OFFICERS 


The Eureka-Maryland of Baltimore 
has just announced the election of the 
following officers: Joshua N. Warfield, 
president; Jacob S. New, second vice- 
president; A. W. Mears, secretary, and 
A. Victor Weaver, treasurer and assis- 
tant secretary. 
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Ship-shape Condition 


HE last cable is off —the whistle 
(5 blows—and the great liner starts on 

another long voyage. As the shore 
line fades away, veteran and inexperienced 
travelers alike, can only guess what the 
future holds in store. But they know that 
before the ship sailed, every vital part was 
given painstaking inspection. 
hour throughout the voyage the same watch- 
fulness will be continued. The captain is 
ready to meet heavy seas, for in fair weather 
he has prepared for storms. 


Each of us, during the autumn, bears a 
strange resemblance to a ship leaving port. 
Some, sturdy and sound and ready for what 
may come; others weak and unfit for a crisis; 
still others needing only a slight overhauling 
to qualify them to meet the added hazards 
which the winter months bring. ° 


January claims more deaths than December, 
and February more than January. Year 
after year, the same thing occurs—because 
men and women and children have not 
fortified their bodies to meet the rigors of 
the winter. 


Then follows March—March called the 
“danger month” because it is then that 
neglected colds suddenly change from seem- 
ingly unimportant discomforts to deadly 
menaces. ‘Tired’ hearts and racked lungs 
make only a feeble fight for life. The plain 
truth is that all too many people live an 
abnormal life in the winter time. They eat 
too much. They do not get enough exercise. 
They do not get enough fresh air. Too 
heavy a diet and too little sleep make a 
bad foundation on which to build health and 
strength. 


So now, during the crisp, autumn weather, 
exercise in the open whenever it is possible. 
And during the winter; if you have no time 


Hour after’ 


or opportunity for out? 2 ~~ 


a © 1627, m. t. 1.60. 


Pa * 


Pri 
AG 









door exercise, you will te 
find that intelligent daily indoor exercise in 


a properly ventilated room is a fine substi- 
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METROPOLITAN LIFE INSURANCE COMPANY =, 





tute—a daily tonic. 


to sail safely through the 





“danger month”. You who 
But, first of all, have a thorough physical are wise will fit yourselves 
examination. If there are any defects which to meet the approaching 
can be corrected see that they are given winter months in ship-shape 
immediate attention. condition. 
eh 1G) 
This chart is an average picture of the ber 11,400 persons died from the same 
four years from May, 1923, to April, cause. In January, 1927, 16209.. In 
1927. It illustrates graphically for you, February 15,000. And in March 17,000. 
month by month, the average deathrate March is also the peak month for colds 
from Pneumonia per 100,000 population and for deaths from heart disease and 
from May to April. tuberculosis. More children die of mea- 
Study the picture. Note carefully the sles in that month than in any other 
rise and fall. month of the year. — 
When you reach the dizzy pinnacle—the The Metropolitan Life Insurance Com- 
March Peak—you will see that the dan- P@"Y has prepared a series of simple 
ger of death from all forms of Pneumo- ¢%€reises aimed to develop the body and 
nia is more than four times as great as keep it in sound physical condition. An 
Reg acon y exercise chart and two valuable book- 
lets, “Commonsense in Exercise” and 
Mee eee ete f “The Prevention of Pneumonia,” will be 
Statistical records show that in Novem- mailed free of charge to anyone who 
ber, 1926, 8,000 persons in the United writes for them. 
States died of Pneumonia. In Decem- HALEY FISKE, President. 
«or— 1% 
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Yates and Callihan 
Talk Here at Dinner 


MORE THAN 600 IN ATTENDANCE 





t Addresses Which Made Success 
ery rane Convention; Yates On 
Part-Time Agents 





The Life Underwriters’ Association of 
New York had another of those stimu- 
lating meetings Tuesday night — 
have characterized the administration © 
Peter M. Fraser as president. There 
were more than 600 present. The = 
leading speakers were a pair of the fea- 
tured stars at the Memphis convention 
of the National Association of Life Un- 
derwriters. They were John W. Yates, 
general agent of the Massachusetts Mu- 
tual Life in Detroit, and Tressler W. 
Callihan, head of the department of edu- 
cation, John Hancock Mutual Life. Both 
Callihan and Yates have had consider- 
able field experience as agents. 

More Necessary Than Soap 


ohn W. Yates discussed life insur- 
ne as one’s life work. He said that 
the ideal life man believes that nothing 
sold fills a greater need than life insur- 
ance; that it is even more necessary 

n soap. : 
Trceneae he said: “A business that 
affects directly and indirectly more peo- 
ple than any other business on earth is 
certainly big enough to cause every man 
and woman engaged in it to devote their 
entire life to its study and application. 

“It is not a business which should be 
taken lightly but rather one_ which 
should cause any individual to quiver for 
fear he may not stand up under the 
great responsibilities which a license and 
contract entails. ; 

“It should not be looked upon simply 
as a money-making business but rather 
as a business offering the. largest field 
for service. 

Part-time Whole Timers 

“The longer I am in the business the 
more strenuously I oppose the part-time 
contract. But when I learn that the av- 
erage agent only spends 50 minutes a 
day on the average in the presence of 
prospects I wonder if many of the so- 
called full-time agents are not after all 
part-time men. I know of no business in 
the world besides life insurance that 
would enable a salesman to make enough 
money to live on if he only spends fifty 
minutes a day in the presence of the 
buyer.” at 

Mr. Yates made a strong talk, giving 
the appeal of income insurance. 

Callihan’s Talk 

Mr. Callihan repeated the splendid ad- 
dress he delivered in Memphis stressing 
the building of a life insurance program. 

Mr. Callihan compared the emotional 
appeal of the agent with others who stir 
People by enthusiasm. 

_.Awakening emotions is all right, only 
if the emotion is translated into perma- 
nent action. 

He explained the worth of a man, not 
by standards fixed by self but by stand- 
ards fixed by accomplishment. He gave 
this definition of a successful man: 

“The difference in the sum total of 
human happiness when he leaves the 
world behind.” 

Meeting in Church 

President Fraser told of the next 
Money Making Sales Talks of the As- 
sociation which will be held at Commu- 
nity Church in Park Avenue, where the 
speaker will be Charles W. Hinkley, gen- 
eral agent of the New England Mutual 
Life, Buffalo, who also does a personal 
Production of several millions a year. 

James P. Graham, chairman of the 
membership committee, explained how 
the association is growing. 

The Ryan Sisters, popular cabaret and 
W EAF entertainers, furnished the 
lighter interludes of the evening. 


$4,200,000 IN OCTOBER 
The four general agencies of the Aetna 


Life in Manhattan paid for $4,200,000 in 
October, 





105-107 Fifth Avenue 





ORGANIZED 1850 


THE UNITED STATES LIFE INSURANCE COMPANY 


in the City of New York 


Non-Participating Policies Only 
Over 76 Years of Service to Policyholders 


Good territory for personal producers, under direct 
contract 


HOME OFFICE 


New York City 








CONFIDENCE VOTE FOR HULL 





Given by Trustees of National Associa- 
tion of Life Underwriters Here 
On Tuesday 

The trustees and officers of the Na- 
tional Association of Life Underwriters 
met in New York this week. 

From out of town were William M. 
Furey, the new chairman of the Execu- 
tive Committee; James Elton Bragg, 
secretary, and Franklin W. Ganse, Bos- 
ton. 

The trustees gave a vote of confidence 
to Roger B. Hull, the new managing 
director of the National Association. 





BEAT LAST YEAR’S RECORD 


R. H. Keffer, general agent of the 
Aetna Life at the 100 William Street 
office, New York, reports that the paid 
business of the combined New York 
agencies for October exceeds that of the 
same month last year by more than 


$100,000. 





NEW JOB FOR REPORTER 


Reavis Cox, who has been getting life 
insurance news for the “Journal of Com- 
merce,’ New York City, has been trans- 
ferred to another department of the 
paper. 


ARNOLD COMMITTEE TO MEET 





Will Discuss New Sections of American 
Life Convention; Conference at 
La Salle Hotel, Chicago 

Preliminary steps toward the formal 
organization of two new sections of the 
American Life Convention will be taken 
at a meeting of a special committee 
headed by President O. J. Arnold to be 
held at the La Salle Hotel, Chicago, III. 
on Saturday, November 12. 

The sub-committee of the executive 
committee will be composed of President 
Arnold, former President H. M. Woollen, 
president of the American Central Life 
Insurance Co., Indianapolis, Ind.; Clar- 
ence L. Ayres, president of the Ameri- 
can Life Insurance Co., Detroit, Mich.; 
and Claris Adams, secretary and general 
counsel of the convention. 

The two new sections will be known 
as the Agency Section and Office Man- 
agement Section. Their formation was 
authorized at the general meeting of the 
convention held at Dallas, Tex., October 
26, 27 and 28. 
~The sub-committee will consider the 
manner of organizing the new Sectiotis, 
when and where they should be formed 
and their field of operation and scope. 
It will later make recommendations to 
the entire executive committee. 








achievements. 


Mortality ratio 25.9. 


accumulate earn 434%. 





OPPORTUNITIES 


The Midland Mutual Life Insurance Company offers: 
Low net costs, sub-standard service, low premiums for men, 


women and children, a full line of Life, Endowment, Annuities 
and Retirement Income Contracts backed by a history of real 


Last year 94% of applications were issued as applied for; less 
than 6/10 of 1% declined—the balance issued sub-standard. 


Policy proceeds left with Company earn 5%. Dividends left to 


Our General Agent’s contract will enable you to establish a 
business of your own on a substantial and profitable basis. If 
you are interested in the following territory, write us: 
Illinois, Indiana, Michigan, Maryland, New Jersey, 
California, Pennsylvania, Virginia, West Virginia. 
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The Midland Mutual Life Insurance Co. 


COLUMBUS, OHIO 


“Its Performances Exceed Its Promises” 




















Metropolitan Opens 
Office in England 


WILL WRITE GROUP INSURANCE 








Company Has Been Covering Employes 
Of Industrial Leaders Which 
Have British Branches 





The Metropolitan Life, which since its 
organization nearly sixty years ago has 
confined its business operations strictly 
to the United States and Canada, is now 
entering England, according to an an- 
nouncement made by President Haley 
Fiske from the Pacific Coast head office 
in San Francisco. 

The writing of group insurance on 
large American corporations maintain- 
ing manufacturing and sales organiza- 
tions abroad was the impelling factor 
that led the Metropolitan to take this 
step at this time, according to Mr. Fiske 
who has been absent from New York 
since October 20 looking after the com- 
pany’s business on the Pacific Coast. 
The company has registered with the 
Board of Trade to conduct an insurance 
business in England, and several of the 
officers from New York have been sent 
to London with orders to open an office 
there. 

Statement by Mr. Fiske 

“We intend,” Mr. Fiske said, “to write 
group insurance in England not only 
on American firms and firms with Am- 
erican connections, but also upon some 
of the larger British corporations sev- 
eral of which are already familiar with 
our work and are carrying Metropolitan 
insurance on their Canadian employes. 

“We are not entering the British field 
with the idea of competing against Brit- 
ish insurance companies in the sale of 
Ordinary or Industrial insurance, but we 
shall confine our present effort to the 
sale of group insurance exclusively. In 
fact, we had no desire to open up in 
England, but the fact that in covering 
the employes of such firms as the Gen- 
eral Motors, General Electric, F. W. 
Woolworth Co., and others having Eng- 
lish branches, we already had some ten 
thousand English lives insured, which is 
likely to be greatly augmented almost 
immediately with the closing of pending 
contracts, raised the question as to our 
duty to do business there, and the sim- 
plest way of settling it seemed to be to 
register for business. Negotiations with 
this end in view have been in progress 
for several months.” 

J. E. Kavanagh, second vice-president 
in charge of group, is one of the com- 
pany’s officers who has been in England. 





HESSBERG ELECTED SHERIFF 


Herman M. Hessberg, one of the lead- 
ing agents of the Connecticut Mutual in 
Brooklyn, and a member of the P. M. 
Fraser Agency, was on Tuesday elected 
to the position of sheriff of Kings Coun- 
ty on the Democratic ticket. Mr. Hess- 
berg is likewise Commissoiner of Rec- 
ords for Brooklyn. In the life insur- 
ance field Mr. Hessberg has achieved 
considerable success with his ability to 
keep down lapses to a minimum, having 
during one year renewed every one of 
ninety-three policies written during the 
preceding twelve months. 





GRAHAM HOST AT LUNCHEON 


The semi-monthly luncheon of the 
Greater New York general agency group 
of the Aetna Life took place Wednesday 
at the Crescent Athletic Club of Brook- 
lyn. James P. Graham, Jr., Brooklyn 
general agent, was the host of the fol- 
lowing people: R. H. Keffer, T. M. 
Searles, H. C. Hubbell, R. E. Goeway, 
E. A Muller and L O. Schriver. 





NEW ADV. MANAGER 


Henry Palmer Brandon, for twenty- 
five years connected with the Ohio 
“State Journal” and for the last five 
years managing editor of that paper, has 
resigned to become publicity director 
and advertising manager of the Colum- 
bus Mutual Life, of which his father: is 
president. 
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Some Legal Aspects 
On Insurance Trusts 


NEW BOOK BY GUY B. HORTON 





Work of Attorney of National Life Of 
Vermont; Includes Facts About 
Modes of Payments to Trustees 





Guy B. Horton, attorney of the Na- 
ticnal Life of Vermont, has written a 
book bearing the title, “Some Legal As- 
pects of Life Insurance Trusts,” which he 
is personally publishing. Mr. Horton 
says insurance trusts lend themselves to 
various business purposes as well as the 
care and protection of relatives and oth- 
ers, as for example: 

A bond issue often is protected by in- 
surance payable to the trustee for the 
bondholders. 

The perpetuation of a close corpora- 
tion or partnership is facilitated by use 
of a trustee to receive the insurance 
money and transfer the stock or part- 
nership interest to the survivors. 

The services of a trustee are often 
invoked to secure the performance of an 
agreement, e. g., a marital settlement, 
insurance payable to a trustee providing 
the fund promised the wife. ; 

In most of these cases the trusts will 
be irrevocable, at least until performance 
of the conditions on which the trust was 
established. 

Insurable Interest Problem Not Serious 

The problem of insurance interest is 
not serious. In every state one may take 
out and pay for insurance on his own 
life and make it payable to whomever 
he desires. By this same reasoning he 
may make it payable to a trustee for the 
benefit of anyone he wishes and if he 
may pay the premiums himself, he may 
provide means by which the trustee shall 
keep the premiums paid. 

But not so universally may one take 
out and pay for insurance on the life of 
another. There must be an insurable in- 
terest, which has been defined as , 

“An insurable interest is such an in- 
terest, arising from the relations of the 
parties obtaining the insurance, either as 
creditor of, or surety for, the insured, 
or from the ties of blood or marriage to 
him, as will justify a reasonable expec- 
tation of advantage or benefit from the 
continuance of his life.” 

And more concisely as : 

“A person has an insurable interest in 
the life.of another, where there is a rea- 
sonable probability that he will gain by 
the latter’s remaining alive or lose by his 
death.” 

A wife has an insurable interest in her 
husband and a creditor in the life of his 
debtor. Whether a parent and child, or 
a brother and sister, have an insurable 
interest in the life of each other depends 
on their actual relation in each case— 
whether by reason of dependency or 
otherwise there is reasonable ground to 
expect some benefit from the other’s con- 
tinued life and if there is an insurable 
interest to sustain the insurance when 
payable direct, there is sufficient interest 
tc sustain when payable through an in- 
surance trust. 

Trustor Need Not Hesitate 


The result is that a trustor, if the in- 
surance is on his own life and paid for 
by him, need not hesitate to make any- 
one he pleases the cestui of the insur- 
ance trust the same as he can the bene- 
ficiary of the policy. But if the insur- 
ance is paid for by him on the life of 
another, the question of insurable inter- 
est must be considered. 

Trusts. like all property interests, are 
subject in their creation to two restric- 
tive rules, namely, the rule against re- 
mot@ness, and the rule against suspen- 
sion of the power of alienation. 

Two Methods 


Two methods are available to transfer 
insurance to a trustee; assignment and 
change of beneficiary. Which is the 
better depends on the result to be ac- 
complished. 

Speaking generally, assignment trans- 


fers the policy and all rights in it, and 
is presently effective; change of bene- 
ficiary transfers the proceeds at death, 
and until that event the insured retains 
his usual relation to the policy. 


If the trustee is to have duties and 
benefits during insured’s life, a present 
interest must be given, and assignment 
is required. Funded trusts are of this 
sort. There, it is intended that the 
trustee shall receive the dividends, en- 
dowment payments, cash values, etc., and 
the trustee pays the premiums from such 
receipts and from income of other prop- 
erty in the fund. The transaction is 
closed so far as the insured is con- 
cerned if irrevocable, and temporarily 
so, if revocable. Obviously, this cannot 
be accomplished by mere change of 
beneficiary. The instrument which cre- 
ates the funded trust contains or should 
contain words of assignment, and if 
properly drawn nothing more is required. 
Of course for such transfer the partici- 
pation of the beneficiary (unless it hap- 
pens to be the insured or his estate) 
is required. If such participation cannot 
be obtained, the beneficiary must first 
be changed to insured’s estate, assuming 
the right to do so shall have been re- 
tained. In case the trust instrument acts 
as an assignment, a duplicate original 
copy of the instrument signed by the 
parties or at least by the owner of the 
policy should be filed with the insurance 
company, since it is entitled to have in 
its files something signed by the assignor 
evidencing the transfer. ; 

Of course the assignor cannot be re- 
stored to control without the assignee 
releases his interest (unless the assign- 
ment is revocable, which is an incon- 
sistent and undesirable feature), herein 
quite different from a change of benefi- 
ciary. 

If the trustee is to have no interest in 
the policy other than to receive the pro- 
ceeds at insured’s death (except the in- 
terest that the policy shall remain pay- 
able to the trustee, if the trust is irre- 
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THE VERDICT 


Your success as an underwriter depends upon the verdict brought in 
by the greatest jury in the world—the American public. For seventy-six 
years the Massachusetts Mutual has been building up a nation-wide 
reputation. Its friends are everywhere and are ever ready to testify to 
the efficient service that it always renders. 
to buy from and none better to represent in the Field. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
Springfield, Massachusetts 


More than a Billion and a Half of insurance in force 


There is no better company 














vocable), the change-of-beneficiary 
method is the obvious and best. 
Where There Is Trouble 

Probably the greatest single source of 
trouble to insurance companies has been 
caused by failure to observe the simple 
distinction in these two methods. At any 
rate, care should be taken to avoid a 
combination of the two for no one know- 
eth what the effect may be. 

Almost daily, insurance companies are 
presented with this problem: The trust 
instrument contains words of absolute 
assignment and conveyance but is .not 
signed by the named beneficiary of the 
policy. Days or months after execution 
of the trust instrument, the insured asks 
the insurance company to change the 
beneficiary to the trustee, under right 
to change reserved in the policy.. Pass- 
ing the interesting question of the un- 
disturbed right of the named beneficiary 
if the insured had died after the trust 
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OUR PROGRESS— _ 
YOUR OPPORTUNITY 


N recent years The Guardian has experienced a rapid 
growth, the extent of which is suggested in the following 


New Business Paid For $35,431,368 
Business in Force on 


Progress such as this is evidence of the efficiency and pro- 
ductivity of the methods provided for our field force. 

We have openings at present for managers in several estab- 
lished territories where we are making plans for development 
consistent with our general increases. 


This may be your opportunity, especially if your training, past 
record and personal finances equip you for managership of an 
established agency. Write in confidence, stating your age, his- 
tory and territory preferred. All details must be given in your 
letter. If not interested yourself, perhaps you know someone 
who might be. We'd appreciate it if you would put us in 


THE GUARDIAN LIFE INSURANCE COMPANY 
OF AMERICA 


Founded 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 


1922 1926 


$ 71,812,005 


$206,310,800 $333,042,886 














had been created, it may be asked what 
right the insured has after assigning his 
interest to request a change of benefi- 
ciary, for while his assignment could 
not affect the beneficiary’s interest it 
could and did transfer all the rights 
the insured had in the policy. Perhaps 
the best answer is that the trustee, hold- 
ing the insured’s power, can ask for the 
change to it, or it may be argued that 
all are parts of one transaction with the 
change made under an implied reserved 
power to perfect the trustee’s title. But 
at the least, it is a troublesome situation 
which should be avoided. 





CONNECTICUT AVERAGES 





$2,943 on Ordinary Life; $304 on Indus- 
trial Life; Average Is High, 
State Figures Show 

An average of $2,943 of ordinary life 
insurance was taken out by Connecticut 
residents during 1926, according to an 
analysis of life insurance figures made 
from the reports of the companies doing 
business in this State and just issued by 
the Connecticut Insurance Department. 
This compares with an average of $2,731 
for the previous year. The per policy 
average of industrial life insurance is- 
sued during the same period was $304, 
compared with an average of $273 for the 
previous year. 

A total of $170,669,915 of new life in- 
surance was issued to 58,735 Connecticut 
policyholders. The Connecticut per pol- 
icy average is higher than that of Mas- 
sachusetts, but smaller than that of New 
York. The New York average is $3,513, 
while that for Massachusetts in 1923 was 
$2,800, the 1926 figures not being avail- 
able for that state. 

Connecticut’s per policy average of in- 
dustrial life insurance in force is higher 
than that of either New York or Mas- 
sachusetts, the respective figures being 
$214, $212 and $199. The per policy av- 
erage of industrial life issued in 126 to 
Connecticut residents, $304, is $24 less 
than that of New York and $50 more 
than that of Massachusetts for 1925. _ 
_ The average per policy of ordinary life 
insurance in force in Connecticut 1s 


’ 





C. L. Broun, with the New York Life, 
has been with the company but a little 
while and has been spending most of 
his time studying life insurance sales 
methods. His wife wrote a play a few 
years ago called “Clouds,” whic! was 
produced at one of the New York thea 
tres. The author herself played the role 
of the mother whose son has been blind- 
ed in the Great War. The big scene 0 
the piece comes when the boy returns 
from the front and his mother secs fot 
the first time that he is blind. Mrs. 


Broun is said to have played this part 
with much feeling and tenderness. 
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Huntington Finds No 
Silence Conspiracy 


WRITES LETTER TO “ATLANTIC” 
President of Connecticut General Dis- 
closes Some More Weak Points in 
Famous Calkins Article 





Since “The Atlantic Monthly” printed 
the Calkins story offering advice to life 
insurance companies as how they could 
humanize themselves in the opinion of a 
clever New York City advertising agen- 
cy man that magazine has been swamped 
with letters about the article. Without 
it prints in its current issue 
the following letter from President R. 
W. Huntington of the Connecticut Gen- 
eral: 
Dear 


comment 


Atlantic: We life insurance men 
indebted to the “Atlantic” 
Calkins for a view of our- 
as the advertising man sees us, 


and he sees us aS a poor customer. We 
iearn that “no important industry is so 


are certainly 
and to Mr. 
selves 


archaic, so remote from modern life,” 
that we do not insure our own business 
“against the destructive power of si- 
lence,” and that we “have no right to 


withhold from the public the real story 
of insurance.” As Mr. Calkins correctly 
states, the advisability of advertising has 
been brought before the insurance com- 
panies frequently. We have had it talked 
to us day in and day out for twenty-five 
years, and I would like the privilege of 
shyly stating a few of the considerations 
which have deterred at least one insur- 
ance company from entering into a gen- 
eral advertising campaign. 

Mr. Calkins’s theory, if I correctly un- 
derstand it, is that if we spent enough 
money on what he calls advertising we 
could spend less on other forms of what 
1 call advertising, and that the result on 
the whole would be beneficial. 

Reminds Him of Story 

I am reminded of a story that was 
told me some years ago of an effort 
which was made in a certain city by 
some of the leading citizens to raise a 
guarantee fund which would enable them 
to — the services of a high-grade 
orchestra. There were business men of 
various brasiliai on the committee, and 
cach man was given his own branch to 
Canvass in any way he saw fit. When 


the cominittee met, the general reports 
indicate! a response in the neighborhood 
of five per cent of those who had been 
called upon to help. There was, how- 
ever, one tailor who reported that out 
of seventy prospects he had secured 
sixty-seven, and they asked him if they 
might s«c the letter that he wrote. He 
looked them in some surprise and 
stated, “I called on every man once, 
and those that I didn’t get the first time 
I calle’ on a second time, and those 
that lidn’t get the second time I 
called on a third time, and the three men 
I did't get are going to receive an- 
other call from me.” 

Of course that wasn’t advertising, be- 
cause advertising, as I take it from Mr. 
Calkins, is only in the printed word put 
im the pages of a periodical, or possibly 
on unsichtly billboards. I don’t know 
just what to call what the tailor did, but, 
iN spite of Mr, Calkins, I suspect it was 
advertisin g. Certainly his prospects did 
not suffer from “the destructive power 


of sil nce.” 


Some Points To Be Considered 
Now, without disputing the great ad- 
vantazes there are to some kinds of 
business in mass production (and a cer- 
tain amount of mass production, of 
cog is necessary in insurance), I can 
ardilv see that insurance companies 
Would benefit in the same way by growth 
that an automobile factory might benefit. 
F Jpon what does the cost of life in- 
urance depend? First of all, upon the 
mortality table. The mortality table is 
the same for a hundred thousand as it 














HITS THREE-QUARTER 
BILLION MARK 


The Bankers Life Company total of legal reserve 
insurance in force on June 30, 1927, was 


life 
$766,000,000. 


of the year. 





BANKERS LIFE. ‘COMPANY 


GERARD S. NOLLEN, President 


Established 1879 


This is a gain of $50,000,000 for the first six months 


The total as of June 30, 1927, is nearly four times 
as great as the total at the end of 1918. 


Des Moines, Iowa 











is for a million lives. The same propor- 
tion are going to die this year and next 
year and the year after. The second 
thing to consider is the rate of interest 
to be received this year and for years 
to come on the funds in the possession 
of the insurance company. It is cer- 

tainly no easier to keep a billion dollars 
invested safely at a remunerative rate 
of interest than it is to keep ten mil- 
lions. In fact, it is not as easy, and, 
speaking generally, the smaller compa- 
nies have had in the past on the whole 
a higher rate of interest returns than 
the larger ones. Thus we are brought 
down to the expense of selling as the 
only place where advertising might make 
a difference in the cost if we, for the 
purposes of the argument, assume that 
the home offices and the expenses there- 
of are being reasonably economically 
handled. 

An Intangible Idea, a Service 
I do not think that any insurance mean 


would take issue with Mr. Calkins on 
the theory that it would be easier for 
the agent to sell insurance if in some 
way the mind of the public could be made 
more receptive to the insurance idea. 
His article virtually admits that we could 
not sell insurance direct by advertising. 
This has been tried in the past, and I 
do not think I am in error in stating 
that it has not been found to be an in- 
expensive way of selling insurance, or a 
method by which large amounts of in- 
surance could be sold. People stand in 
line to buy postage stamps or railroad 
tickets because they have got to have a 
postage stamp or a railroad ticket. It is 
not habit, as Mr. Calkins says. It is 
necessary, and they have got to have it 
now. If we persuaded them through ad- 
vertising that they would have to have 
insurance, they wouldn’t have to have it 
now. They would have to have it at a 
more convenient season. Insurance is, as 
he says, an intangible, an idea, a serv- 
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of the new business paid 
for in The Northwest- 
ern Mutual Life Insurance Company: of 
Milwaukee, Wisconsin, 
applications of members previously insured 
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Always a Prospect 
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The Northwestern Mutual Life Insurance Co. 


Milwaukee, Wisconsin 
W. D. Van Dyke, President 
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ice. There is never a time, except when 
it is too late, when you can’t do without 
an intangible. Insurance makes a high 
appeal—that is, an appeal toward pro- 
viding for the future of yourself and 
your family. But the average young man 
is much more confident than the circum- 
stances warrant of the continuance of 
his health and strength and ability to 
earn money. 

We have a great deal of printed mat- 
ter over which infinite pains has been 
taken to make it readable, attractive, 
human—in other words, to make it tell 
the story of insurance as Mr. Calkins 
would have it told. We have newspaper 
advertisements which we furnish to our 
agents, and which, when conditions seem 
favorable, we encourage them to use and 
to pay for; and we believe in advertising, 
but we have got to put our advertising 
where we think it will bring the great- 
est returns per dollar spent, and it would 
be suicidal, not only legally but actually, 
for us to embark on any great campaign 
of national advertising, because it would 
in our case raise and not lower the price 
of insurance. And if we charge more for 
insurance than other people do, we are 
lost. So we have got to advertise in a 
way that will really come home to the 
average young man, and the way we do 
it is sometimes by sending him printed 
matter through the mails and follow- 
ing it up by a call from a man who can 
tell him about insurance, and who can 
fii him with insurance, and do it now. 
Unlike Mr. Calkins’s company, we try 
to keep, as well as we may be able to, 
the human touch with this young man 
after he has taken insurance with us. 
We do send him a little advertising mat- 
ter with the notices of his premium due. 
We do try to be polite. We do con- 
gratulate him when he has made his last 
payment, and, incidentally, try to sell 
him some more insurance at this time. 
We do try to get him, through our 
agents, to tell us of more men who he 
thinks might be interested in insurance. 
We believe that this is the way to sell 
insurance. 


A Conspiracy of Talk 


We are not in a conspiracy of si- 
lence. In fact, it has sometimes seemed 
to me that we were in a conspiracy of 
talk; only our talk does not happen to 
be through the particular channels which 
interest Mr. Calkins, but it is a great 
deal more effective, and, to the best of 
my knowledge and belief, it costs less 
in the end than it would if we followed 
Mr. Calkins’s notions. There isn’t any 
body of men who are more interested in 
furnishing widely the product which 
they have for sale and in furnishing it 
at the lowest possible price than the 
life-insurance men. There isn’t any body 
of men who are more enthusiastic_about 
what they are selling, to whom te hu- 
man part of it is more appealing. I don’t 
know a single life insurance man who is 
not enthusiastic over his calling, not be- 
cause of the statistics, and the algebra, 
and the calculus, and the adding ma- 
chines, and the Hollerith machines that 
he uses, but because it is filling a real 
need, because it is something that helps 
the civilized world to keep together, 
something without which it wouldn’t 
keep together. We want to sell insurance 
largely and cheaply more than Mr. Cal- 
kins wants to have us. We are investi- 
gating all the time with the one idea 
in our minds of doing our business more 
eccnomically and efficiently. We are not 
any different from Mr. Calkins, or from 
the automobile manufacturers, or from 
any other class of business men, but it 
just happens that his kind of advertis- 
ing is expensive for more insurance 
companies, and so we do not use very 
much of it. 





DERR HEADS FLORIDA ASS’N. 

Arthur G. Derr, general agent for the 
Aetna Life, was elected president of the 
Florida Life Underwriters at a meeting 
held last week. Mr. Derr has been an 
active member of the association for 
many years. 
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Not To Conflict With 
Agency Officers Ass’n. 


A. L. CONVENTION’S DIVISION 





Will Have Its Own Problems; Chicago 
Convention of Agency Chiefs 
Was Real Success 





The convention of the Association of 
Life Chicago last 
week was a decided success, not only be- 
cause of the quality of the papers deliv- 
ered but because of the flock of new 
miembers coming in, all of which indi- 
cates that throughout the executive per- 
sonnel of life insurance production there 
is a fecling that the Life Agency Officers 
is moving in the right direction. There 
was some talk in Chicago about the new 
division of the American Life Conven- 
tion which will deal with agency prob- 
lems and as to whether it will conflict 
with the Association of Life Agency Of- 
ficers and the Life Insurance Sales Re- 
search Bureau, which works hand _ in 
glove wth the agency officers’ body. 

It develops that there will be no con- 
flict. The new division of the A. L. C. 
having to do with agency problems will 
probably at the start tackle those ques- 
tions of expense and production manage- 
ment which are most interesting to the 
smaller companies in the A. L. C. This 
new division has for its committee the 
president of the A. L. C.,, O. J. Ar- 
nold of the Northwestern National; the 
former president, Herbert M. Woollen of 
the American Central; the secretary, 
Claris Adams; and Clarence L. Ayres, 
president of the American Life of De- 
troit. 


Agency Officers in 


McVoy’s Election 

The election of James A. McVoy, 
president of the Central State Life, as 
president of the Association of Life 
\gency Officers, was a popular step. He 
has long been regarded as one of the 
foremost authorities on insurance agen- 
cy questions. 

Mr. McVoy was born at Summerfield, 
Ala., and was educated at Vanderbilt 
University. He was with the Missouri 
Insurance Department from 1899 to 
1911 as fraternal clerk, examiner and 
actuary. In 1911 he joined the Central 
States Life as secretary and actuary, 
holding those positions until 1914, when 
he was advanced to vice-president and 
general manager. He was elected presi- 
dent of the company in 1925. 

During the World War Mr. McVoy 
was Missouri state chairman of the 
War Savings Campaign in 1918-1919, and 
was also attached to the Intelligence Di- 
vision A. E. F 

Last year he was a member of the 
executive committee of the Association 
of Life Agency Officers and also chair- 
man of the committee of agents and 
agencies of the American Life Conven- 
tion and a member of the committee on 
lapses of the latter organization. 


Fulten’s Election Also Popular 

Another election well regarded is that 
of James A. Fulton of the Home Life 
as chairman of the Life Insurance Sales 
Research Bureau. Fulton has made a 
hit since coming to New York with the 
Home Life. That company is making 
fine progress and ‘its new Preferred 
Whole Life policy in units from $5,000 
up is town talk in New York as there 
is already a large demand for the con- 
tract. 

H. H. Armstrong, chairman at the Chi- 
cago meeting, proved one of the best 
presiding officers in the history of the 
insurance business. He is one of those 
wits whose humor is based on timely and 
homely common sense. He divided the 
chairmanship with H. N. Holderness of 
the Connecticut Mutual, also a graceful 
and polished chairman who never does 
the wrong thing. 

One of the best of the reports read in 
Chicago was that of Winslow Russell on 
educational work. 


; Some Good Talks 
Among others who made effective 
talks were F. C. Morss of the Provident 


Mutual; W. W. Jaeger, Bankers of 
Iowa; W. H. Dallas (one of the best 
heads in the business); Harry Montgom- 
ery, Missouri State Life; C. I. D. Moore, 
Pacific Mutual; E. C. Milair, George 
Washington Life; J. S. Hale, Northwest- 
ern National; Dr. J. A. Stevenson, 
Equitable Society; M. Albert Linton, 
Provident Mutual; W. E. Webb, Na- 
tional Life U. S. A.. In fact, the list is 
a long one. 

An undercurrent in Chicago was that 
there should be a reform in the prac- 
tice of proselyting men. There has been 
considerable resentment over companies 
taking men from their competitors. 


GALVESTON CONVENTION 








More Than 400 Attend Meetings of 
American National Life; Hotel and 
Company Under Same Control 
Delegates from twenty-four states and 
foreign countries were in Galveston, Tex., 
for three days for the annual conven- 
tion of the American National Insurance 
Co. which formally opened November 4 
in the ball room of Hotel Galvez. W. J. 
Shaw, secretary, said that more than 400 
were in attendance at the various ses- 

sions. 

The incoming agents, superintendents 
and other officials of the company reg- 
istered at the new Jean Lafitte Hotel 
which was headquarters during the meet- 
ing. The Jean Lafitte has recently been 
built by the Moody interests who also 
control the American National. 

Frank S. Anderson of Galveston deliv- 
ered the address of welcome to the dele- 
gates at the opening of the general ses- 
sion Friday morning at the Galvez. 

Division meetings of superintendents, 
assistant superintendents and agents 
were held at Hotel Galvez and the Anico 
Club of the ordinary department con- 
vened at the same hour in the Y. W. 
Cc. A. A banquet and dance Friday night 
at Hotel Galvez was the closing event 
for the day. A boat sail was given for 
the visitors. 





LOOK FOR LARGER HALL 

“Standing Room Only” was the order 
of the day on the occasion of the sec- 
ond of the series of practical sales talks 
being given by the Philadelphia Associa- 
tion of Life Underwriters at the Belle- 
vue-Stratford Hotel. The committees in 
charge are scouting about for an audi- 
torium with greater capacity, as it is 
feared that the popularity of these talks 
will result in a much greater attendance 
than has already resulted. Thomas M. 
Scott, leading national producer of the 
Penn Mutual is general chairman; James 
Elton Bragg, of the Union Central, is in 
charge of speakers, and E. J. Berlet, 
general agent for Guardian Life, is look- 
ing after publicity. Niels M. Olsen, of 
John Hancock, president of the associa- 
tion, is supervising the efforts of the 
several committees. 


ENTERS FLORIDA 

Extension of the operations of the II- 
linois Bankers Life Association of Mon- 
mouth, Ill, into Florida is announced. 
This makes the twentieth state in which 
the company is authorized to write iz- 
surance. 

H. M. Parr and W. G. Ryan of West 
Palm Beach have been appointed general 
agents for that state and will proceed 
at once to organize it for active opera- 
tions. They plan to make their state 
headquarters at Jacksonville but tem- 
porarily are operating from West Palm 
Beach. 





C. F. THOMAS ACTIVITIES 

Clarence F. Thomas, former Insurance 
Commissioner of Kentucky, and later a 
vice-presigent for the Inter Southern 
Life. Co., now president of the Builders 
Finance Corp., making construction or 
building loans, only for short building 
periods, is also the authorized loan rep- 
resentative of the John Hancock Mutual 
Life and is making long term loans on 
improved real estate of $2,000 and up- 
ward. Mr. Thomas has just moved his 
offices from the Starks Building, to 506 
Inter Southern Building. 
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E They Talk the Same - 
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5 Language q 
>| Nothing contributes more to the development e 
iB of efficiency in any organization which appeals |@ 
|| to the public, than a clear understanding between iq 
|| representatives in the field and Home Office [jf 
Si Executives. : 
x In a life insurance company, the Home Office < 
s must know the agent’s problems, if they are |} 

S| to be dealt with fairly and effectively. 


Nylic Agents have no difficulty in making their 
field problems understood at the Home Office. 
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And this is not strange; for the majority of the 
Executive Officers, including the President, 


have had practical experience in field and Branch 
Office work. 
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So they “talk the same language”— field men 
and executives alike. And you don’t hear 
Nylic Agents saying, “Our officers can’t get the 
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agent’s point of view because they have never had : 

|| field experience.” : 

= Common experience begets mutual under- : 

. standing which in turn begets confidence; and _ {I> 

|| confidence begets strength. 2 
:. There is probably no life insurance company 

Zi between whose Field and Home Office there 

Sg exists a more frank and cordial relationship, due 

S| largely, no doubt, to this 

5)|| sympathetic bond of com- 

| mon experience. 
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“Is it any wonderthat, meas. 
ured by usual standards, 
Nylic agents are indust- 
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riuos, persistent, satis- 
fied and happy?” 
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New Home Office Building now being 
erected on the site of the famous 
old Madison Square Garden 


NEW YORK LIFE INSURANCE COMPANY 


346 BROADWAY, NEW YORK 


DARWIN P. KINGSLEY, President 
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Can’t Discriminate 
In Dividend Paying 


RULING IN MASSACHUSETTS 


Fraternal Wanted to Distribute $600,000 
of $1,400,000 Fund Set Aside for 


Contingencies 


A fraternal benefit society in Massa- 
chusetts has asked Commissioner Monk 
if it could pay a dividend of 8 1/3% of 
the annual assessment of each member 
to all members in good standing and 
after two years of membership, with the 
exception of members on the table of 
regular rates under 65 years. The fra- 
ternal has $1,400,000 set aside for con- 
tingencies and wanted to distribute 
$600,000 in these dividends. The Attorney 
General rules against the proposition, 
saying that the distribution would not be 
equitable. He says in part: 

“It is obvious that under the plan 
adopted for distribution one who has 
been a member for only a short period, 
whose payments would necessarily have 
been much less than those of a member 
of longer standing paying at the same 
rate, would receive the same amount of 
repayment from the surplus as would 
the latter member, although the latter’s 
contribution to such surplus, and his 
consequent interest therein, would be far 
the larger. 

Immaterial Where Fund Comes From 


“It is immaterial whether the fund 
from which the dividend be paid is said 
to be derived from a reserve, a contin- 
gency, a surplus reserve or an emer- 
gency fund, as each is built up by the 
payments of the members, which are not 
alike for all at any given period. It is 
immaterial that the sum to be repaid to 
each member equals the amount of a 
periodical contribution. The repayment 
purports to be a payment of a portion 
of the surplus directly to the members 
and not a reduction of the periodical 
contributions of its members. The num- 
ber or amount of such contributions 
themselves is not, in fact, lessened or 
reduced by the vote of the officers, 
though a member might, if he so chose, 
use the funds received in the future 
payment of a contribution. Moreover, 
the same principle of equitable appor- 
tionment is applicable to a distribution 
by either the method of direct payment 
or the reduction of contributions. It is 
likewise immaterial that the amount of 
the respective repayments is stated in 
terms of a percentage of the annual as- 
sessment, 

“The reserves and surplus of the so- 
ciety have been built up by the contri- 
butions of the members, and as to such 
surplus and reserve each member has an 
interest in such part as is represented 
by the proportion which the member’s 
contributions to such surplus and reserve 
fairly bears to the total amount thereof. 
In other words, a member by his pay- 
ments is continually building up a part 
of the reserve of the whole society, which 
Part may fairly be described as the re- 
Serve on his particular certificate, and 
In any fair division of such reserve, or 
4 surplus part of it, the portion thereof 
Which can be allocated to his particular 
certificate should be returned to him. As 
such individual portions of the reserve 
so built up by various members through 
their own contributions will naturally 
differ widely in amount with variations 
m length of membership or rates of 








them.” 














THE HOME LIFE 
A COMPANY OF OPPORTUNITIES 


In a recent letter to the Agency Force, Ethelbert Ide 
Low, President of this Company, said: 


“I am ambitious that this Company shall not only give 
to its policyholders the ultimate in life insurance ser- 
vice, but that it shall be a good Company to work for. 
I want it to offer to the men and women associated 
with it the widest scope for the exercise and develop- 
ment of their abilities and the opportunity to go just 
as far as those abilities and their ambition will carry 


On agency matters address: 


JAMES A. FULTON 
Supt. of Agents 
HOME LIFE INSURANCE COMPANY 
256 Broadway, New York 














payment, any method of dividing up the 
total reserve, surplus, or any part of 
either, which ignores these variations in 
the amount of the particular reserves 
built up by the individuals and attempts 
a division per capita or by a percentage 
of present annual assessments is ob- 
viously unfair, regardless of the equit- 
able rights of the several members in 
the whole fund, and cannot be termed 
either an equitable distribution nor be 
said to pay to the members equitable 
portions. An assessment based upon a 
percentage of the annual assessment of 
each member, while varying in amount 
with the size of the respective assess- 
ments of the members, does not neces- 
sarily reflect in the same proportions the 
variations which exist in the contribu- 
tions to the fund to be distributed, which 
the members have respectively made. 

“Because amounts of payments to 
beneficiaries are to be equal it does not 
follow that they will be just or equitable. 
Indeed, the very fact that they are equal 
is what may make them inequitable. The 
scheme under which this society is about 
to make payments, totally disregarding, 
as it does, the varying proportions in 
which the beneficiaries have contributed 
to the fund which is to be returned in 
part to those who created it, is plainly 
inequitable.” 





Hillsman Taylor, vice-president of the 
Missouri State Life, has been elected 
third vice-president of the Tennessee 
Society of St. Louis, Mo. 


APPOINT FRED A. HOWLAND 


Made Flood Emergency Finance Com- 
missioner For Vermont; Governor 
Meets Departmental Heads 
Governor Weeks of Vermont has sum- 
moned all state department heads to 
meet and take steps towards state-wide 
rehabilitation of property damaged by 

floods. 

Fred A. Howland, president of the Na- 
tional Life of Vermont, has been made 
emergency finance commissioner for 
Vermont. 





NEW LIFE AGENCY 


A new agency has been formed at 
Memphis, Tenn., with J. H. Smith and 
Thomas C. Looney, Jr., as general agents 
for the Massachusetts Mutual Life. Mr. 
Smith, who has successfully represented 
the company for many years, will con- 
tinue as general agent at Nashville. Mr. 
Looney has been associated with the 
company since June, 1923, and has been 
in charge of the Memphis office of the 
Nashville agency for some time. 





MONTANA LIFE APPOINTMENTS 


G. G. Muller has been appointed gen- 
eral agent for the Montana Life in Lew- 
iston, Idaho. J. J. LeFebre, who has 
been general agent there, will remain as- 
sociated with the new agency. N. L. 
McGinty has: been appointed general 


Wm. F. Davis For Years 
With New England, Dies 


SENIOR ASSISTANT SECRETARY 


Joined Company Fifty-seven Years Ago; 
Sole Survivor of His 
Colleagues 


William F. Davis died November 6, 
1927, in the seventy-eighth year of his 
age. He was born at Woburn, Mass., 
December 12, 1849. 

Mr. Davis spent his entire business life 
of fifty-seven years in the service of the 
New England Mutual, entering it Febru- 


ary 15, 1870, when a young man of 
twerity. For some years he had been the 
sole survivor of his colleagues of that 
day. 

In 1888 he was appointed cashier of 
the company, and in 1907 was elected 
assistant secretary, an office which he 
filled with the utmost fidelity. 

Was Given Gold Watch 

On the day that marked the comple- 
tion of fifty years of service, February 
15, 1920, the General Agents Association 
presented him with a handsome gold 
watch, suitably engraved, and a scroll 
engrossed with a sentiment appropriate 
to the occasion. 

Mr. Davis lived in Woburn all his 
life. He had been alderman, president 
of the City Council, and for three terms 
mayor, from 1899 through 1901, being the 
first to serve three terms. He declined 
election to a fourth. He was vice-presi- 
dent of the Woburn Co-operative Bank, 
trustee of the Choate Memorial Hospi- 
tal, trustee and vice-president of the 
Woburn Public Library, and vice-presi- 
dent and director of the Rumford His- 
torical Society. He was a prominent 
Mason, being a permanent member of 
the Grand Lodge of Massachusetts. 

Mr. Davis married, October 5, 1874, 
Miss Velma Jeanette Barker. Their 
golden wedding was celebrated October 
6, 1924. 





EXTENDS TIME OF PREMIUMS 


Connecticut General Give Policyholders 
in Vermont’s Flooded District 
One Month’s Extension 


As soon as the seriousness of flood 
conditions in Vermont was realized in 
Hartford, Vice-President George E. 
3ulkley of the Connecticut General, 
wired the company’s Vermont agencies 
that the time limit on premiums due 
from policyholders in that state would 
be extended. At present the period of 
extension has been increased to thirty- 
one days. 

This action was taken to give every 
reasonable help to policyholders in keep- 
ing their insurance in force at a time 
when it is most needed and appreciated. 
The Connecticut General has been active 
in Vermont since it was organized in 
1865 and has over twenty millions of in- 
surance in force there. The extent of 
losses due to the flood is not yet known. 





MADE AGENCY SPECIAL 


Carroll Thomas, who has represented 
the Missouri State Life for the past 
year as general agent in the Little Rock 
branch office of the company, has been 
made agegcy special in charge of agency 
production in the same office. Mr. 
Thomas before coming to the Missouri 


agent for the same company in Fresno, . State Life was a salesman for a harness 


Cal. 


company. 





GUARDIAN 


LIFE 





Established 1860 Under the Laws of the State of New York 


‘ene 





Tel. RECtor 7501 


MANAGERS 


————————— 


INSURANCE CO. sctics 





HOME OFFICE, 50 UNION SQUARE, NEW YORK CITY 





25 Church St., New York . 








Page 10 






THE EASTERN 
UNDERWRITER 












November 11, 1977 








Efficiency Quacks 
Muddy Office Waters 


CHICAGO TALK BY DR. H. W. COOK 
Minneapolis Man Says Their Work 


Hinders Acceptance of Real Im- 
provements; Salary Views 


Coc dk, 








Henry W. 
medical director of the 
National Life, creating and 
maintaining morale in a talk be- 
fore the American Management Associa- 
tion in Chicago last week. He said that 
medicine was not the only field in which 
such a 


vice-president and 
Northwestern 
discussed 
office 


quackery flourishes. There is 
thing as office efficiency quackery which 
has led many business executives to mis- 
efficiency methods some 
The busi- 


able to distin- 


trust innovative 
of which have intrinsic merit. 


ness executive must be 


guish between efficiency quackery and 


innovations which are worth adopting. 
There have been many notable improve- 
ments in office morale. 

During his talk he discussed the salary 
problem. If this is not handled correct- 
ly it will go a long way towards de- 
stroying office morale. Often in the past 
office employes have been remunerated in 
a hit or miss, opportunist fashion. Some 
departmental managers hired people with 
little reference to the salaries paid to 
other departments, which led to dissatis- 
faction. Continuing he said in part: 

First Step Is Job Analysis 

“Obviously, the first step must be job 
analysis, salary standardization, and cen- 
tralized employment—and centralized 
control of salary adjustments. No mat- 
ter how well disposed and just the em- 
ployers may be, they cannot function 
equitably unless they take advantage of 
modern scientific management knowl- 
edge. Good intentions alone do not suf- 
fice. 

“The large modern office is too com- 
plicated for any one or any group of 
officers to assess and adjust salaries fair- 
ly unless adequate analysis has been 
made of the work to be done and the 
work actually accomplished. Just how 
far such analyses shall go must depend 
on individual judgment. Extremes are 
possible in both directions. The reac- 
tionary manager who is merely obsti- 
nately ignorant and proud of it, is prob- 
ably not more injurious than the theorist 
who keeps the office stirred with unnec- 
essary innovations, spends money on su- 
perfluous records, and attempts imprac- 
tical refinements of technique. 

“A knowledge of basic salary condi- 
: tions for the industry and for the com- 
munity and of living wage requirements 
is necessary. as a groundwork. Carefully 
maintained individual card records 
should be kept, and the progress of the 











THE STATE MUTUAL LIFE 
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of Worcester, Massachusetts 
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Announces a new and complete 
line of single and annual premium 
annuities effective June 1, 1927. 











perative that excellence be recognized by 
adequate remuneration. How this can 
best be accomplished in an office seems 
yet to be an open question—especially 
whether payment based on measured 
output is practical. If it is, it certain- 
ly will largely solve the vexatious prob- 
lem. Piecework payment has proved 
practical for certain portions of office 
work—billing, carding, punching cards, 
filing, typing—and at present it would 
seem that remuneration based on meas- 
ured production and accuracy will spread. 
Such a firm as Cheney Bros. has 3% of 
its office force on an output basis. The 
aetna Life, under the guidance of Dr. 
Mervin Bills, has made considerable ad- 
vance in this direction, and the Metro- 
politan Life has over 9,000 employes on 
this basis. The interesting point is that 
on a measured production basis the in- 
dividual employe receives more salary, 
increases varying from 10 to 50%, and 
at the same time the company saves 
money and the work is more accurately 
and more promptly done. The explana- 
tion lies, of course, in the fact that the 
employes do more work when they are 
paid in proportion to what they accom- 
plish, whereas under the old method the 
same salary was paid each pay day 
whether two or three hours a day were 
wasted or not. 
Sone One Must Control 


“In conclusion I would like to add a 
word on the controlling authority in the 
office, as I believe it an important fac- 
tor in morale. Too frequently the senior 
executives are out of touch with the 


the serious consideration which they de- 
serve. They may be in the hands and 
at the mercy of subordinates, with no 
practical machinery for appeal. Office 
morale is of sufficient importance in 
management to deserve the informed at- 
tention of senior officers. The opportu- 
nity for advancement, or the permancy 
of jobs, should not be subject to petty 
favoritism or personal prejudice. A se- 
nior officer, or a senior officers’ com- 
mittee, should be in sufficiently intimate 
touch with the personnel side of the 
office management to guarantee that de- 
cisions affecting the welfare of the em- 
ploye will receive the same broadminded 
and intelligent consideration that is giv- 
en to questions of sales promotion or 
finance. Until this is recognized palli- 
ative welfare effort will be largely inef- 


fectual.” aa oh 





NEW BALTIMORE AGENCY 


The John Hancock Mutual Life has 
established a new weekly premium 
agency at Baltimore to be known as 
Baltimore No. 2. Frederick J. Allen, 
formerly assistant at Utica, N. Y., 
been appointed superintendent in charge 
of this district. Mr. Allen started with 
the company in 1915 as an agent at 
Syracuse, N. Y. In 1917 he was pro- 
moted to assistant at Utica. At the 
time of his promotion to superintendent 
on October 17, 1927, he had been in 
charge of the Herkimer detached office. 





New prospects add to your production 
what gasoline is to your automobile, says 


ee 


—= 


Indianapolis Goes 
On Record for Hull 


HIS APPOINTMENT PRAISED 





Resolutions Adopted and Sent to Ney;. 
papers; F. L. Jones Continues 
As Educational Chairman 





The Indianapolis Association >f Lif 
Underwriters, which was recenily ai. 
dressed by Roger B. Hull, the new man. 
aging director of the National -\ssocia. 
tion of Life Underwriters, has sent to 
insurance newspapers the following state- 
ment: 

“The Indianapolis Association of Life 
Underwriters is so enthusiastic over the 
projected plans of the National Asso- 
ciation that the members got behind the 
plans in no uncertain manner at the No- 
vember meeting. 


“The following resolution was passed 
with the understanding that it would be 
sent to every insurance journal end ty 
every association as the Indianapolis ap- 


plause of the great step forward: 

Be it resolved by the Indianapolis Asso- 
ciation of Life Underwriters that it wishes 
to place itself formally on record as being 
in hearty accord with the plans of the 
National Association under which the office 
of Managing Director and Counsel was 
created. 

The Indianapolis Association believe that 
through this step the National Association 
makes it possible for the fieldmen of Am. 
erica to take their rightful place alongside 
the Presidents’ Association and the Ameri- 
can Life Convention. 

The Indianapolis Association believes that 
this step will mean constructive work of 
the highest order and co-ordination betwee 
the major organizations that will result in 
intense loyalty to the institution of life 
insurance. 

And the Indianapolis Association believes 
that by inviting Major Roger B. Hull to 
take the post, the National Association has 
insured the carrying out of the plans. 
Frank L. Jones, former president oi 

the National Association of Insurance 
Agents and also former chairman of the 
executive committee, is to continue a 
chairman of the National Association’ 
committee on education. 





FILLS PHILADELPHIA VACANCY 


The vacancy in the Philadelphia No. 
3 office of the John Hancock Mutual 
Life caused by the resignation of F. G. 
Woodworth is to be filled by John Q. 
Johnson who has been connected with 
the Philadelphia No. 5 agency. Mr. 
Johnson started as an agent in Brook- 
lyn in 1908, was made a cashier in 191! 
and promoted to an assistant in 191 
In 1926 he was made superintendent @ 
Philadelphia office No. 5. His transfer 
to this larger agency is in the form i 
a promotion. 





Raymond W. Simpkin, formerly ¢ 
traveling auditor for the Connectictl 
Mutual, has been placed in charge “ 














employe recorded periodically. After the office management, so that the employes J. L. McElfresh of the Connecticut Mu- the disability inspection department 0! 
standards have been established, it is im- dc not feel that their interests are given tual in Boston. the company. 


Another record 


500 MILLIONS IN FORCE 


set by The Lincoln National Life—500 MILLION 


Dollars of insurance in force in twenty-two years. 


A wonderful tribute to progressive ideals and aggressive principles. 


: wie. |: : ‘ : 
Not satisfied to stand on its present attainments, The Lincoln National 
Life continues to take liberal action to give every new business advantage 
to its agents. 
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The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 
Lincoln Life Building 
More Than $490,000,000 in Force 


Fort Wayne, Indiana 

















Pennsylvania 





Provident Mutual 


Life Insurance Company of Philadelphia 


Founded 1865 | 


The Provident has worked out a practical 
plan by which the Home Office, through an 
Educational Supervisor, is assisting in the 


development of new agents. 
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More Light on Extra 
Aviation Premiums 


SYKES-SMITH DATA ON SUBJECT 





Companies Not Opposed to Policyholders 
Taking Trips Across Channel and 
Europe as Passengers 





is the second instalment of an ad- 
dress on “Aviation and Life Insurance” 
delivered by Drs. Wiliam C. Sykes and 
William B. Smith of the Connecticut Gen- 
eral’s medical division. Additional an- 
swers are given in this section to ques- 
tions relative to charging extra premiums: 

If it appears that the applicant has 
recently made flights or is intending to 
make a flight or flights in the future, 
we decline, except that we would not 
object to, or require an extra premium 
for, an applicant who intends to take an 
air flight as a fare-paying passenger on 
a regularly established route as an inci- 
dent to traveling. 


This 





We have accepted a few cases who 
hive done a very limited amount of fly- 
ing as passengers, who are first class in 
every respect, and who fly only under 
the mest favorable conditions, on life or 
endowment plans with an extra premium 
of $10 to $15 per $1,000 flat extra. 





In the case where the applicant states 
his intention to take occasional flights 
as a passenger, we impose a lien of 90%, 
reducing 6% yearly, to cover death as a 
direct result cf participation in aeronau- 
tics. Death must occur within three 
months of the accident to be considered 
a direct result of aviation. As a rule 
we use a lien but we would charge an 
extra premium if the applicant so de- 
sired. This extra premium is generally 
$35 per $1,000, but would vary to meet 
the merits of the individual case and 
might run as low as $10 per $1,000. The 
extra premium would depend upon the 
approximate number of times yearly the 
assured would fly. We have had no cases 
of this kind but we feel that this is the 
way we would treat them. 





If an applicant states thot he intends 
to go to Europe and possibly fly from 
London to Paris, or some well-estab- 
lished route, all other things being satis- 
factory, we give him permission to make 
such a flight under our regular policies 
at regular rates. 





Yes, except: that we ignore approxi- 








mately half ‘a dozen admitted flights as 
Passenczer for pleasure. $10 to $25 per 
$1,000. Sliding scale—where question of 
future flights is doubtful we agree to, re- 
fund the extra paid during any policy 
year if applicant at the end of the vear 
makes on affidavit that he has not flown 
durin’ such year. 

Do not issue if passenger flights ex- 
ceed one or two yearly and provided such 
flight: are over established air lines. No 
extra premium if in accordance with 
aboy: 

Yes. The company’s attitude in the 
handling of those engaged in aeronautics 
either as professional aviators, non-pro- 
gh nal aviators, or passengers, will be 
as Icliows: 


A. Professional Aviators—which will 


—s 


include Army and Navy officers, commer- 
cial flyers and air mail pilots—will not 
be accepted. 

B. Non- Professional Aviators—such as 
men who were in the air service during 
the war, and others—(a) Those who fly a 
machine once a month or more frequent- 
ly will not be accepted. (b) Those who 
fly less frequently than once a month 
will be accepted for limited amounts with 
extra ratings, ratings running from $10 
to $25 a year per $1,000, and without any 
form of disability insurance. Amounts 
will range from $2,000 to $5,000. 

C. Passengers—we will include here of- 
ficers and employes of aircraft concerns 
who ride in but do not operate machines 
—(a) Those who travel by air once a 
month, or more frequently, will not be 
accepted. (b) Those who travel by air 
less frequently than once a month will 
be judged upon their merits, with extra 
ratings graded from standard up to $25 
per $1,000 and with amounts reduced, as 
the extra premiums increase, down to a 
minimum of $2,000. 





Yes. From $5 to $25 per $1,000, de- 
pending upon the amount of flying an- 
ticipated. Flat extra. 





No. If, when taking action on appli- 
cation, we have information that appli- 
cant makes several flights a year as a 
passenger we do not grant the insurance. 
If we have information that the applicant 
takes only an occasional flight—not more 
than cne per annum—the insurance is 
issued at standard rates. 


(To be continued.) 





D. D. TROXELL PROMOTED 

D. Dimmick Troxell of the Western & 
Southern has been promoted to the su- 
perintendency of the Piqua, Ohio, office. 
He was formerly assistant at Norwood. 
He succeeds Superintendent V. B. Riggs, 
who has been appointed superintendent 
at Dayton No. 2. Mr. Troxell is a vet- 
eran with over twenty years’ service to 
his credit, and has been one of the lead- 
ing assistants year after year. 





Planning tomorrow’s work tonight will 
enable you to sleep better, savs J. C. 
Graham, Connecticut Mutual, Erie, Pa. 








yours, 
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Why Not Consult Me On Your 
Next “Impairment” Case? 


The New England Mutual has special tests ‘dea 
heart, circulation, urine (including sugar) and over- 4 
weight cases, which have resulted in standard in- 3 
surance for clients of other agents, and may for 


NEW ENGLAND MUTUAL LIFE INSURANCE CO. 


STUART D. WARNER 
General Agent 


25 WEST 43rd STREET, NEW YORK 
Telephone Murray Hill 0490 


in 





















SEES 


GIVEN BANQUET IN CHICAGO 





District Leadership of Chicago West 
ffice, Western & Southern, 
Celebrated 
The Western & Southern Life’s Chi- 
cago West District office under Superin- 
tendent J. J. O’Leary was tendered a 
banquet Saturday, November 5, at the 
Palmer House, Chicago, in celebration 
of the district’s leadership of the com- 


pany’s entire field in ordinary increase 


for the year to date. The Chicago West 
District is known as the millionaire dis- 
trict of the Western and Southern. 


The celebration was attended by W. J. 
Williams, president; H. Thomas Head, 
director of agencies; Charles M. Biscay, 
manager of the-ordinary department; J. 
J. Doyle, publicity manager; J. N. Rein- 
hart, superintendent of agencies, division 
E; the entire staff of the Chicago West 
District, all superintendents in the Chi- 
cago territory, and home office inspec- 
tors. Chicago West also ranks among 








on a “tough” 


unraveled. 


123 William St., New York 





Those “Tough” Cases 


It is so frequent that a broker will come to us for advice 
case which he has not had the time to work out. 


Our experts get busy on it and in no time the knots are 


That's the service the Fenster-Fleishman office likes to give. 
Why not let us be your advisers? 


FENSTER-FLEISHMAN AGENCY 


General Agents—Life Department 
THE TRAVELERS INSURANCE COMPANY 


Beekman 2140-4 
































AN INVESTMENT IN HAPPINESS | 


—is a connection with the | 


6 a 6 
Philadelphia Life Insurance Company 
Joy comes from: 
1. Having the Thing That Will Sell—we have a great variety of policy 
contracts with very liberal features. 
2. Home Office Co-operation. You'll get it. Every help to help you sell. 
3. A Lifetime Connection. Agents have been with us 10, 15 and 20 years. 


111 No. Broad Street, Philadelphia, Pa. 


A. M. HOPKINS, Manager of Agencies 
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The Columbian National Life Insurance Company 


BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President 


Columbian National Agents can offer the best in 
LIFE, ACCIDENT and HEALTH INSURANCE 
Columbian National Policies make selling easier. 


Policies backed 7 one of the very fe Be oe yr » the country, having ample 
Exceptional opportunity is offered to salesmen of 
ability. Communicate at once with 
Agency Department, 77 Franklin Street, Boston. 











JOHN O’LEARY 


the company’s leaders in industrial pro- 
duction. Its slogan is “Every man an or- 
dinary producer every week.” 

G. H. Hampton, former home office 
inspector, has been appointed acting su- 
perintendent of the New Albany, Ind., 
district of the Western & Southern Life. 





HEIRS OF SUICIDE COLLECT 





Man Killed Himself Because of Injuries 
Inflicted at Work; Compen- 
sation Given 

Although Sterio Delinousha killed him- 
self, his employer was found to be in a 
measure responsible for his death, and 
the appellate division of the Supreme 
Court, New York State, found that the 
employer was liable to the heirs under 
the provisions of the Workmen’s Com- 
pencation Act. The man committed sui- 
cide because of intense pains suffered 
as a result of an injury which occurred 
in the course of his employment. 

Delinousha, who had _ been employed 
in a biscuit factory, killed himself six 
months after his foot had been crushed 
in an elevator in the factory. His fam- 
ily applied for compensation. The at- 
terney general’s office approved the claim 
and it was sustained this week on the 
appeal of the employers. 





























November 11, 1927 

















BUSINESS 
“et ERTERS 


= came 
Practical Suggestions to Helpthe Man With the Rate 
Book Increase His Income and General Efficiency 


“Equitable Notes,” 


Twleve house organ of the 
Points for Equitable Life of the 
Agents District of Columbia, 


contains some sound 
advice for agents in its October num- 
ber. It is called “Twelve Fundamentals 
for Agents,” and reads as follows: 
1. The value of time: 

Time is that which determines 
whether a man is an agent or a loafer, 
a noble of his order or a waster, crook 
or bum. The successful agent need not 
be told of the value of time. 

2. The success of perseverance: 

An agent often finds his largest sales 
at the end of the street, at the end 
of the day, after ringing many door- 
bells futilely. Perseverance is a twin 
brother of success. 

3. The dignity of simplicity: 

A blooded race horse needs no label. 
Nothing is more ludicrous than a crude 
seeking for dignity in ostentation and 
affectation. Simplicity has the virtue 
of sincerity. 

4. The worth of character: 

The word of some agents is greater 
than the bond of others. Character is 
so dominant and self-evident that it 
needs no advertising. 

5. The power of kindness: 

True service hides behind no pseudo- 
interest. It is motivated by kindness 
which cannot be successfully counter- 
feited. Kindness will move mountains 
when force is of no avail. 

6. The influence of example: 

The greatest influence you have is 
built of what you do. Talking does 
not have one-tenth the influence that 
working has. 

7. The obligation of duty: 

Like your shadow, it is always with 
you if you have a conscience. It hangs 
to you and no matter what you do you 
cannot evade it. There is but one es- 
cape, the duty properly done. 

8. The. wisdom of economy: 

This speaks for itself. Learn to 
economize if you would ever have your 
portion of this world’s goods. A dol- 
lar saved is a dollar earned. 

9. The virtue of patience: 

An insurance agent is poor indeed if 
he has no patience. It often takes a 
brave man to stand quietly and wait 
for the breaks. Life is very likely to 
turn into a mad race if one does not 
learn the saving virtue of patience. 
10. The improvement of talent: 

Every man has abilities and possi- 
bilities. The wise agent notes his 
abilities and talents and trains and im- 
proves them. It pays in the end. 

11. The joy of originating: 

The life insurance agent glories in 
the possibilities for originating that 
salesmanship offers. He gets joy from 
the plans of his own mind that work 
when tried out. 

12. The pleasure of working: 

There is no pleasure like the satis- 
faction of work well done. If life were 
all piay and no work it would. soon 
grow dull. Contentment comes orly 
as a result of deeds. accomplished, and 


without contentment life grows flat in- 
deed. 





“Every man in this 
room_ should put 
aside $15 to spend 
on insurance journals 
during the next year,” 
Frank W. Pennell told the lecture goers 
of the Life Underwriters Association of 
New York during his talk at the Federal 
Reserve Bank Building last week. “I 
know of no business which has such fine 
trade papers as insurance. If an agent 
reads them carefully, nothing is more 
impressive than the use of them in fin- 


Advises 
$15 a Year For 
Paper Reading 


ishing a sale.” 


eS eS ie 
Haight, Davis & 
Sell ~ Haight, Inc., Indian- 
im apolis actuaries, in 
One-Half their paper, “The 


Haight Accelerator,” 
comment on the Child’s Educational En- 
dowment Policy as follows: 

“The only valid objection to the 
Child’s Educational Endowment policy 
is that the premium is high. This is 
true particularly when the child is ap- 
proaching the maturity date, usually 18. 
But the cost of sending a child to col- 
lege is high these days and it must be 
met if the child is to have the advan- 
tages that go with a college education. 
Suppose your prospect has a boy 14 
years old. In four years more he will 
have finished high school and be ready 
for college. If he goes to college the 
cost must be borne during the four-year 
period. Suggest to your prospect that it 
might be well to provide for one-half 
of the estimated cost during the years 
the boy is in high school. If he thinks it 
will take $100 per month to see him 
through as the father would like him 
to go, provide $50 of that by a Child’s 
Endowment and plan to take care of 
the other $50 during the college course. 

“Tf the father should die or become 
disabled the $50 already provided plus 
what the boy can earn will see him 
through if he really wants the educa- 
tion. He will thus spread the cost over 
eight years instead of four and in addi- 
tion make half of the estimated cost 
certain.” 





A CONNECTICUT MUTUAL CLAIM 





Young Man Had Double Indemnity On 
Only a Small Part of His Policy; 
Was Killed in Explosion 
An interesting claim the Connecticut 
Mutual recently had was one made by 
the relatives of a young man whose fail- 
ure to carry double indemnity provisions 
on all his policies decreased his estate 

by $25,000. 


A few weeks ago, a Connecticut Mu- 


tual policyholder was about to take his, 


vacation at a nearby lake resort. The 
young man was engaged and he and his 
fiancee were making the final prepara- 
tions for the trip to the cottage of the 
girl’s parents, who were to accompany 
them. The insured and his fiancee were 
in the kitchen of her home, preparing 
the lunch, with the assistance of a maid. 
The man went over to the stove to light 
a match for a cigarette and as the match 
lighted, an explosion occurred within the 
stove, setting all three persons on fire. 
Out of the sudden sheet of flame 
which enveloped them, the three victims 





tumbled into the living room. The in- 
sured was in flames from head to foot 
and the dresses of the two women were 
burning rapidly. 

Neighbors who heard the explosion 
rushed to the house when they heard 
the blast, seizing rugs and rolling the 
victims in them to extinguish their burn- 
ing clothing. 

Two ambulances were called and the 
three victims were rushed to a nearby 
hospital. The coroner in his investiga- 
tion developed that a pocket of gas had 
located in the stove pipe and had been 
leaking out into the room. The fiancee 
also died from the burns she received. 

While fortunately the insured carried 
a total of $35,000 life insurance in the 
Connecticut Mutual, he had added the 
double indemnity provision to only $10,- 
000 so that double the amount of insur- 
ance could be paid only on the $10,000 
policy. Had the insured had the fore- 
sight to include (up to the company’s 
limit of $25,000) this double indemnity 
provision in his other policies, it would 
have meant a payment of several thou- 
hand dollars additional following his 
death, ; | 





N. J. DISTRICT BANQUET 

The first annual banquet of the Branch 
Brook district of Newark of the Met- 
ropolitan Life, was held last week at the 
Hotel Riviera, Newark. Clinton Kilbury 
was toastmaster. Speeches were made 
by James P. Beadley, superintendent of 
agencies of Westchester County: Hugh 
J. Higgins, manager of the Branch 
Brook district; Leuis Barone of the 
Staten Island district; N. I. Grossman, 
manager of the Greenwich. N. Y., dis- 
trict, and sunervisors A. E. Stoutenburgh 
and J. L. Kinsey. The Branch Brook 
district was organized about eight 
months ago and the banquet was the 
first get-together gathering of the sea- 
son. There were about fifty present. 





HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 


PRANK J. HAIGHT, President 
INDIANAPOLIS 
Omaha Denver Des Moines 








MADE VICE-PRESIDENT 


L. C. Cortright has been made vice. 
president and actuary of the Occidental 
Life by the board of directors. 
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We have two new 
territories for two 
good men under 
real general agents’ 
contracts. 


Address | 
The Manhattan Life Ins. € 0. 


66 BROADWAY, NEW YOR« 























“TRY THIS!” 


Ask Herbert W. Jones, Manager, 
Canada Life,’ for a copy of “Try 
This!”—a novel idea which you 


can use. Do it now! By mail, 
please. 
Canada Life Assurance 
Company, 


110 William Street 
New York City 
Beekman 5058—6691 

















satisfaction in so doing. 


limits 10 to 70. 


34 Nassau Street 











You Who Seek Opportunity 


Opportunity exists always for those who seek 
success and satisfaction in life insurance field work. 


During 84 years the first American legal reserve 
mutual life insurance company has been served and 
built to greatness by men who found both success and 


This company writes all standard forms of insur- 
ance and annuities on both men and women. Age 


Those who contemplate life insurance 
field work are invited to apply to 


The Mutual Life Insurance Company 
of New York 










| 


New York, N. Y. 
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: NUMBER EIGHT 





MODERN CRUSADER SERIES’? 


) 
‘al 








People of Iron 


HE Saracens called the Crusaders 
~ “People of Iron” and feared them 
because “no Saracen spear would. 

pierce a Christian coat-of-mail” 








. Yet, the very men who said this KNEW 
Ty . 

< that armour alone—mere equipment — 
ail, never won a battle. 

‘e x * * * * * * * 


And even to-day, the same mistake is 
often made. Dazzled by outward display, 
unseen factors of as much importance are 
often overlooked. 





NM 


But no longer in the Phoenix Mutual. 


Just as the knight of old was required 
to “win his spurs” in joust and tourna- 
ment that he might develop his strength 
: and skill and experience, so too each new 
Phoenix Mutual man is required to prove 
his worth at the Home Office school of 
service. And the reasons are the same. 


This does not mean that a// Phoenix 
Mutual representatives are better men, 
But it does mean that in life’s battles each 
; has a better chance—of SUCCESS. 


PHOENIX. MUTUAL 


LIFE INSURANCE COMPANY 


HOME OFFICE HARTFORD CONN. 






First policy issued 1852 





Y. A complete set of all Modern Crusader advertisements will be mailed to any reader upon request. Write to the Advertising Department of the Phoenix Mutual Life Insurance 
Company, 79 Elm Street, Hartford, Connecticut. 
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Larger Hall Here Made 
Necessary By Crowds 


COMMUNITY CHURCH CHOSEN 





Life Underwriters’ Association of New 
York Will Have Lectures Uptown; 
Frank W. Pennell Speaks 


The Community Church, one of the 
finest auditoriums in New York City, will 
be used for the seven remaining talks 
in the series of meetings sponsored by 
the Life Underwriters’ Association of 
New York. The large hall of the Fed- 
eral Reserve Bank Building was found 
inadequate for the crowds that have 
turned out for the lectures. The new 
meeting place is located at Thirty-fourth 
Street and Park Avenue. 

Frank W. Pennell, two million dollar 
independent producer, addressed the sec- 
ond of the meetings, his subject being 
“Building by Small Cases.” 

Mr. Pennell said that he was not 
against large cases, but he felt that small 
cases furnish the basis for the larger 
lines. He has found that many large 
cases are “unpleasant.” 

He explained: “They do not last. 
After a while the agent goes south in 
a hurry. When you make a sale under 
bad circumstances you don’t come back 
a second time, but that is the most pro- 
ductive time of all. I would rather write 
150 people for a million dollar total than 
to write ten men for a total line of 
$1,500,000.” 

Mr. Pennell looks to his old clients for 
most of his business. “In regard to the 
bank-insurance trust, I was told by sev- 
eral bank officials last week that they 
would not consider cases of less than 
$25,000,” he continued. “Let us not go 
mad over these bank trusts. They can- 
not be applied to all your clients. 

“Many attempts have been made to 
standardize life insurance agents. It 
cannot be done. Among other mistakes 
made in the standardizing work is the 
assumption that everyone in the street 
is a life insurance prospect. Don’t try 
to sell a man without money, a man 
who is a very bad risk, one who has no 
love for his family, or some one who has 
a good life salesman to keep him satis- 
fied.” 





MRS. L. SHIPMAN HONORED 





Manager of Ford Agency, Equitable 
Life Society, Praised for Services 
at Luncheon 


Mrs. L. Shipman, manager of the Mar- 
tin T. Ford Agency of the Equitable 
Life Assurance Society, was the guest of 
honor at a luncheon given by Mr. Ford 
to 125 members of his organization at 
the Hotel Pennsylvania on Thursday, Oc- 
tober 27. Mrs. Shipman has been as- 
sistant to Mr. Ford for years. 

At the speakers’ table were Dr. John 
A. Stevenson, vice-president of the 
Equitable; W. G. Fitting, agency super- 
intendent; C. N. Webster, cashier for 
the company, and others. 

William J. Timmons, speaking for the 
agents, expressed their appreciation of 
the services of Mrs. Shipman. He pre- 
sented her with several dozen roses. 
Mrs. Shipman replied by telling amus- 
ing anecdotes of the early days of the 
agency when Mr. Ford started the busi- 
ness with a small amount of capital. 
The company now handles more than 
$17,000,000 of business a year, she said. 

Martin T. Ford also spoke. He said 
he attributed much of the success of 
his organization in its eighteen vears of 
business to the efforts of Mrs. Shipman. 
Music during the luncheon was rendered 
by the Georgia Serenaders. 





W..W. Neale formerly assistant cash- 
ier of the State-Planters Bank & Trust 
Co. of Richmond, has been made dis- 
trict manager in ‘that city for the Re- 
liance Life. 


UNSTINTED HOSPITALITY 





American Life Convention Pass Resolu- 
tions Praising Texans for Generosity 
and Laud Press for Reports 
At the American Life convention the 
following resolution was passed which 
correctly reflected the sentiment of the 
entire convention and the wives of the 

members: 

“Seldom if ever has the American Life 
Convention received so much of unstint- 
ed hospitality as that extended during 
the twenty-first annual meeting by the 
Texas Life Insurance Companies. For 
this we are deeply grateful, and we are 
no less mindful of those purely social 
and delightful attentions which have 
been showed upon the visiting ladies by 
the committees in charge of the Dallas 
meeting. We are especially conscious of 
the unusually full and intelligent reports 
of our meeting as carried in the daily 


newspapers of Dallas, and while express- 
ing our appreciation of the editors and 
publishers, we cannot forbear noting that 
this unusual attention came to our pro- 
ceedings in a significant evidence of a 
sounder public understanding of the in- 
stitution of life insurance itself.” 











THE BERKSHIRE LIFE INSURANCE COMPANY 


founded in 1851, has just completed its Seventy-Fifth Anniversary, with a substantial 
increase in new business over 1925. previous records have been shattered. This 
great expansion is due in marked degree to the splendid spirit of co-operation between 
the Home Office and the Field Force. 


Men contemplating entering the life insurance business would do well to communicate 
with this fine old Massachusetts company before deciding. 


BERKSHIRE LIFE INSURANCE COMPANY 
: Pittsfield, Mass. 








saeaieeeiniiinaent anaes 




















EIGHTY-FOUR YEARS 


Honorable Dealing with the Public, Through 
an Agency Force of Selected and Trained 
Men, has Formed the Character that Explains 
our Reputation. 


New England Mutual Life Insurance Co. 


Boston, Mass. 
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Success... 
built on service 


net HEER service to its representatives and policy- 


holders explains the phenomenal growth of the 
SF Missouri State Life Insurance Company. 

In 3B t years this Company has become a nation-wide institu- 
tion, ranking among the leading life insurance companies of 
America. From a little over one hundred million dollars of 
insurance in force eleven years ago the Company today is 
very near the Three Quarter Billion Mark. Its — has 
more than doubled in the past five years. 


This Company writes all forms of Life, Accident and Health, 
and Group Insurance. Its policies are broad in coverage, free 
from restrictions, and its rates are the minimum for the 
utmost in protection. 


Men of high character and ability are offered a real future 
with this Company. 


Missouri State Life Insurance Company 


M. E. SINGLETON, President 


A Great Company Daily Growing Greater 


Home Office, St. Louis 
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The Ohio Tax Fight 


Companies Win First Round and Get Temporary In- 
junction Against Insurance Superintendent; 
Text of Petition Filed by General 
Counsel of Metropolitan 


A copy of the petition of the Metro- 
politan Life in the test case against Wiil- 
liam C. Safford, insurance commissioner 
of Ohio, based on opposition of the life 
companies to the new tax increase of 
Y%, of 1% upon premiums, is reproduced 
herewith with the exception of the open- 
ing paragraphs, which have to do with 
the business of the Metropolitan Life in 
Ohio. The company did $25,000,000 busi- 
ness in that state in 1926. The petition 
was signed by Leroy A. Lincoln, general 
counsel of the company, and Arthur I. 
Vorys, a Columbus lawyer. The Court 
of Common Pleas of Franklin County, 
Ohio, has issued a temporary order re- 
straining Superintendent Safford from 
revoking licenses of the foreign companies 
who have refused to pay the tax increase 
and are testing it through the Metropol- 
tan: 


On information and belief there are 
approximately 551 other insurance com- 
panies incorporated by the authority of 
states other than said State of Ohio, or 
other governments, which, having com- 
plied with the laws of the State of Ohio, 
were licensed by said Superintendent of 
Insurance and carried on the business 
of insurance in said State of Ohio dur- 
ing the calendar year 1926; and, on in- 
formation and belief, each of said com- 
panies duly filed its annual statement 
with said Superintendent of Insurance, 
and therein set forth the gross amount 
of premiums received by the company 
from policies covering risks within said 
state during the calendar year 1926, with- 
out deductions for commissions, return 
premiums, considerations paid for rein- 
surance or any deductions whatever, and 
also set forth therein, in ceparate items, 
return premiums paid for cancellations 
and considerations received from other 
companies for reinsurances in said state 
during said year 1926; and thereupon said 
Superintendent of Insurance renewed the 
respective certificates of authority of said 
companies and licenses of their agents by 
ye certificates of authority and licenses 
uly certifying that said companies re- 
spect:vely had complied with the law and 
authorizing said companies and their re- 
= id = agents to transact their respec- 
five classes of insurance business in said 


ah ; said certificates of authority and 
Ga. es, in pursuance of Section 667 
en: 


( al Code of Ohio, were issued to life 
inst-.nce Companies on April 1, 1927, for 
the vcar ending on April 1, 1928, and to 
msu*ance companies other than life and 
their agents on March 1, 1927, for the 
year ending on March 1, 1928. 

Pintiff sueg for the benefit of itself 
and «lso for the benefit of all said in- 
surance companies and all insurance 


> <nies similarly situated. The ques- 
—, in this case is one of common and 
gen: 


neval interest of all said companies and 
f. 1S impracticable to bring them all be- 
ore the court. _All said companies pos- 
sad ‘he same rights, are entitled to and 
ra seck the same remedy, and this ac- 
ton will avoid a multiplicity of suits. 
The Amendment 


The act of the General Assembly of 
said state of April 25, 1904, in effect, 
with no substantial change until the 
a of May 24, 1927, hereinafter 
sri to, provided for a tax to be 
oe to said state by every insurance 
om incorporated by authority of 
peivit ‘r state or government for the 
qt or of doing business in the state 
oe - calendar year, every such com- 
of No. all pay to the staté, in the month 

Oovember in the year succeeding the 


calendar year during which the privilege 
had been exercised, a tax computed at 
the rate of 24%% upon the net premiums 
of the company received in said state 
during such preceding calendar year; 
and, further, that a company ceasing to 
do business in the state shall thereupon 
pay such tax upon its net premiums re- 
ceived in the state after such calendar 
year and while such company exercised 
its privilege in the state in the year suc- 
ceeding such calendar year. 

Said act provided that every such com- 
pany shall, in its annual statement, set 
forth its gross premiums covering risks 
within the state during the preceding cal- 
endar year and separate items constitut- 
ing the deductions allowed in determin- 
ing the net premiums, and that prior to 
the following November, the Superin- 
tendent shall compute an amount of 
2%4% of the net premiums of the preced- 
ing calendar year “and charge them to 
such company as a tax upon the business 
done by it in this state for the period 
shown by such annual statement, which 
amount shall be paid by each such com- 
pany to the treasurer of state in the 
month of November next succeeding.” 
And said act, at the time of its enact- 
ment, was, and ever since has been, con- 
strued and administered by the Superin- 
tendent of Insurance and state officials 
charged with its enforcement and with 
duties thereunder and by all insurance 
companies subject thereto, as a provision 
for an annual charge for the privilege 
exercised in each preceding calendar year 
of so transacting business in said state, 


the same being so computed after each 
calendar year on such net premiums in 
the calendar year and payable in the 
month of November after the calendar 
year. And, so construing and adminis- 
tering said law and so collecting such 
tax, the Superintendent of Insurance has 
demanded that each company so discon- 
tinuing business in said state in any year 
after so filing its annual statement set- 
ting forth the premiums as required by 
said act, shall thereupon pay, and such 
companies so discontinuing business have 
thereupon as the plaintiff believes paid 
to the state a tax at said rate upon the 
premiums so received in the year of such 
discontinuance. And said law, having so 
provided for a tax for such privilege, 
to be so computed, charged and paid 
after the respective periods of privilege 
construed, administered and applied at 
and from the time of said enactment. 


State Finances 


At the time of the session of the Gen- 
eral Assembly of said state in 1927, par- 
ticularly on May 10, 1927, there was a 
deficiency in the funds and revenues of 
the state to meet the prior expenditures 
and the liabilities theretofore incurred 
by the state; and said General Assembly 
having made appropriations for the gen- 
eral expenses and government of the 
state for the period from June 1, 1927, 
to December 31, 1928, and certain pro- 
visions for future revenue to meet such 
expenses, said General Assembly found 
and the fact was that the funds and the 
provisions then made and existing for the 
revenues of the state were insufficient, 
by approximately one million dollars, to 
meet said prior deficiency and said ap- 
propriations. Therefore, on May 10, 1927, 
House Bill Number 512 was introduced 
and passed by the House of Representa- 
tives of said General Assembly, and on 
May 11, 1927, said bill was passed by the 
Senate of said General Assembly, and on 
said day presented to the governor of 
said state and was not signed nor re- 
turned to said House by the governor 
within ten days after being so presented, 











$250,000. 
$5,000 up. 








The Very Special 20-Payment 
The Preferred Policy 


GROSS premium age 30—$10,000 
A RS RRS eC PT Se $198.40 
RSE rs BGAN. 2 ee ce $326.00 


($33.90 dividend end first year, according to 1927 
schedule) 


Issued to preferred lives only. Can be paid 
quarterly if desired. 


Ist five years..... 
Next 15 years... 


Issued in ANY amount from 


For the interesting details apply to 


THE JOHN H. SCOTT AGENCY 


Home Life Insurance: Co. of New York 
177 MONTAGUE ST., BROOKLYN, N. Y. 


Another 
Advance! 
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Limit on one life 




















exclusive of Sundays, but was filed with 
the Secretary of State of said state on 
May 24, 1927, and thereupon was pub- 
lished in the book of legislature acts of 
said General Assembly for the year 1927, 
as Section 5433, and as repealing original 
Section 5433 of the General Code of Ohio. 
(The petition then gives the amendment.) 

Said act of the General Assembly of 
said state as construed and intended to 
be enforced by the defendant, as herein- 
after set forth, to wit, as intended to 
assess a tax against foreign insurance 
companies at the rate of 3% of net pre- 
miums in said state in the year 1926, for 
the privilege of doing business therein 
in said year, or if so coustrued by the 
court, is to the extent of % of 1% there- 
of in violation of Article II, section 28 
of the constitution of the State of Ohio, 
which provides that “The general assem- 
bly shall have no power to pass retro- 
active laws or laws impairing the obliga- 
tion of contracts.” 


Position of the Superintendent 


Said defendant William C. Safford, Su- 
perintendent of Insurance of said state, 
conceiving it his duty so to do under 
authority of said pretended act of the 
General Assembly of May 11, 1927, 
threatens and intends, and, unless re- 
strained by the order of this court, will 
compute an amount of 3% instead of 
21%4% of the balance of such gross amount 
of premiums, after deducting such return 
premiums and considerations received for 
reinsurance, as so set forth in said an- 
nual statement of plaintiff so filed with 
defendant for the calendar year 1926, and 
charge the same to plaintiff as a_ tax 
upon the business done by plaintiff in 
said state in said calendar year 1926, and 
will demand that plaintiff pay to the 
treasurer of said state, in the month of 
November, 1927, the amount so computed 
and charged by him; and will make and 
mail a statement of such tax, as so com- 
puted and charged, to plaintiff; and up- 
on failure of plaintiff to pay said tax 
as so computed and charged and set 
forth in such statement so made and 
mailed, the defendant will revoke the li- 
cense of plaintiff and the licenses of all 
its agents to carry on its said business in 
said state; and, upon such failure of 
plaintiff to pay said tax as so computed 
and charged, said superintendent will 
certify such failure to the Attorney Gen- 
eral of said state who will commence his 
actions aaginst plaintiff, as provided in 
sections 5434 and 5435 General Code, to 
recover said tax as so computed and 
charged and a penalty of not more than 
five hundred dollars per month for each 
month plaintiff shall have failed, after 
demand therefor, to pay said tax as so 
computed and charged. All of which 
acts defendant threatens and intends and 
will do unless restrained by the order of 
this court. 

Plaintiff is willing and hereby offers 
to pay to the treasurer of said state, or 
into this court if so ordered, an amount 
of 2%4% of the balance of the gross 
amount of it, premiums in said state in 
the calendar year 1926 after deducting 
such return premiums and considerations 
received by it for reinsurances, as so set 
forth in its said annual statement so filed 
with said Superintendent of Insurance; 
and plaintiff would tender and offer to» 
pay and, if accepted, would pay said 
amount to said treasurer of said state, 
but the law, to wit, section 5433 General 
Code of Ohio, does not authorize plain- 
tiff to pay or said treasurer to accept 
payment of said tax until the month of 
November of this year. 

Plaintiff carries on its said business in 
all the other states of the United States 
and in other countries, and plaintiff 
avers that the threat and declaration of 
purpose of defendant to so compute and 
charge such pretended 3% tax against 
plaintiff, and to make and mail said state- 
ment to plaintiff and to revoke the li- 
cense of plaintiff, upon failure to pay 
said tax as so computed and charged, and 
to certify to said Attorney General any 
failure to pay said tax, or to do any of 
said acts’ will place a ‘cloud upon the 
reputation and good will of plaintiff, not 
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only in said state but in said other states 
and countries where it is carrying on its 
business, and create doubts in the minds 
of its policyholders and agents and the 
public respecting the prospect of plaintiff 
continuing business in said State of 
Ohio; and will cause great and irrepara- 
ble injury and damage to plaintiff, its 
said agents and policyholders for which 
it and they will have no adequate rem- 
edy at law. And if defendant shall so 
compute and charge such pretended 3% 
tax against plaintiff or shall make and 
mail said statement to plaintiff, either of 
said acts will place a cloud on the repu- 
tation and good will of plaintiff in said 
State of Ohio and all other states and 
countries where it is carrying on its bus- 
iness, and create doubts in the minds of 
its policyholders, agents and the public 
respecting the right of plaintiff, its agents 
and policyholders to make contracts of 
insurance in said state of Ohio and the 
right of plaintiff to carry on its business 
in said state, and cause great and ir- 
reparable injury and damage to plaintiff, 
its agents and policyholders for which it 
and they will have no adequate remedy 
at law. And if defendant shall revoke 
the license of plaintiff to transact busi- 
ness in the State of Ohio, such revoca- 
tion will destroy its business and good 
will, render useless its agencies and of- 
fices and its records and facilities in said 
state, which have become established 
therein through many years of success- 
ful operations in said state, and cause 
great and irreparable injury to plaintiff, 
its agents and policyholders for which it 
and they will have no adequate remedy 
at law. And if defendant shall certify 
to said Attorney General any failure of 
plaintiff to pay such pretended tax so as 
to cause said actions to be brought by 
the Attorney General against plaintiff, 
the same will injure and destroy the busi- 
ness of plaintiff and the vocations of its 
many agents in said state and result in 
the lapse of a large amount of insurance 
of policyholders of plaintiff and cause 
great and irreparable injury and damage 
to plaintiff, its agents and policyholders 
for which it and they will have no ade- 
quate remedy at law. 
Will Hurt Established Business 

Plaintiff avers on information and be- 
lief that each of said other foreign in- 
surance companies has an_ established 
business, with agents and policyholders 
in said state and a valuable good will 
therein, and the same acts which defend- 
ant has threatened and intends to do re- 
specting plaintiff and against its rights, 
said defendant has threatened and in- 
tends and, unless restrained by the order 
of this court, will do respecting each and 
all said other foreign insurance compan- 
ies against their rights and with like ef- 
fect, and if done by defendant will cause 
great and irreparable injury and damage 
to each of said other foreign insurance 
companies, their agents and _ policyhold- 
ers. 

Wherefore, plaintiff prays for a tem- 
porary restraining order enjoining said 
William C. Safford, Superintendent of 
Insurance of said State of Ohio, from 
computing or charging against plaintiff 
an amount of 3% instead of 214% of the 
balance of the gross premiums of plain- 
tiff in said state, after deducting return 
premiums and considerations received 
for reinsurances, as set forth in the an- 
nual statements of plaintiff filed with the 
Superintendent of Insurance of Ohio for 
the calendar year 1926; and from revok- 
ing the certificate of authority of plain- 
tiff or licenses of its agents; and from 
certifying to the Attorney General of 
Ohio any failure or refusal of plaintiff to 
pay such amount as so computed; and 
from computing or charging against any 
foreign insurance company similarly sit- 
uated an amount of 3% instead of 2%4% 
of the balance of its gross premiums in 
said state, after deducting return pre- 
miums and considerations received for 
reinsurances, as set forth in the annual 
statement of the company filed with the 
Superintendent of Insurance of Ohio for 
the calendar year 1926; and from making 
or mailing, to any such company, a state- 
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PERMANENT, 
Care of The Eastern Underwriter, 110 Fulton Street, New York City 








PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent ccanection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 




















ment thereof; and from revoking the 
certificate of authority of any such com- 
pany or the licenses of its agents; and 
from certifying to said Attorney General 
any failure or refusal of any such com- 
pany to pay any such amount, as so com- 
puted; and from doing an act under the 
provisions of said act of May 11, 1927, 
to enforce the payment of any such 
amount against any foreign insurance 
company computed at said rate of 3% 
instead of 214% on the net premiums in 
the calendar year 1926; and that on the 
final hearing hereof said injunction be 
made perpetual, and for such other relief 
as may be just and equitable. 





R. S. BUTLER ALBANY AGENT 


Ralph S. Butler, who has been with 
the Phoenix Mutual Life, since 1920, re- 
cently in the capacity of assistant to 
Col. D. Gordon Hunter, manager of the 
home office agency, has been appointed 
agency manager for the company in AIl- 
bany, N. Y., territory. Mr. Butler is a 
graduate of the Phoenix Mutual sales 
training school. His experience both in 
training other men and writing insur- 
ance himself makes him well fitted to 
perform the important duties he will as- 
sume in becoming manager of one of the 
company’s oldest agencies. 





ENGELSMAN IN PHILADELPHIA 

Ralph G. Engelsman, special lecturer 
of New York University. told the Phila- 
delphia Association of Life Underwriters 
at a meeting last week that many sales- 
men talk too much and failed to realize 
when the sale was made. 





A CORRECTION 
In a recent issue of The Eastern Un- 
derwriter Robert H. Cole was referred 
to as being vice-president of the Con- 
necticut Life. This was incorrect, as he 
holds that office in the Connecticut Gen- 
eral Life. 





The Sun Life of America, of Balti- 
more, has been elected to membership 
to the Association of Life Insurance 
Presidents. 





LIFE INSURANCE COURSE OPENS 





Hartford Underwriters’ Ass’n. School 
Had Enthusiastic Meeting Monday, 
October 31; 125 Enrolled 
James A. Giffin, chairman of the edu- 
cational committee of the Hartford Life 
Underwriters’ Association, in a letter to 
The Eastern Underwriter says: “I am 
writing in reference to the program of 
the Hartford Life Underwriters’ School 
in Life insurance and Life Insurance 
Salesmanship, concerning which we sent 

you recently the outline. 

“We had a very interesting and enthu- 
siastic preliminary get-together meeting 
at Jewell Hall in the Y. M. C. A. build- 
ing here in Hartford, on Monday after- 
noon, October 31, at 4:30. At that time 
we had a definite enrollment of about 
125 persons for the ten weeks’ course. 
The first two lectures are to take place 
on Monday afternoon, November 7, at 
4:30, and it is contemplated that by that 
time the enrollment will have reached at 
least 150. Practically all of the full time 
life insurance underwriters in Hartford 
are included in the enrollment, and there 
will be about 15 from the Life Insurance 
Sales Research Bureau, and a scattering 
representation from within the five home 
office companies here in Hartford. 

“While the main speaker for one of 
the lectures on Monday afternoon has 
not been definitely secured, we are hop- 
ing to get someone from out of town 
who is rather well known. 

“You will recall that the Life Under- 
writers’ Association had placed a very 
minimum fee as an enrollment charge— 
$5 for members of the association, and 
$10 for others, with the provision that 
$5 of the $10 will apply towards member- 
ship dues in the association at any time 
within the next six months. As it looks 
row, we will have little difficulty in in- 
creasing the membership of our associa- 
tion by at least fifty new members, be- 
cause of the interest which is being 
stirred up in the course.” 





Any idea you can get from the other 
man is velvet, says V. W. Kenney, gen- 
eral agent, Connecticut Mutual, Boston. 








pany and service. 


direct—and directly. 














ROUND OUT YOUR SERVICE 


Here’s a policy that will back up every talking point of com- 
Think it over: 


Amy wabewell Geathe. . oo... i ccs cee eenn $5,000 
Any accidental death............. ere yt 10,000 
Certain accidental deaths................. 15,000 


Accident Benefits, $50 per WEEK (Non-cancellable) 
Also Disability Income, Waiver of Premiums, etc. 


ALL IN ONE POLICY 


You can see how worthy such a contract is in the hands of a 
progressive agent and we invite you to give serious considera- 
tion to the United Life “Policy You Can Sell.” 


There may be an opportunity in your town. Our Vice-Presi- 
dent, Eugene E. Reed, will tell you all about it. 


UNITED LIFE 
AND ACCIDENT INSURANCE COMPANY 


Concord, New Hampshire 





Write him 











INQUIRE: | 





Pacific Mutual Opens 
A Branch in St. Louis 


JOHN J. CROWLEY IS MANAGER 





Formerly With Travelers and Missouri 
State Life; Samuel Polk 
Agency Advisor 





The Pacific Mutual Life has es:ab- 
lished a branch office in St. Louis un- 
der the management of John J. Crow- 
ley. 

Mr. Crowley was for many years with 
the Travelers, and in 1920 was made 
vice-president of the Missouri State _ife, 
which position he held until a few 
months ago. He resigned in order to 
enter the agency end of the business. 

Samuel Polk, who has been with the 
Pacific Mutual Life for thirty-seven 
years—twenty-eight of which were as 
general agent in St. Louis—will continue 
as agency advisor. 

The offices of the St. Louis branch 
will be removed about November 15 to 
new and more commodious quarters in 
the Paul Brown Building. Vice-presi- 
cent Arthur C. Parsons and Frank R. 
Woodbury of the Home Office were in 
St. Louis for a fortnight making the 
new arrangements. 





DINNER TO HARRY RADER 


Successful Agent of Lurie-Hookes 
Agency, Brooklyn National Life, Hon- 
ored by Associates in Brooklyn 


Harry Rader, a successful agent of the 
Lurie-Hookes Agency of the Brooklyn 
National Life, was given a_ testimonial 
dinner by his friends in the insurance 
business at the Lorraine Hotel, Brooklyn, 
one night last week. William R. Bayes, 
president of the Brooklyn National Life, 
and Superintendent of Agencies F. W. 
La Due were the principal speakers. 

Mr. Rader was presented with a foun- 
tain pen, the gift of his associates. Toast- 
master Jacob Goebel announced that he 
had received several applications for life 
insurance from friends and policyholders 
of Mr. Rader as a token of their esteem 
for the guest of the evening. Other 
speakers were Jacob Ampel, an attorney, 
and Martin Levy. 

Mr. Rader, who is fifty years of age 
and a native of Austria, came to Ameri- 
ca at the age of twenty-nine. After hav- 
ing been engaged in several different 
businesses, including the real estate busi- 
ness, he finally decided to take up life 
insurance as a career. A little over a 
year ago he became affiliated with the 
Brooklyn National Life and has written 
substantial amounts of business for that 
company. He takes an active part 
politics in Brooklyn and is a member of 
the Jefferson Street Democratic (lub. 
He has also been county committecman 
for the last two years. He is a director 
of the Brooklyn Free Loan Society, an 
is also a member of an_ organization 
known as the Borough Hall Boys, which 
is headed by County Clerk William E 
Kelly. 7 








TRAVELERS’ DIPHTHERIA F0OK 


Diphtheria, which has been reported 
in Connecticut and which was once 4 
much dreaded disease of infancy am 
early childhood, is possible of prev: ntion 
through the use of toxin-antitoxin. says 
a booklet on the subject of diph.herla 
by the Travelers. 

Authorities are quoted urging tle use 
of toxin-antitoxin among children fot 
immunization as early as nine mon‘hs 0 
age, and by all means at the end of the 
first year of age. Heaviest mortality 
rates from the disease have been ‘ound 
to be in children below the school .gé- 





Jack Berlet, general agent fo the 
Guardian Life, was host ‘at a buffe! sup 
per to the Philadelphia Medical |-xam- 
iners’ Association and the outstanding 
personal producers of that city on Mot 
day, November 7. 
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Metropolitan Life 
Adds New Districts 


CHANGES IN NEW ENGLAND 





Three New Offices Opened There, Two 
in Middle Atlantic Territory; In- 
dustrial Leaders For Year 





The Metropolitan Life has recently 
added seven new districts to its field, 
three of them in the New England terri- 
tory, two in the Middle Atlantic territory 
and one each in the New York ‘State 
and Middle West territories. In New 
England a district at Gardner, Mass., 
under the managership of J. E. O'Con- 
nor, formerly general assistant manager 
in the territory, was created; also one 
at Calais, Maine, in charge ‘of Arthur 
R. Mills, and East Boston, Mass., by 
the combination of debits from Faneuil 
and Boston, with T. F. Murphy as man- 
ager, was transferred from Newport, R. 
I, the last named place being for the 
time without a manager. 

In the Middle Atlantic territory, debits 
from Braddock and McKeesport haye 
been’ combined to form the new district 
of Homestead, Pa., no manager as yet 
having been appointed, and in“the city 
of Pittsburgh itself a new district has 
been created to be known as Hill Top. 
*. A. Brumbaugh, formerly employed 
in Johnstown, Pa. has been appointed 
manager of the new district. In the 
New York State territory, William F. 
Dobbins, Jr., formerly general assistant 
manager of the New York State terri- 
tory, has been made manager of the new 
district of Gun Hill, and in the Middle 
West territory another district has been 
added to Cleveland, Ohio, to be called 
Brookside, in charge of Petro Scaffido. 


Changes in South 


Other changes in the field are as fol- 
lows: In ‘the Southern territory Man- 
ager Wright of Atlanta, Ga., resigned 
and the vacancy was filled by the trans- 
fer of R. F. Goodson from Norfolk, Va., 
which vacancy was filled by the promo- 
tion of James C. Hatcher from assistant 
manager in the Mt. Royal, Md., district. 
Mr. Goodson having previously been 
manager of Orlando, Fla., his transfer 
left a vacancy which was filled by the 
promotion of Oscar A. Boon, formerly 
oyed in Morgan City, La. Melvin 
ca, manager of the St. Augustine, 
Fla., ‘istrict, resigned and was succeed- 
ed by Elmer Alford, promoted from as- 
sistan’ manager in McComb, Miss. 

Quitc a few changes were made in the 


Sout! western territory. L. R. McKee, 
manivcr of Joplin, Mo., was appointed 
gener! assistant manager of the terri- 
tory and the Joplin district was put in 
chars of W. Benziger, transferred from 
Chat: nooga, Tenn. William J. Slack of 
Cum rland Valley, Tenn., went to Chat- 
tan ; E. F. Dewbre, manager of Ce- 
dar = Iowa, went to Cumberland 
Vall K. Bass moved from Salina, 
Kan, to "Goes Rapids; C. H. Long- 
a from St. Joseph, Mo., to Salina, 
an 


id Neel Deering from Hyde Park, 
Mo., ‘> St. Joseph. Hyde Park thus be- 


ing \thout a manager, J. C. Callahan 
was nsferred from Park City, Conn., 
and this vacancy was filled by the trans- 


for»: William V. Hawkes from Ottawa, 


Cano.ia, he being succeeded by F. D. 
apt from Moncton, Canada. This led 
0 


> promotion of A. E. North, assist- 
ant manager of Riverdale, Canada, to be 
Manager of Moncton. Springfield, Mo., 


a 


being in need of a manager, Clarence 
H. Bennett, an assistant manager in 
l'oplar Bluff, Mo., received promotion. 
Colonel C. C. Waller resigned from Ot- 
tumwa, la., and was succeeded by E. C. 
Summers. S. J. Murphy, manager of 
Forest Park, Mo, was succeeded by John 
T. Murphy, transferred from Wichita, 
Kan., and Albert J. Huckenbeck was 
moved from Delmar, Mo., to Wichita, 
leaving Delmar without a manager for 
the present. Frank H. Eiler, formerly 
employed in Tower Grove, Mo., was ap- 
pointed manager of Davenport to suc- 
ceed J. Elmer Jarman, transferred to 
Fontenelle, Neb., succeeding Maxwell M. 
Hirsh, discontinued. L. S. Brewer re- 
signed {rom the managership of Enid, 
Okla., to become general assistant man- 
ager of the Southwestern territory, and 
was succeeded by Newell B. Brown, pro- 
moted from assistant manager in Helena, 
Ark, 


New England Changes 


In the New England territory there 
were few changes other than the new 
districts. The managers respectively of 
Westfield, Mass., and New Britain, 
Conn., simply changed places; Charles C. 
Lanza of Faneuil, Mass., died and was 
succeeded by Michael A. Troiana from 
koger Williams, R. i., and he was fol- 
lowed by Frederick Baroni, promoted 
from an assistant manager in Worcester, 
Mass. 

David Goldberg of Camden, N. 
the Middle Atlantic territory, died and 
was succeeded by H. P. Hammerschlag, 
transferred from Coatesville, Pa., while 
J. H: Hunt, formerly employed in Allen- 
town, Pa., was appointed manager of 
Coatesville, Pa. 

There were more changes in the Mid- 
dle West territory. E. L. Durham, man- 
ager of the Bluefield, W. Va., district, 
died and was succeeded by C. 'C. We il. 
ing, promoted from assistant manager in 
Charleston, W. Va. C. E.. Wilson. of 
Scioto, Ohio, resigned and C. R. Bennett 
was transferred from Lawrenceburg; 
Ind., to fill the vacancy, he. in turn be- 
ing followed by Wilbur M. Thomas, pro- 
moted from an assistant manager in Gem 
City, Ohio. William S. Crowell, mana- 
ger of Cuyahoga, Ohio, died and. was 
succeeded by. Irwin Hoffman, transferred 
from Fountain Square, Ohio. Fountain 
Square was put in charge of B. M. Tan- 
ner from Falls City, Ky. He was suc- 
ceeded by J. L. McCandless, formerly of 
Henderson, Ky., and this vacancy was 
filled by W. G. Young, promoted from 
an assistant manager in Hopkinsville, 
Ky. M. P. Dowling, manager of the 
Euclid, Cleveland, Ohio, district, has been 
invited to the company’s: sanitorium at 
Mt. McGregor on account of ill health, 
and the district has been put in charge. 
of M. J. Reigert, transferred from Gor- 


}; 





don Park, Cleveland, while Everett T. 
Stump, manager of Akron, Ohio, has 
taken charge of Gordon Park, leaving 
Akron without a manager for the pres- 
ent. 

Ten Leading Districts 

The ten leading districts in the coun- 
try at large, including the Pacific Coast, 
in average paid-for Ordinary business 
per month, per man, for the year to and 
including ‘the week of September 26, 
were: Knickerbocker, N. Y., Isidor Sie- 
gel, manager; Ridgewood, N. Y., David 
Rudberg, manager; Oak Park, Ill., Ga- 
briel Dunkelman, manager; Fulton, N. 
Y., John Bedrick, manager; Jersey City, 
N. aH Jacob Miller, manager; Greenwich, 
No, N: E Grossman, manager; Chelsea, 
N. Y,, Max Menschel, manager; Canar- 
sie, N Y., Joseph Fine, manager; Rock- 
away, N. Y., M. L. Sternhell, manager; 
Kensington, Pa., Norman Schiffrin, man- 
ager. It is interesting to note that out 
of the ten, seven were in New York. 

In the same branch of the business, for 
the same period of time and on the same 
basis, the ten leading agents were: 
Samuel Goldberg, agent unattached, 
Kensington, Pa.; Meyer Foreman, agent 
unattached, Independence Square, Pa.; 
Jacob Ratner, agent unattached, Burn- 
side, N. Y.; G. A. Lescher, agent, Little 
Rock, Ark.; C. J. Ellis, agent, Wilming- 
ton, Del.; Max Parker, agent, Rockaway, 
N Y.; Henry Klein, agent, Knickerbock- 
er, N. Y.; Bernard Jones, agent, Allen- 
town, Pa.; S. E. Manson, agent, Pros- 
pect, N. Y.; A.. J. DuBac, agent unat- 
tached, Woonsocket, R I. 

Industrial Leaders 

For the year to and including the week 
of October 10 in average industrial in- 
crease per week per agent, the ten lead- 
ing districts were: Bronx Office, N. Y., 
H. J. Brennan, manager; Jamaica Office 
Account, N. Y., R. H. Owens, manager; 
Eastern Office Account, Hector Mackay, 
manager; Brooklyn Office Account W. 
H. Roddy, manager; Ottawa, Illinois, G. 
C. Fanning, manager; Plymouth, Mass., 
W. S. Price, manager; Middletown, N. 
Y., G. B. Allen, manager; Harlem Office 
Account, N Y., G. W. Fash, manager; 
Newark, Ohio, D. S. Conner, manager; 
Borough Park, N. Y., W. E. Norris, man- 
ager. 

In industrial gross increase for the 
year, to and including the week of Oc- 
tober 10, the ten leading agents were: 
D. E. Dumont, agent, Pasadena, Cal.; 
Laurence Dubov, agent, Cleveland, Ohio; 
Leon Squire, agent, Yonkers City, N. Y.; 
Morris Wise, agent, Pittsburgh South, 

a.; J. F. Caskins, agent unattached, 
Haverhill, Mass.; Arthur Bevan, agent, 
Wabash, Ill.; W. A. Katz, agent, Cleve- 
land, Ohio; "A. A. Grady, agent unat- 
tached, Dorchester, Mass.; G. J. Handel, 
agent Stamford, Conn. ; F. H. Potvin, 
agent, Manchester, N. H. 

















back of every door bell. 





Independence Square 


Interested in Replies from Pennsylvania and Delaware. 


THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 


Home Life Agents have a whole family of potential policyholders 
Policies are issued on both the ordinary 
and industrial plans from birth to sixty years next birthday. 


“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 


Philadelphia, Penna. 
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WESTERN & SOUTHERN CHANGES 


New Assistancies Opened at Indiana 
Harbor; Two New Albany, Indiana, 
Offices Consolidated 


Earl S. Furches, of the Western & 
Southern, who has had field experience 
as agent, assistant superintendent, home 
office inspector, and acting superinten- 
dent, has been promoted to superinten- 
dent of the Flint, Mich., office. 


The industrial leaders of the Western 
& Southern are Superintendent W. P. 


Callahan, Hamilton, Assistant Superin- 
tendent R. O. Parks, Akron; and Agent 
W. L. Kortland, Pittsburgh North. 


A new detached assistancy office has 
been opened at Indiana Harbor in charge 
of B. K. Muston. The two New Albany, 
Indiana, offices have been consolidated 
under Superintendent W. J. Axton. The 
Jeffersonville offices have also been com- 
bined under Assistant Superintendent G. 
Klerner. The Indianapolis West Dist- 
rict office has been taken over by the 
Louisville East District under Superin- 
tendent H. P. Brooks. 

The home officer welfare club of the 
Western & Southern Life celebrated 
Hallowe’en with a big masked ball at 
Elks Temple, Cincinnati. Prizes were 
awarded for the best costumes. 


HAS A MODEL DEBIT 








Agent J. Leifken, Colonial Life, Labor- 
ing Under Severe Handicap, Has 
High Collection Percentage 

Agent J. Leifken of the Rochester Dis- 
trict of the Colonial Life of America has 
had a remarkable record when it is con- 
sidered that he did not start to build up 
a debit in that region until February of 
this year. It had to be done by straight 
canvassing, since all the Rochester busi- 
ness is obtained in that way. 

Leifken worked hard and intelligently 
with the result that his debit is in ex- 
cellent condition, amounting to $45.33, all 
of which came from his own efforts. For 
the week of October 24 the account 
showed arrears of $5.65 and advance pay- 
ments of $61.15, or better than 135%. 
The collection percentage under such 
conditions is also high, 106%. 

Mr. Leifkin’s performance is all the 
more creditable when it is remembered 
that he came to this country less than 
two years ago and has been under the 
additional handicap of having to learn 
the English language. 





A. J. BABINEAU PROMOTED 


A. J. Babineau, assistant superinten- 
dent at Fitchburg, Mass., for the John 
Hancock Mutual Life, has been pro- 
moted to be superintendent of the agency 
at Concord, N. H., filling a vacancy 
there. His promotion follows a good 
production record. Mr. Babineau started 
with the company as an agent at Fitch- 
burg in 1911. In 1916 he won an as- 
sistancy promotion. 





“ECONOMIC ILLITERATES” 

The amount of life insurance covering 
“economic illiterates” is woefully small, 
O C. Lester, vice-president of the Bow- 
ery Savings Bank, New York, told the 
Rotary Club of this city recently, when 
making a plea for a national -organiza- 
tion to champion the cause of thrift and 
economic See 











THE LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
INCORPORATED 1871 


Admitted Assets, Over 51 million 
Insurance in Force, Over 300 million 
Payments to Policyholders in 1926, Over 3! million 
Total Payments to Policyholders Since Organization, 


Over 43 million 
JOHN G. WALKER, Chairman of the Board 


BRADFORD H. WALKER, President 














Industrial Life Insurance— 


Ordinary Life Policies— 


The Colonial Life Insurance Company of America 


Especially Attractive and Favorable to the Insured. 


All forms of Life, Limited Payments and Endowments, containing attractive 
and novel features, with High Values at Low Cost. 





Give Agents Unusual Money-Making Opportunities 











Chas. F. F. Nettleship, 2nd Vice-President 


Office—Jersey City, N. J. 


Officers 
Geo. T. Smith, Vice-President E. J. Stanponhsbedi President '’ C. Wise, Treasurer 


. Drown, Secretary 
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Entered as second-class matter April 
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THE JUDGE GARY WILL 

No public document filed in years has 
attracted so much attention throughout 
all the channels of insurance as the will 
of Judge E. H. Gary, who advised the 
J. P. Morgan firm in the steps leading 
to the mergers which resulted in the for- 
mation of the United States Steel Cor- 
poration and who was chairman of the 
board of that corporation when he died. 
In life insurance the advice of Judge 
Gary about investments and warning 
against assuming various types of obli- 
gations have been quoted in company 
publications from one end of the coun- 
try to the other. In surety insurance 
the will also attracted attention and in a 
recent issue of the United States Fidelity 
& Guaranty agency publication President 
R. Howard Bland devoted the front page 
of that paper to a discussion of the 
Gary will. He said: 

“The evil consequences of personal 
surety have been emphasized so fre- 
quently by this company in the last 
thirty years that further mention might 
seem superfluous to our agents. Yet few 
of us in reading the will of that distin- 
guished American citizen, Elbert H. 
Gary, could be unmoved by the solemn 
warning contained therein to his heirs: 


“‘T earnestly request my wife and 
my children and their descendants to 
steadfastly decline to sign any bonds 
or obligations of any kind as surety 
for any other person or persons.’ 
“Out of the depth of a great experi- 


ence, Judge Gary emphasized this note 
of caution. From the days when he was 
a struggling lawyer in Illinois until he 
became chairman of the board of the U. 
S. Steel Corporation this ‘don’t’ was one 
of his business commandments. 

“The dangers of personal surety have 
been emphasized time and again, but 
never more strongly than by Judge Gary 
on advising his widow and two daughters 
in the preservation of their fortunes. 

“Few in these United States could 
speak on this matter with more author- 
ity, and our agents, especially in the 
Central West, where personal surety is 


still prevalent, should bring Judge Gary’s 
words to the attention of the people of 
their community. 

“No one in the surety business ever 
waged a more unrelenting war on per- 
sonal surety, both by pen and word of 
mouth, than the late John R. Bland. 
Rarely did he rise to speak whcn he did 
not attack this economic evil.” 





CANADIAN VIEW OF STATE 
REGULATIONS 

A letter of unusual interest relative 
to the trend of insurance supervision to- 
wards more pcwer was written recently 
to “The Chronicle,” a Canadian maga- 
zine, and was based upon a meeting of 
the Provincial Insurance Superintend- 
ents’ Association. The letter was writ- 
ten from Toronto and was signed by a 
pseudonym. It reads in part: 


It must be admitted that all the activi- 
ties of the superintendents and nearly all 
the amendments to legislation that the 
list seven years have produced have 
been patterned on departmental proce- 
dure in the United States, which savored 
too much of paternalism. In this tend- 
ency the Ontario Department, under the 
superintendency of Mr. Foster and his 
predecessor Mr. Gray, has undoubtedly 
been the moving force. The reasons for 
this inclination towards U. S. methods on 
the part of the superintendents are of 
course sufficiently obvious, but are the 
insurance companies to continue supine- 
ly to accept the situation, and in fact by 
the welcome they give to exponents of 
U. S. practices, to encourage it? The 
enormous mass of legislation in the 
states on all matters, including insurance, 
has become a by-word, and the superin- 
tendents there have taken advantage of 
this, aided by the prejudices of ill-in- 
formed politicians, to make their posi- 
tion that of dictators. 


Bureaucratic government may be 
viewed with affectionate toleration in the 
States, where they make and break the 
laws with equal facility. And this brings 
up the very natural inquiry as to why 
precedents for governmental action are 
not sought in Britain. That is our moth- 
erland and is moreover the motherland 
of fire insurance, and where the business 
has thriven to the advantage of everyone 
without a multitude of laws and regula- 
tions, and without a multitude of super- 
intendents. The freedom enjoyed there 
is undoubtedly one of the most impor- 
tant factors contributing to the low cost 
of insurance to the community as a 
whole, and while insurance departments 
cannot take the whole blame, they un- 
doubtedly assist towards making the cost 
of fire insurance greater in the States 
and Canada than anywhere else in the 
world. The only occasion that I have 
heard of where views expressed in Brit- 
ain have been used as some sort of ex- 
cuse for action here, was in connection 
with procedure that is questionable in its 
wisdom and is certainly unwelcome to 
fire insurance companies that have been 
doing business in Canada for many 
years, viz., the admission without deposit 
of a swarm of U. S. mutuals. As far as 
I can discover no notice was given that 
this action was contemplated, and al- 
though the superintendent may require 
this notice to appear in the “Gazette” 
this evidently was an occasion where it 
was thought judicious to take advantage 
of the word “may.” 


There is nothing specially new in con- 
nection with the foregoing, and the sim- 
ple question is, can there not be found 
some method to check this annual effort 
to find something new to legislate upon? 
Uniformity of legislation throughout the 
Dominion would undoubtedly be a desir- 
able thing to seek, but the difficulties in 
the English and French law appear to 
make it impossible to bring about com- 
pletely. But, outside of this, uniformity 














The Human Side of Insurance 














WALTER I. KING 





F. B. WILDE 








Walter I. King, who was recently made a vice-president of the Connecticut 
General, and Frazer B. Wilde, who was made a secretary, were the subjects of a 
full page biographical story in the current issue of the Connecticut General Agency 


paper, written by no less a person than President R. W. Huntington. 


As presi- 


dents of companies do not write biographies every day The Eastern Underwriter 
reproduces herewith Mr. Huntington’s story: 

“You know them already and yet a short review of their lives and their con- 
nection with the company may not be out of place. 

“Walter King was born in Enfield, Conn., July 9, 1881. After graduating from 
Yale in 1904, he entered the Actuarial Department of the Travelers Insurance Co. 
where he remained until his appointment as actuary of the Columbian National 


Life. 


In 1918 he came to the Connecticut General from the Columbian National 


to take charge of the group department, and was elected secretary of that depart- 
ment in 1920. In February of this year he was elected secretary of the company 
and now becomes a vice-president in charge of the agency department. While Mr. 
King is a fellow of the Actuarial Society of America, member of the American 
Institute of Actuaries and a member of the Casualty Actuarial Society, his interests 
have always been largely with the field, and the quality of his work in building up 
the group department is the best insurance that he will not fail in the larger job 


on which he has now entered. 


_.“Frazar Wilde was born in Boston on January 26, 1895, and came to Hartford 
with his parents in 1905. He was graduated from the high school in that city in 
1914 and after three months with the Hartford ‘Courant’ he became a clerk with 


the Connecticut General. 


In 1916 he went to the Mexican border with Troop B 


and in the summer of 1917 was discharged from Troop B to go to Plattsburg. He 
was made first lieutenant in the field artillery and went to France with the 30lst 
Regiment in July, 1918. He returned to the company in 1919 and was made traveling 
auditor from the cashier’s department and in the summer joined the claim depart- 


ment. 


In February, 1924, he was elected manager of this department by the 


directors, and in 1925 he was elected secretary of the accident department. 

“I am confident that these promotions will meet with the approval of everyone 
who knows the men who have been promoted, and I believe that the new assign- 
ment of work which has been made will enable both the Home Office and the field 


to function more efficiently.” 








Julius Jonas, leading blind agent of 
the New York Life, was the principal 
speaker at the annual get-together of the 
workers and teachers of the blind in 
Connecticut, held last week in Wethers- 
field. Mr. Jonas was a prominent speak- 
er at the national convention of the 
American Association of Workers for 
the Blind held a short time ago at At- 
lantic City. 

ie ee 


E. Irvine Haines, correspondent on the 
staff of several insurance papers, includ- 
ing The Eastern Underwriter, and Miss 
Ruth Marion MacIntyre were married in 
this city on October 25th. 








should not be made a fetish—laws might 
as easily be uniformly bad as uniform- 
ly good, and the present tendency is 
highly questionable. 

It would seem to be time that the in- 
difference of some of the branches of in- 
surance for others should cease, and that 
all should unite in an effort to preserve, 
as far as now may be possible, the man- 
agement of their businesses in their own 
hands. 


— 


William J. Stewart, who has been in 
life insurance for about seven months 
with the F. A. Wallis Agency, Fidelity 
Mutual Life, in New York, was the com- 
pany’s largest producer of paid-for busi- 
ness last month. Mr. Stewart was 4 
dentist for many years, but owing ‘o the 
confinement of the work his health >roke 
down and he was forced to seek another 
field of endeavor in outside work He 
spent about two or three years in v rious 
enterprises without much success. .\bout 
seven months ago he called on Jc inn J. 
Rust, assistant manager of the Vallis 
Agency, and asked for his advice «1 life 
insurance as a career, which, he sal 
appealed to him. After Mr. Ru:: had 
outlined the possibilities of the business 
to him, he was more enthused thar ever. 
He joined the agency and develope | into 
a large producer within a surprisingly 
short time. He has written about $450 
000 in the past six months. 


B. M. Edgerton, formerly presid:nt of 
Edgerton & Co., has been elected « vice 
president of Weed & Kennedy, Inc. Mt 
Edgerton is a specialist on corporation 
insurance. 
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Fire Department Has Difficulty Breaking 
hrough 

G. W. Sanford, president of the Board 
of Fire Commissioners, Hartford, Conn., 
has written the following letter to Wal- 
ter E. Batterson, president of the Board 
of Police Commissioners of that city. 
Mr. Batterson is a well-known insurance 
man: 

“T am writing to call your attention to 
a situation which seems to me should 
have some consideration in connection 
with a fire on Asylum Street, for which 
an alarm was rung at 4:23 p. m. I was 
advised later by Chief Moran and by 
one of our commissioners who was pres- 
ent that the policeman at Main and Asy- 
lum was remiss in allowing two trolley 
cars to cross Main Street into Asylum 
after our apparatus had gone into the 
street. This in connection with the fact 
that the street was lined with automo- 
biles hindered our men considerably in he 
performance of their fire duty. 

“A similar occurence was brought to 
my attention early in the summer in con- 
nection with another fire on Asylum 
Strect, in that block, and I trust that the 
necessary steps will be taken to prevent 
this from occurring again.” 

ae eee 


A Conventioneer in the South 


A Northerner traveling in the South 
finds much there that is interesting and 
inspiring. Recently I have had occasion 
to visit some Southern cities—Memphis, 
New Orleans and Dallas—in connection 
with the annual insurance conventions 
which were being held at these places. 
Memphis I have already described in this 
colin for readers of The Eastern Un- 
derwriter, After attending the meeting 
of the American Life convention at Dal- 
las, | found time to look over some of 
the other important cities such as Gal- 
vesion, El Paso, Fort Worth, Houston 
an’ San Antonio. Texas is rich in his- 
torical interest, and one may see in some 
of i's towns evidences of famous military 
€ngacements in which Americans took 
par: during the war with Mexico many 
yea ago. 

‘xas is the largest state in the Union 
e nas an area greater than that of 
Pranc Its area is 262,398 


ce or Germany. 
Square miles and its population is 5,312,- 
661. Texas has been under the flags of 
France, Spain and Mexico and has also 
Own its Own Lone Star banner as the 
Texas Republic. Texas joined the Union 
in the year 1845 after nine years as a 
separate commonwealth. Southern Pa- 
cific lines cover Texas like a blanket, 
serving all the large and medium-sized 
Cities and most of the small ones of any 
commercial importance. Sunset Route 
hig across this vast domain for 950 
“4 es. The Sabine River, which forms 
e boundary between Louisiana and 
ater: empties into the Gulf of Mexico 
through Sabine Lake. 
San Antonio 


es Antonio, which is the largest city 
exas, 1s a thriving commercial me- 








tropolis and a delightful residential cen- 
tre. It is the center of a vast, fertile 


domain which includes farm produce, 
cattle, cotton, oil and wool. 

Fort Sam Houston is one of the largest 
military posts in the country. The larg- 
est flying field in the world is Kelly 
Field, nearby. The city is sought by 
thousands of tourists. Splendid tree- 
shaded streets and drives, 52 parks, the 
meandering San Antonio River, large and 
comfortable hotels delight visitors. It 
has a number of hot curative sulphur 
wells with curative properties. There are 
§ golf courses, 80 churches and 87 schools 
and colleges. 

Historical associations make the city 
doubly interesting. In the famous Alamo 
in the heart of the city an intrepid band 
of 182 Texans withstood an attack of 
5,000 Mexican regulars in March, 1836. 
When, after-eleven days,’ the Alamo 
came o its glorious fall, not one of the 
defenders remained to tell of the siege. 
“Remember the Alamo!” became the 
watchword of Texan liberty. 

Near San Antonio are picturesque ruins 
of several old missions. Mission de la 
Concepcion (Concepcion de la Acuna) 
was built in 1731. In that year were also 
established San Juan Capistrano and San 
Francisco de la Espada (generally called 
Espada Mission), nine miles south of the 
west bank of the San Antonio River. 
San Jose de Aguayo, founded in 1720, 
lies four miles to the south. The Ca- 
thedral of San Fernando in the Mexican 
quarter, dates from 1734. 


Houston 

Houston is sometimes called “The cit 
that fooled the geographers.” Althoug 
it is over fifty miles from the Gulf of 
Mexico, ocean-going vessels ply between 
Houston and important parts of the 
world through the Great Houston Ship 
Channel. Its population is 164,954. It 
is served by the Southern Pacific and 
sixteen other railways and is the great- 
est railroad center between New Orleans 
and San Francisco. It is also the head- 
quarters of the Texas and Louisiana lines 
of the Southern Pacific system located 
there with extensive shops. 

Development of surrounding territory 
with immense oil, cotton, garden truck, 
fruit, rice and lumber interests assures 
the city’s continuous progress in the 
world of commerce. It is the center of 
the commercial fig industry on the Gulf 
Coast. 

Higher education is represented by 
Rice Institute, a university with private 
endowment of $10,000,000 and assets of 
almost $14,000,000. 

Twenty-five miles south, on Houston 
Ship Channel, the independence of Texas 
was won at the Battle of San Jacinto in 
1936. Houston was the first capital of 
the Republic of Texas. 

In 1919 the city started shipping cot- 
ton; now it is the second cotton port 
of the United States. 

El Paso 

El Paso is the largest of the cities on 

the southern frontier and may properly 


be called the door to Old Mexico. Just 
across the border is Juarez, which is 
named after Benito Pablo Juarez, a for- 
mer president of Mexico, who once 
maintained his capital there. Mission 
Guadalupe, founded in 1659, is one of 
its most picturesque and _ interesting 
places. 

The old name of the city of El Paso 
was El Paso del Norte, which translated 
into English means “the pass of the 
north.” It is built in a natural pass at 
the crossing of several old transcontinen- 
tal highways. Railroads, following these 
highways, have made it an important 
transportation center. On the outskirts 
is Fort Bliss, one of the largest garrison 
posts. y 

Galveston 

Galveston, the premier summer and 
winter resort of the South, is noted for 
its flowers and semi-tropical shrubbery, 
palms and oleanders predominating. In 
the summer its thirty-mile beach is 
crowded with visitors and its equable cli- 
mate attracts hundreds of health and 
pleasure seekers during the winter 
months. Surf-bathing, boating, fishing 
and other watering-place amusements 
abound. Its harbor is one of the finest 
in the country, and it carries on an ex- 
tensive export and coastwise trade. 

Some of the features of interest are 
the massive sea wall, the causeway, and 
the governmental coastal fortifications. 

Its history goes back to 1813, when 


- Jean Lafitte, a pirate and soldier of for- 


tune, established himself here and used 
the “Treasure Island of Texas” as a base 
in personal warfare against Spain. 

Fort Worth 

Fort Worth is the gateway to Pan- 
handle and West Texas. Located on a 
high bluff, it overlooks the confluence 
of West Fork and Clear Fork of Trinity 
River, giving it the benefit of Gulf 
breezes during the summer. The winters 
are short and mild. 

Its history dates from 1849 when Ma- 
jor Riply Arnold, acting upon instruc- 
tions from General Winfield Scott, se- 
lected a location on Trinity River for 
an army post. 

“Cloudcroft” Summer Resort 

One of the most interesting places in 
Texas is a summer resort known as 
“Cloudcroft,” which is located in a pine 
forest on top of the Sacramento Moun- 
tains. It is the most popular playground 
of El Paso. 

The lodge, pavillion and cottages which 
make up this quaint summer city are lo- 
cated on the topmost peak of the pine- 
covered Sacramentos. Bridle paths wind 
through virgin forests and a fine nine- 
hole golf course with large trees on every 
side has been hewn from the pine woods. 
It is never hot; the breezes of the moun- 
tains, the cool air of the highlands nd 
refreshing rains make it a paradise 
among the pines. 

ustin 

Austin, the capital of Texas, is a resi- 
dential city with manv attractive home 
sites. Here is the Texas Universitv, 
which is the largest college in the South, 
having more than 8,000 students. Many 
beautiful drives wind through the moun- 
tainous section west of the city and it 
has several parks and bathing resorts. 

Other Cities 


In addition to the principal cities, there 
are a number of small cities and towns 
with interesting features. Such a town 
is. New Iberia, which has a population of 
8,000 people. Ten miles from there is 
Mcllhenny’s private game _ preserve 
where from the middle of March to the 
last of August each year are thousands 
of wild birds and herons. 

Waco, with a population of 43.912, is 
the home of Baylor University. Within 
a 150 mile radius of this city is 57% of 
the entire state’s population. Within a 
100 mile radius about one-third of the 
state’s cotton crop is produced. 

Another interesting little town is a 
place called Jennings from which thou- 
sands of dozens of Bermuda lilies are 
shipped annually to every state in the 
Union. 

Lake Charles, which is renowned as a 
place of recreation, is a distributing point 


—_> 


for the immense lumber output of west- 
ern Louisiana. Its climate is tempered 
by proximity to the Gulf of Mexico. 
Rivers and nearby lakes abound in fish 
and are visited in the winter by wild 
geese and other waterfowl which some- 
times fairly darken the sky in their 
flight. The forests are full of wild tur- 
keys and quail, while black bear and deer 
roam its recesses. 
* * 
A Great Insurance Skyscraper 

Memphis, Tenn., has the distinction of 
having the largest skyscraper in the 
Southeast. That is the building which 
with the tower is occupied by the Co- 
lumbian Mutual Life. It is twenty-five 
stories tall. The president of that com- 
pany is Lloyd T. Binford, who has been 
continuously in the insurance business 
since 1892, and he has sold most kinds of 
life insurance as he was in the field for 
the Equitable Life Assurance Society 
and for the New York Life, and was 
vice-president and agency director of the 
Columbian Woodmen. He has taken 
part in many civic and educational move- 
ments in the South, and has less “dog” 
or pretense about him than almost any 
executive I have ever met. 

The Columbian Mutual has in the 
neighborhood of $35,000,000 insurance in 
force and admitted assets of slightly un- 
der $4,000,000. Its progress in late years 
has been fast. 

The company has been doing business 
as a purely mutual legal reserve level 
premium company only since August, 
1926. At that time it took over the busi- 
ness of the Columbian Mutual Life As- 
surance Society, which institution was 
the successor of the Columbian Wood- 
men of Mississippi, that company hav- 
ing taken over the business of the Co- 
lumbian Woodmen of Georgia. 

Mr. Binford believes that a company 
should always put its best foot forward, 
and has demonstrated this successfully 
in many ways. One of these is to issue 
an insurance policy which is much more 
artistic looking typographically than the 
policies of most companies. In fact, it 
is a policy with a personality to it, even 
including on its face a drawing of 
women and children in the Greek style, 
which upon closer investigation discloses 
a son of Mr. Binford and a son of 
Wesley L. Clayton, second vice-presi- 
dent. The face of the policy also con- 
tains reproductions of the coat of arms 
of all the states in which the Columbian 
Mutual is entered. Incidentally, the 
front page of this policy is printed in 
colors, and at the top of the design is 
an American flag and an eagle. 

* 


An Ideal Host 

Insurance men who know Craig Belk 
of Houston, Tex., and who visit that city 
always leave town sounding the praises 
of Mr. Belk as a host. One of the lead- 
ing agents of Texas, having on his books 
many large fire, automobile and casualty 
accounts, one of them being a premium of 
some $40,000, he knows when and where 
and how to forget business. He stops - 
being a business man and turns into an 
entertainer when some one comes to 
town whom he likes. Taking the guest 
in tow he not only shows him the glories 
of Houston, but the charm of .the city 
which might otherwise escape the visitor. 
With Mr. Belk this means taking his” 
cut-of-town friend to meet his Houston 
friends, male and female. He knows the 
most attractive people in the city and 
wants his friends to know them too. 

Among his other activities Mr. Belk is 
president of a company running a large 
hotel in the residence center. 





Because the recent stock offering of 
the new Brooklyn Fire was so oversub- 
scribed the issued capital has been re- 
vised and the company will start busi- 
ness with a paid up capital of $600,000 
and a surplus of $1,800,000. In con- 
nection with the sale of this stock there 
were no underwriting fees paid, all sub- 
scriptions having been made through the 
directors of the company or through the 
trust department of the First National 
Bank of Brooklyn. 
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New England Flood 
Brings Few Losses 
To Fire Companies 


PROPERTY DAMAGE IS GREAT 





Despite Facilities for Flood Insurance 
Very Little Was Written; Life Com- 
panies Act to Aid Assureds 


By FRANK L. ARMSTRONG 

Boston, Nov. 7.—With gaunt‘ want and 
stark-naked tragedy gripping at the very 
vitals of Northern New England and 
Western Massachusetts, comes the fur- 
ther pathetic news that practically the 
entire tremendous financial and property 
loss, caused by the worst flood that ever 
swept this territory, has hardly a dollar 
of insurance protection, although this 
form of insurance is written freely for 
those who desire it by the insurance 
companies. While it is impossible, at 
this time, to even hazard a guess as to 
the total property loss entailed by the 
flood, it will run into many millions. 

With loss of life and limb and hard- 
ships staring the peoples of these com- 

munities in the face, just now the ques- 
tion of money loss is a minor matter, 
but it is looming in the background, nev- 
ertheless, and when the waters have re- 
ceded and the clutter of debris, mute evi- 
dence of what was once busy factory or 
comfortable home, is all that remains to 
tell the tale of the ravage of the waters, 
the awful fact will make itself felt, that 
the insurance money, always available 
after great disasters, caused by fire or 
tornado, will be lacking. 

A careful inquiry of the insurance 
headquarters in this city, together with 
the meagre information that filters 
through from local and special agents in 
the field, discloses the fact that there 
is actually less insurance coverage in the 
stricken territory, than has ever been 
the case in any previous big disaster in 
New England. This statement applies 
only to property loss. 

In the case of life insurance, the bene- 
ficiaries of all those killed, who carried 
insurance, will receive immediate pay- 
ment. This is also true in the case of 
accidental injuries. 

Industrial Premiums 

Word received today in this city is 
to the effect that most of the life in- 
surance companies have already tele- 
graphed their agents in flood territory 
to notify policyholders that during this 
emergency period the payment of pre- 
miums on industrial policies is waived. 

One Boston company started three su- 
pervisors for Vermont this morning with 
instructions to advise and help agents 
and policyholders in every way. The 
medical men of this company have also 
been instructed to render every possible 
aid, free of charge. 

Adjusters of companies who feel they 
may possibly have _ policies covering on 
the flood feature are working north with 
instructions to settle all losses immedi- 
ately, carrying blank sight drafts for that 
purpose. 

Many fieldmen traveling out of. Bos- 
ton are in the flood territory and have 
been for several days, being unable to 
get home over the week-end, as usual. 

Joseph V. Klocker of the London In- 
surance Co., is somewhere in Vermont, 
and safe according to word received by 
his mother last night. 

H. .G. Braithwaite of the Boston was 
at Plymouth, N. H., Thursday. It was 
raining hard and he decided to remain 
over till morning. Came morning and the 
flood with it. He started out in his auto 
but was obliged to put back for the hotel 
as the water was well over the roads. 


(Continued on page 28) 





Conn. Agents Act On 
Non-Policy Problem 


FOR BROKERAGE COMMISSIONS 








H. H. Loewith Succeeds Arnold as Pres- 
ident; Membership Drive Started; En- 
dorse Agency Qualification Law 





Discussion of non-policy writing fire 
agents and the settlement of the Trav- 
elers Fire difficulty with the National 
Association of Insurance Agents was the 
feature of the annual meeting of the 
Connecticut Association of Insurance 
Agents, held at Bridgeport last week and 
attended by more than 100 of the 280 
members of the association. Edwin J. 
Cole, of Fall River, Mass., and James L. 
Case of Norwich, Conn., were among 
those at the meeting who had been at 
New Orleans when the Travelers Fire 
matter was thrashed out. 

Herbert H. Loewith of Bridgeport was 
elected president of the Association at 
this meeting, succeeding Louis H. Ar- 
nold of Willimantic, who has been at the 
helm these last twelve months. Mrs. 
Charlotte W. Rice of New Haven, who 
has been one of the Association’s most 
loyal members for many years, was re- 
elected secretary-treasurer. The county 
vice-presidents are: Walter North, Fair- 
field; Hartford, Clem Brigham; Madison, 
A. Leslie Boughton; New Haven; Man- 
cell W. Rice; New London, Miss Janie 
L. Edgar; Tolland, L. F. Bissell;. Wind- 
ham, Stanley Sumner, and _ Litchfield, 
Ennis B. Mallette. 

Mr. Cole, who returned last. week from 
New Orleans, spoke before the Massa- 
chusetts Association on non-policy writ- 
ing agents a few days before his talk at 
Bridgeport. He told the Connecticut 
agents that these non-recording agents 
should not receive more commission than 
is paid to brokers. This whole question, 
he said, was not a quarrel between agents 
and the Travelers Fire but was a matter 
of principle involving every company in 
fire insurance underwriting. Mr. Cole 
said that Vice-President R. H. Williams 
of the Travelers Fire had promised at 
New Orleans that his company would 
work in accordance with local board 
rules. 

Agents Watching For Next Step 

Judging from what was said during and 
after the mecting the Connecticut agents, 
like their confreres across the Massachu- 
setts border, are not entirely satisfied 
with the Travelers settlement. It has 
come upon them too suddenly to be fully 
realized, and they are a bit skeptical of 
the results achieved. Frankly, they are 
going to watch carefully for future de- 
velopments to see whether they will be 

in line with what has been forecasted. 

Pleasure was expressed that the Trav- 


(Continued on page 21) 
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“Your 


iK re QYRMING / 


MOLE 


Knows. 


(“Your 2:03e knows.”—Tuxedo Tobacco} 


Your nose says: 


“Something burning,” but it’s 


up to your brain to reason out where and what it is. 


It’s a good line of reasoning to anticipate fire with 
strong stock fire insurance for by the time “your nose 
knows” there is a fire, it would be too late for insur- 


ance. 


It’s a case of knowing what kind and how much in- 


surance to get and who to get it from that counts. 


A 


Home agent knows there is satisfaction in selling a 
Home Policy—and when it comes to settling losses, 


well—m: 


THE HOME 


INSURANCE 
COMPANY 


aybe his nose knows too. 


NEW YORK 








WITH ADJUSTING FIRM 

R. M. Hall; formerly field man in Ken- 
tucky, for the North British, and later 
with the Underwriters Adjustment Co., 
and more recently with the J. H. Har- 
rison general adjustment office at Louis- 
ville, has recently gone with the Windle, 
Burlingame & Dargan adjusting interests 


of New York, and is located at Jack- 
sonville, Fla. 








STANDARD 


INSURANCE COMPANY 


OF NEW YORK 








J. A. KELSEY, President 


Head Office: 80 John Street, New York 





CAPITAL ° : 
PREMIUM RESERVE 
OTHER LIABILITIES 
NET SURPLUS . 
TOTAL ASSETS . 
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Statement December 31, 


G. Z. DAY, Vice-Pres. and Secretary 
1926 

° ° é - $1,000,000.00 

i ° pe a 45,608.17 

A ‘ ‘. é 136,565.00 

‘ es . - 1,453,736.59 

7 - . - 3,435,909.76 














TO REMAIN IN S. E. U. A 








Virginia Will Not Be Transferre 


d for 


Awhile to Middle Department Ter- 
ritory Says Commissioner Button 


Commissioner Button does not 
it advisable at this time to agi 
movement to remove Virginia f1 
E. U. A. territory and transferrin 
the Middle Department. 


change of Richmond appointed t 
fer with him as to the desirabi 
having Virginia aligned with that «: 
ment. Investigation of the Virgii 
islative rate-probing commission 
under way, and in the opinion o 
missioner Button it is better to w: 
see what its findings will be. 
Although the exchange. recent 
thorized the appointment of a con 
to confer with him on the subject 
stated that a large majority of thc 
bers were opposed to makin: 
change. It is understood that th: 
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voring the change hold the view that 


Virginia naturally belongs in: th: 


class 


of states now aligned with the Middle 
Department because of similar: 
structural conditions. 
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Wm. Gilmour Again 
Heads Boston Board 


ELECTED FOR THE THIRD TIME 





Annual Meeting Considers Review of 
Fire Rates in Boston; Premium 
Income Lower This Year 





Boston, Nov. 8—William Gilmour, of 
Gilmour, Rothery & Co., this city, was 
elected president of the Boston Board 
of Fire Underwriters at the annual meet- 
ing of that organization held at 11 o’clock 
today. It was his third election to this 
cfice, an unusual honor, as only once 
or twice before has a man been made 
president for more than a two year term. 

In his annual review President Gil- 
mour referred to the appointment last 
summer, by Mayor Nichols, of a commit- 
tee to make a thorough study of the fire 
insurance rates of this city. He said 
that sub-committees have been appoint- 
ed to consider the different phases of 
the problem. 

“It is hoped,” said Mr. Gilmour, “that 
the result of this investigation will give 
the mayor and his committee most com- 
plete and satisfactory information as to 
how the rates are made and show to 
what extent the public has in its own 
hands the control of the final rates paid. 
It is the duty of this board and of every 
member of it to co-operate with the in- 
suring public to the end that by means 
of inspections and recommendations for 
improvements, fire losses be lessened and 
the rates be not only equitable but ade- 
quate. 

“Our city is fortunate in having a very 
good fire department, headed by an able 


fire commissioner, who is receiving the 
hearty support of the mayor in his ef- 
forts to reduce fire waste. Our rating 


schedules are so constructed as to allow 
credits for good conditions and make 
charges for bad ones, and there is no 
doubt that by our co-operation we can 
e of great assistance in reducing fire 
loss and insurance costs.” 
Fire Loss Ratio Remains High 

William H. Winkley, manager of the 
board, said that when he made his report 
lest year he called attention to the fact 


that for the previous four years the fire 
loss of the citv had been very ‘insatis- 
factory although complete figures were 
not available. He is able to say at this 
time that the complete figures revealed 


a reduction of about $230,000 in the ag- 


gregat fire loss from the year 1925, 
but t second factor which must be 
used calculating loss ratio, the pre- 
mium ‘icome, also fell off, resulting in 
a loss itio slightly higher than that for 
the p ding year, and higher than the 
avera.: for the last five years; conse- 
quenti the hope of underwriting profit 
Was | lled. 

ry otal number of fires with losses 
unde: 5,000, increased from 2,549, with 
an a vate loss of $2,349,624, to 2,586, 
with 4: aggregate loss of $2,449,426,” 
roy r Winkley, “but the fires over 
19,00 decreased from 66, with an ag- 
greg loss of $3,079,899, to 63, with an 
ager te loss of $2,750,539; the total logs 
$S.10 ung from $5,429,523, in 1925, to 
et ‘9 in 1926, While this improve- 
om ‘gratifying it must be kept in 
= lat over fifty per cent. of the 


636 ire waste for 1926 was caused by 
with an average loss of nearly 


m0 and that it is the concentration 
oe alues in buildings constructed, 
eds Sr material wtih unprotect- 
ral oat io ae no interior protec- 
fire «nd other aids to quick spread of 


that the latent ibili i 
fire is eae ee of big 
Bitipa: President of one of our largest 
panes recently said that in 1916 the 
Si rate for his company’s business 
$100 rout the country was $1.15 per 
on Jnsurance, and that in the last ten 
} i at had fallen to below 80 cents. 
Fire 0 — of the National Board of 
Pain - rwriters show an average re- 
Slice, tor all companies in that organi- 

«yt, . YeTy nearly as great.” 


t is a fact that the cost of insurance 


is almost the only. item of expense that 
has diminished instead of increased in 
marked degree since the outbreak of the 
World War, and it is also apparent that 
that. cost is now below the sum required 
to pay losses and expenses, to say noth- 
ing of profit. 
Reduced Rates Not Working Well 


“T am convinced that one of the prin- 
cipal reasons for the unsatisfactory re- 
sults in Boston, as well as throughout 
the country, has been the gradual lower- 
ing of the rate level because of reduc- 
tions made for improved building con- 
struction and protection. Companies and 
rating organizations alike have been 
most eager (and rightfully so) to en- 
courage such improvements by substan- 
tial rate reductions. We are not able to 
obtain figures for the amount at risk in 
Boston, but it is reasonable to assume, 
with the rapid replacement of old build- 
ings by those of fire resistive construc- 
tion and the extension of sprinkler pro- 
tection during the past few years, that 
the average rate for the city has been 
reduced to a greater extent proportion- 
ately than that of.the country as a 
whole.” 

Reports of Assistant Manager I. Os- 
good for the inspection department and 
office organization, and of W. P. Bryant, 
superintendent of the rating department, 
and of Secretary-treasurer James Davis 
were submitted. 

In addition to President Gilmour other 
officers were elected as follows: Vice- 
president, John H. Eddy;  secretary- 
treasurer, James Davis; manager, Wil- 
liam H. Winkley; assistant manager, 
Isaac Osgood. Executive committee, 
John Paulding Meade, Samuel B. Reed, 
William H. Rogers, Fred M. Johnsen, 
James H. Carney. Advisory committee 
for three years—Northern Assurance 
Co.; Phoenix Insurance Co.; and George 
B. Proctor. Brokers’ committee—Harry 
W. Gilman, Stephen J. Hallaham, Fred 
A. Adams. Hand-Book Committee— 
John D. McKee. 


A sick littleSeotch boy watching, 
his mother§ boiling tee kettle-- 
pondering onthe power that 
lifted its lid. Then the man | 
James Watt, giving to a waiting 
world the fruit of profound 
knowledge,intense application 
and patience :--- but more 
than these, the vision thet 
saw a mighty force of human 
progress in a common-place 





Conn. Agents Meet 


(Continued from Page 20) 


elers Fire is going to co-operate more 
with local boards. Wilbur D. Squire of 
Meriden strongly urged the formation of 
more local boards in Connecticut and the 
enrollment of at least 400 agents under 
the banners of the Connecticut Associa- 
tion. Mr. Mallette of Torringtorf, Donald 
G. North and James L. Case all urged 
upon the delegates the importance of a 
broad membership campaign, as part of 
the five year development program of 
the National Association. Mr. Case told 
of the membership drive discussions at 
New Orleans and stood squarely behind 
the movement for more local boards. 
In his report as president, Mr. Arnold 
warned the agents of the activity of mu- 
tuals and reciprocals in aligning them- 
selves with automobile clubs and getting 
them to enter insurance as competitors 
to local agents. Clem Brigham of Hart- 
ford and Dale D. Butler of Middletown 
reported for the legislative committee, 
speaking at length on the recently passed 
agency qualification law. 
Two resolutions were adopted by the 
meeting. One approved the qualification 
law passed by the Connecticut legisla- 
ture, and the other recommends that 
non-policy writing agents should not re- 
ceive any more commissions than pre- 
scribed by brokerage rules in the dis- 
tricts where the risks insured are located. 
A handsome clock was presented. to 
Donald G. North. Mr. North, who hails 
from New Haven, is a past president of 
the Connecticut Association and a mem- 
ber of the executive committee of the 
National Association. 
* At the banquet in the evening, pre- 
sided over by the new president, W. 
Warren Ellis: of the public relaticns de- 
partment of the National Board of Fire 
Underwriters was the principal speakcr. 
He spoke on local agency advertising and 
urged publicity on fire side lines on 
which an agent cannot devote more than 
one personal call upon clients, 


— 


household event 
It is the business of 


ND MARINE 
THE NSURANCE COMPANY 


to show every agent of'vision 
and serious purpose that he, like 


" Watt.“has a fortune in his fingers 
and anither in his heid.” 


Tosuch agents it soon becomes plain howand why they 
“Get the Best in THE WORLD” 

























AN INSURANCE SERVICE 


EXTENDED TO EVERYBODY 


The Insurance Information Bureau, maintained by the Aetna Insurance Company, 
The World Fire and Marine Insurance Company, and The Century Indemnity 
Company, will be glad to provide information on all insurance problems. - This 
service, for which there is no charge, is not only extended to agents and policy- 
holders of these three companies but to the general public as well. 


Address requests for informatfon to 


INSURANCE INFORMATION BUREAU, 670 Main Street, HARTFORD, CONN. 
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Analyzes Changes in 
Sprinkler Contract 


FREEZING HAZARD NOW HERE 





H. R. Thiemeyer of Chicago Points Out 
Features of Form C, New Contract 
Adopted Early This Year 





With the rather sudden advent of 
winter weather in the Eastern states of 
the country the question of sprinkler 
leakage comes up again. Damage to 
sprinkler systems through freezing of 
water in the pipes and subsequent burst- 
ing comes generally in the early winter 
months before proper measures have 
been taken to prevent the pipes encoun- 
tering freezing temperature. The big- 
gest demand for this type of insurance 
comes now when the hazard is most 
apparent. 

The present sprinkler leakage contract 
was changed in several respects early 
this year. The new contract is desig- 
nated as Form C to distinguish it from 
Form B, the former now superseding all 
other forms. It is standard with the ex- 
ception of Minnesota and Iowa, where 
slight modifications are made. H. R. 
Thiemeyer of Chicago, and a member of 
the Insurance Club of that city, has ex- 
plained for that organization the changes 
in the sprinkler leakage policy as fol- 
lows: c 

The difference between the present 
policy, Form “C” and the Form “B” pol- 
icy (Edition 1919) is found in the cover- 
age clause, lines 1 to 7, and under “haz- 
ards not covered,” lines 30 to 43. 

Coverage Is Described 

This particular form of policy de- 
scribes its coverage as being held to 
mean “leakage, discharge, or precipita- 
tion of water from within the automatic 
sprinkler system resulting in loss or 
damage to property described herein, 
whether the sprinkler leakage originates 
in the portion occupied by the insured 
or not, including such sprinkler leakage 
caused by freezing.” 

The change is in the world in full 
quotes, which now make policy cover loss 
which occurred from “within“ the auto- 
matic sprinkler system. This particular 
change is made due to the fact that nu- 
merous claims had been made against 
sprinkler leakage writing companies for 
loss or damage caused by condensation 
or deposits on sprinkler pipes, a loss 
which did not occur from “within the 
sprinkler system. 

Hazards Not Covered 

The next change in the contract— 
“hazards not covered”—Form “B” policy 
reads as follows: 

“This company shall not be liable for 
loss or damage caused directly or indi- 
rectly by fire, lightning, cyclone, torna- 
do, windstorm, steam boilers and fly- 
wheels, blasing, invasion, insurrection, 
riot, civil war or commotion, or military 
or usurped power, or by order of any 
civil authority; or by theft; or by neg- 
lect of the insured to use all reasonable 
means to save and preserve the property 
at and after a sprinkler leakage.” 

Form “C” Policy Changes 


The new Form “C” policy, lines 30 to 
43, reads as follows: 

“This company shall not be liable for 
Icss or damage caused directly or indi- 
rectly by condensation or deposits on 
the automatic sprinkler system, or by 
seepage or leakage of water through 
building walls, foundations, sidewalks, or 
sidewalk lights, or by floods, inunda- 
tions, or backing up of sewers or drains, 
or by the influx of tide water, or rising 
waters from sources other than the au- 
tomatic sprinkler system, or by fire, 
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lightning, cyclone, tornado, windstorm, 
earthquake, explosion, including explo- 
sion and/or ruptures of steam boilers 
and fly-wheels, blasting, invasion, insur- 
rection, riot, civil war or commotion, or 
by military or usurped. power, or by or- 
der of any civil authority, or by theft, 
or by neglect of the insured to use all 
reasonable means to save and preserve 
the property at and after a sprinkler 
leakage.” 

The change in language here occurs 
in lines 32 to 37—“by condensation or 
deposits on the automatic sprinkler sys- 
tem, or by seepage or leakage of water 
through building walls, foundations, side- 
walks, or sidewalk lights, or by floods, 
inundation, or backing up of sewers or 
drains, or by the influx of tide water or 
rising waters from sources other than 
the automatic sprinkler system.” 

Phrasing Is New 

Heretofore the language used above 
was not in the contract, and due to the 
fact that we had always excluded from 
coverage fire, lightning, cyclone, tornado, 
windstorm, earthquake, explosion, etc., 
legal authorities contended that by in- 
ference we intended to include loss or 
damage from the hazards mentioned 
above—otherwise we would have ex- 
cluded them. 

The balance of the contract has not 
been changed. 





HUGH LEWIS’ SON MARRIES 


_ A wedding which was of considerable 
interest in -British insurance circles was 
that which took place last month in Lon- 
don between John H. Lewis, a son of 
Hugh Lewis, general manager of the 
Liverpool & London & Globe, and Miss 
Gwen Owens, the daughter of George J. 
Owens, of Liverpool. The bride and 
bridegroom both attended Cambridge 
University. 

Many prominent insurance people at- 
tended the wedding, after which Mr. and 
Mrs. Lewis departed for a honeymoon 
in Italy. 


NEW COMPANY IN NEWARK 
Will Be 





Known as Essex Fire and 

Will Have a Capital 
of $500,000 

The Department of Banking and In- 
surance of New Jersey has authorized 
the formation of the Essex Fire Insur- 
ance Co. of New Jersey. The new com- 
pany will have an authorized capital of 


$500,000. Interests closely identified with 
the Ajax Fire, of which Frank J. Bock 
is president, are among the incorpora- 
tors and it is planned to operate the 
new company along similar lines, with 
Lippman & Lowy, Inc., of Newark, as 
general agents, who are also general 
agents for the Ajax. 

The directorate, while not yet com- 
pleted, will consist of Newark insurance 
men and officers of building and loan 
associations and title companies. It has 
been announced that there will be no 
public offering of stock. 

Among the incorporators are Harry P. 
Lowy, Herman A. Fenning, William H. 
Brooks, Frank J. Bock, Robert Stouten- 
bergh, David Cronheim, Arthur Bach- 
rach, William A. Eichhorn, Isaac Cohen, 
Emil Baer and Richard E. Kohn. The 
company expects to start to do business 
about the first of the new year. © 





PRESENTATION TO NICHOLLS 

At a recent meeting of members of the 
Institute of London Underwriters, E. F. 
Nicholls, late underwriter of the Lon- 
don Assurance, and an ex-chairman of 
the Institute, was presented by his col- 
leagues with an eight-tube super-hetero- 
dyne radio receiving set. The presenta- 
tion was made by H. M. Merriman, the 
present chairman of the Institute. The 
wireless set bore the following inscrip- 
tion: 

“Presented to Edward Frederick 
Nicholls by his friends and colleagues 
of the Institute of London Underwriters. 
October, 1927.” 











gets in its deadly work. 


so imperceptibly. 


July 1927. 


People should be informed 
on these points. 

The whole subject is treat- - 
ed in a booklet issued by | 
this Company entitled “Car- : 
bon Monoxide Gas.” Write 
Inquiry Bureau, enclosing 
2c. postage. 








Carbon Monoxide Dangers! 


OW is the time, with the approach of 

cold weather, for Underwriters to 
spread the WARNINGS in regard to the 
fatal dangers from Carbon Monoxide Gas. 


Even in warm weather this gas 


.. A Worcester (Mass.) dispatch, of August 6, tells of a young 
man overcome while repairing his automobile with the engine 
running. This was in an open yard, the victim inhaling in close 
proximity to the exhaust, with no breeze stirring to dissipate it, 
and no odor to warn of the deadly gas which acts so quickly and 
Had this happened in a garage with closed 
doors, death would have been almost certain. 


682 deaths from Carbon Monoxide Gas poisoning 


were reported in newspaper accounts kept by the John Hancock 
Company within the twelve months’ period from July 1926 to 


Gas heaters also cause trouble. 


.. Just recently a Norwalk (Conn.) dentist was overcome by 
Carbon Monoxide Gas generated by a gas heater in a bathroom. 
Gas companies now installing gas heaters for domestic use insist 
upon funnels to carry off the gas fumes. 
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N. Y. Auto Ass’n. Forms 
Insurance Committe 


WILL STUDY PROPOSED “AW; 
Massachusetts Law to Be Basis of [p. 
vestigation by Members of 

State Auto Clubs 








Following action taken at s 


parate 
conventions -of the Empire State Auto. 
mobile Merchants’ Association 2rd the 


New York State Automobile Association, 
at a joint committee meeting Held a 
Albany last week, representing the two 
associations, it was decided to make in. 
vestigation of the following subjects 
upon which legislative action may be 
had during the coming winter: 

Compulsory insurance, highway con- 
struction and maintenance program, al 
proposed taxation measures including the 
gasoline tax, snow removal and trafic 
regulation. 

A committee consisting of Melvin T 
Bender, chairman of Albany; Oscar J. 
Brown, Syracuse; H. K. Maples, New 
York City, representing the New York 
State Automobile Association; Charles 
Gallagher, of Rochester; Lewis G. Stap- 
ley, of Albany; J. F. Haas, of Brooklyn, 
representing the Empire State Automo- 
bile Merchants’ Association; C. R 
White, of Ionia, president of the New 
York State Federation of Farm Bureaus; 
Silas S. Strivings, of Castle, master of 
the New York State Grange, and Emat- 
uel Koveleski, Rochester, representing 
the New York State Federation of l- 
bor, was named for the purpose of pre- 
paring for introduction in the legislature 
a constitutional amendment providing 
that all fees and taxes derived from the 
motor vehicle shall be expended for the 
construction and maintenance including 
snow removal, of highways and highway 
bridges. 

A committee to investigate thoroughly 
compulsory insurance and its workings 
under the new Massachusetts law wa 
named consisting of Walter B. Cherry, 
Syracuse, chairman; John Van Venscho- 
ten, of Poughkeepsie; Lewis G. Stapley, 
Albany, representing the Empire State 
Automobile Association; Owen B. Augs- 
purger, of New York City, and John H 
Wright, of Jamestown, representing the 
New York State Automobile Association. 





ANOTHER LONG TRIP 
Harold S. Mayer of New Orleans Wil 


Sail For Africa in January; 


Will Then Trek Inland 


Harold S. Mayer, well-known insut- 
ance general agent in New Orleans, will 
sail for Africa after the first of the yeat. 
After arriving there he will join a care 
van and trek inland. Some time ago * 
made a trip around the world. 








FIRE CONFERENCE MEETS 


The United States Fire Con panies 
Conference at its annual meeting in New 
York last week elected the follows 


officers: President, H. A. Smith, N* 
tional of Hartford; vice-preside:i, Patt 
L. Haid, America Fore Group; sect 
tary-treasurer, T. M. Marson. Tho exe 
utive committee consists of  \Vilfrel 
Kurth, Home; Guy E. Beardsley, ett 


C. G. Smith, Great American; R. ™ 
Bissell, Hartford Fire and Edwa 
ligan, Phoenix of Hartford. Mr 
is chairman of the committee. T! ¢ Cot 


ference discussed current condi ions 
Cuba and the improvements rought 
about by Col. Rowbotham, who is nt 
assessor of the Cuban Associz:ion @ 
Fire Insurance Companies. 

—_— 
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HARRY C. FRY, Jr., President 
307 FOURTH AVENUE PITTSBURGH | 


LOGUE BROS. & CO., Inc | 
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How do you know so 


much about my insurance requirements ? 


“Ty ECAUSE insurance is my business. Because I 

make it a point to obtain all the facts 

possible and then to analyze the risk of a prospec- 
tive client before making my first call. 


“T do not believe in cultivating a customer by social 
calls. I came here to talk insurance — your 
insurance in particular—and if I can’t do that 
intelligently then I am wasting valuable time both 
for myself and for you. 


“If my knowledge of insurance requirements sut- 


prises you, it is only because I want some of your _ 


business; and should you see fit to give it to me, my 
previous preparation then makes it possible for me 
to handle the underwriting in the promptest and 
most efficient manner. Then too I have behind me 


NEW YORK - 


CHICAGO 


the facilities of the strongest fire insurance organiza. 
tion in the country.” 


This agent virtually underwrites the big business 
tisks in his town before attempting to get them 
on his books. Does he get them all? No— 
but his is the lion’s share. 





**AMERICA FORE*® 


AMERICAN EAGLE 


FIRE INSURANCE COMPANY 
EIGHTY MAIDEN LANE, NEW YORK.N.Y. 


ERNEST STURM. Craimman oF te Beane 
PAUL L. HAI, Paesioanr. 


CASH CAPITAL—ONE MILLION DOLLARS 


SAN FRANCISCO 
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Over 26,000 Claims 
On St. Louis Tornado 


LOSSES REVISED AT __ $7,000,000 





Reports Coming In at Rate of 500 a 
Day; Several Large Payments Have 
Already Been Made 





More than 26,000 insurance claims 


g-owing out of the tornado that struck 
a portion of St. Louis, Mo., on Septem- 
ber 29 have been filed with the National 
3oard of Fire Underwriters and the 


various local agents since the storm. 
The National Board immediately after 
the tornado opened a temporary office 
in the Pierce Building, St. Louis, to act 
as a clearing house for tornado insur- 
ance claims. 

Estimates of the aggrégate amount of 
the insurance that will be paid out as a 
result of the tornado still cover a wide 
range. Harvey W. Russ, general adjuster 
for the National Board, who has been 
in charge of the St. Louis office, still be- 
lieves his original estimate of $5,000,000 
insurance loss is not far off, while Carl 
S. Lawton, general manager of Lawton- 
3yrne-Bruner Insurance Agency Co., has 
expressed the belief that the final in- 
surance payments will total not less than 
$11,000,000. Between these two extremes 
is the careful estimate made by the man- 
ager of the St. Louis Fire Prevention 
Bureau, G. A. Madison. Mr. Madison 
is of the opinion that the insurance loss 
will be less than $7,000,000. He is well 
acquainted with conditions in the storm 
zone and his inspectors have made a 
careful check of individual houses and 
factories damaged, so it is probable that 
he is closer in his guess than either 
Kuss or Lawton. 

Lawton to support his estimate of 
$11,000,000 said he knew of four large 
general insurance agencies alone through 
which payments totaling $5,250,000 would 
be made. He informed reporters that 
these agencies write less than 50% of 
the tornado insurance in St. Louis. 

500 Claims a Day 

Approximately 500 claims a day are 
passing through Russ’s office for final 
check up, so as to prevent duplication of 
payment for tornado damage. Many 
claims are still coming in daily. A large 
percentage of the minor losses have al- 
ready been paid, but no attempt has been 
made by Russ or his staff to compile 
the insurance payments. 

To facilitate the adjustment of losses 
@pproximately 125 adjusters are now 
working in St. Louis. 

The largest individual payment made 
te date was that of Hemp & Co., a sheet 
metal plant. Its loss was made on the 
basis of about $200,000. The plant is 
now being rebuilt. 

Another large case in process of set- 
tlement is that of the St. Louis Uni- 
versity High School where the damage 
to the building was $142,000. The struc- 
ture is now under reconstruction. The 
loss on furnishing will add $10,000 or 
more to the total insurance payment. 

The St. Louis Fire Prevention Bureau 
has sent its staff of inspectors into the 
tornado districts and the surrounding 
territory to examine buildings for minor 
damage, such as cracked walls and 
chimneys as a precautionary measure 
against fire. Where damage is found the 
owner is advised to make repairs imme- 
diately. 

The area of 210 square blocks hard- 
ect hit by the storm that was depopu- 
lated by the disaster is slowly being re- 
peopled and many of the homes have 
been rebuilt or repaired during the 
month of good weather that followed 
the tornado. 

The brisk weather of the past week 
made heat necessary. Naturally this in- 
creased the fire hazard in the districts 
hit by the storm, but only one fire had 
been reported in the damaged zones 
since October 1. On the morning of No- 
vember 6 the home of John J. Curley 
was damaged approximately $1,500 by 
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fire of undetermined origin, while an ad- 
ditional loss of $200 on contents resulted. 
This house was damaged by the tornado 
and was under repair at the time of 
the fire. 

A general policy governing the distri- 
bution of the $900,000 raised by St. 
Louisians for the relief of the tornado 
victims has been announced by the 
American Red Cross, which has been in 
charge of the major relief work. A spe- 
cial Rehabilitation Committee has been 
ee of. the awards for permanent 
relicf. 





COMMISSIONERS TO MEET HERE 





To Ho!d December Sessions This Year 
at Astor in New York Preceding 
Meeting of Life Presidents’ Ass’n. 

It will be “Old Home Week” at: ‘the 
Hotel Astor during the week beginning 
December 5 for the first time in several 
years. The insurance commissioners, 
who regularly met at the Astor in De- 
cember over a period of time, and who 
deserted New York a few years ago be- 
cause some of the commissioners thought 
that the big city influence was inimical 
to the best interests of insurance in 
some of the Western and Southern 
states, are coming back. Col. Joseph 
Button, secretary of the National Con- 
vention of Insurance Commissioners, an- 


eae cece 


nounced this week that the commission- 
ers will meet here on Tuesday and 
Wednesday, December 6 and 7. 

During the same week the Associa- 
tion of Life Insurance Presidents will 
hold its annual convention at the Astor, 
with sessions on Thursday and Friday, 
December 8 and 9. Other insurance or- 
ganizations will probably be meeting at 
the same hotel during that week, in- 
cluding the Insurance Federation of 
America and the Casualty Information 
Clearing House. 





KENTUCKY TOBACCO COVERS 

Louisville, Ky., Nov. 9—The Burley 
Tobacco Growers’ Co-operative Associa- 
tion, following meeting of its executive 
committee during the week, announced 


* that movement to sign up the growers to 


pool the 1927 crop had been so slow, that 
it had been decided to sell the crop under 
the loose leaf auction method. Due’ to 
a short crop and indications of good 
prices growers were not willing to pool 
and tie up their tobacco on partial pay- 
ments. Efforts will go ahead toward sign- 
ing up growers, however. This means 
that tobacco insurance will not be placed 
by the growers association under the big 
ceneral coverage contracts, such as were 
handled from 1921 through 1925, and 
which were effective over long periods. 

















interests of policyholders and 


agents. 


LLP S OI 


Agents Wanted Where Not 


NEWARK FIRE INSURANCE COMPANY 
Newark, N. J. 


A Company with a continuous 
and unblemished record of over 
a Century in protecting the 











Represented 








HAIL RATES ARE CUT 





Greater Volume Expected in Kentucky 
as Result of Slight Reduction; 
Strossman Heads Bureau 

The Hail Underwriters’ Adjustmen 
Bureau, which handles hail underwriting 
of growing tobacco in Kentucky, held its 
annual meeting at the Louisville Board 
of Fire Underwriters offices in Louis. 
ville on Monday morning, at whic) time 
reports were heard regarding the past 
season’s business, and plans discussed 
for next year. Over the past yeer vol- 
ume was light and it was decided to re. 
duce rates for next year over some nine- 
teen or twenty central Kentucky counties 
from $4.50 to $4 per $100 coverave per 
acre of tobacco, which makes but two 
rates, one of $3.50 and the other at $4, 
covering all territories. With lower rates 
it is believed volume will be greater, and 
thus offset expense, which is largely pro- 
portionately on small volume. 

W. H. Strossman, underwriting man- 
ager of the Henry Clay Fire at Lexing- 
ton, was chosen president; J. E. Chitten- 
den, Louisville, of the Philadelphia Fire 
& Marine, vice-president, and W. B. 
Brock, of Lexington, was re-elected sec- 
retary-treasurer. 

Lee Upton, Louisville, state agent 
for the Home Fire of New York, was 
named chairman of the executive com- 
mittee, other members of which are 
Frank G. Snyder, of Snyder Brothers 
General Agency, Louisville; J. M. Rog- 
ers, state agent of the Springfield Fire 
& Marine; J. L. Coleman, state agent of 
the North American, and Cad P. Thur- 
man, state agent for the Continental 
Fire of the America Fore group. 

Among visitors representing companies 
were Jacob Nelson, America Fore group, 
Chicago; S. K. Bjornson, assistant man- 
ager, Rain & Hail Insurance Burear, 
Chicago, and F. L. Thornton, of Indiar- 
apolis, of the hail department, America 
Fore group. 





WILL INCREASE CAPITAL 





National Liberty Calls Special Meeting 
of Stockholders to Add $500,000 
to $1,500,000 Capital 
President George U. Tompers of the 
National Liberty announced to stock- 
holders of the company a special meet- 
ing to be held on November 15 to ati 


upon a proposed increase in the capital 
from $1,500,000 to $2,000,000. This world 
increase the capital stock from 30,0) 
shares to 40,00 shares of a par value ol 
$5 each. This meeting will fix the terms 
of sale and other matters. 

It is expected that the stockholders 
will approve a plan to issue a_ stork 
dividend of 33 1/3% as indicated in this 
call. This is the second stock dividend 
by the National Liberty in recent year 
as it declared a 50% stock dividend ™ 
1922, in addition to a 20% cash dividend. 
The Financial & Industrial Securities 
Corporation holds a substantial «mous! 
of the National Liberty stock. = )urin 
the first six months of the curret yeat 
the National Liberty is reported |» have 
increased its net surplus $4,65°.'34 t 
$11,723,167. 





DOYLE-FLEMING WEDDING 

Judson L. Doyle, a well-known agett 
of Owen Sound, Ontario, Canac., af 
Miss Lois Fleming, daughter of [. Al 
fred Fleming, superintendent of t' ¢ com 
servation department of the ational 
Board of Fire Underwriters, will !.< mat 
ried next Tuesday, November 15. at the 
home of the bride in Cleveland,  )hi0. 





TALKS TO INDIANA AGE!TS 

G. B. Muldaur, general agen’ from 
New York of the Underwriters’ ! bora: 
tories, spoke in Indianapolis on onday 
before the Indiana Association of Insuf 
ance Agents, and also at a luicheot 
meeting of the Scientific Club. He illus 
trated both talks with  sterecptico® 
views of laboratory tests. 
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Crecit Association 
To Study Taxation 


ASKS CUT IN FEDERAL LEVIES 





Survey Will Include Nation-Wide In- 
vestigation; Insurance Business 


Would Benefit by Tax Reduction 





Following its recent action in recom- 
mending a reduction in Federal taxation, 
the National Association of Credit Men 
has appointed a committee of its mem- 
bers which is to co-operate with the 
Joint Committee of Congress in studying 
fax revision, it was announced yesterday 
by the credit organization. Fire insur- 
ance interests- are vitally interested in 
a campaign to reduce federal and state 
taxes. 

The committee is under the chairman- 
ship of J. M. McComb of New York, 
vice-president of the Crucible Steel Co. 
of America. 

The appointment of the committee was 
authorized at a recent meeting of the 
crganization’s directorate, which adopted 
a resolution advocating a tax cut and 
recommending further that the Federal 
corporation tax be reduced. 

The resolution said in part: 

“The surplus of income over disburse- 
ments in the fiscal operations of the Na- 
tional Government for the past year 
makes reasonably certain and safe an- 
other cut in federal taxation. 

“In the distribution of the proposed 
tax cut, the National Association of 
Credit Men feels that corporations 
should be generously treated, inasmuch 
as they have borne a large part of the 
income taxation burden, and have not 
heretofore shared in the distribution of 
taxation cuts accorded to other taxpay- 
ers. 

“If it is possible to reduce the cor- 
poration income tax to 10% with fair- 
ness to other taxpayers, it should be 
done. In any event, the distribution of 
any cut made in Federal taxation should 
take into account the just demands of 
our corporation, and from their present 
income tax rate a substantial reduction 
should be made. 


“We heartily commend the economies 
exercised by our Government in its op- 
crating costs. We feel that these econ- 
omies offer a commendable. example to 


the administrators of states, counties and 
municipalities, in which the costs have 
up to the present reflected no substan- 
tial control.” 





PENNSYLVANIA MEETING 


lhe insurance Federation of Pennsyl- 
Vania is supporting the program for In- 
strance Jay in Montgomery County on 
Novemocr 14, next Monday. Every in- 
surance ‘nan in the county is asked to be 
Present on account of the important 
matters to be considered, including the 
atranc. ents of the Eastern Underwrit- 
ers A sociation. Insurance Commis- 


sioner \!atthew H. Taggart will be one 
of the <peakers. 


i: WRITE ALL MARINE LINES 
All { 


: ms of marine insurance are be- 
ing han ‘led by the Kenny Agency, Inc., 
of New York, who opened a full-fledged 
marine «epartment last week with J. 
Russeli Cardona as its manager. This 
agency started out this summer to write 
= iand marine lines but under Mr. 
ag S supervision all kinds of ma- 


: azards will be protected. It repre- 
ond both the Fidelity Phenix and the 
msuraice Co, of the State of Pennsyl- 
Vania for these lines. 


SECURITY CLUB MEETINGS 


aot Security Insurance Club of New 
han held its first meeting of the win- 
" season this week with L. N. Debnis- 


ena superintendent of training and in- 
tp of the Travelers as the speaker. 
E the next meeting on November 115, 


divisic Sigison, manager of the Buffalo 
Rehicon of the New York State Fire 
* en. ce Rating Organization, will give 
on rating organization functions. 
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based on a record of 


satisfactory service to agents 


and policyholders 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 


HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 


of New York 
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75 Maiden Lane, New York 
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75 Maiden Lane, New York 
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In NORWICH UNION there is strength 


COMPANIES. 








National Board Is 
Described As “Trust” 


WESTERN NEWSPAPER ATTACK 





Denver “Post” Continues to Comb Vo- 
cabulary for Words to Damn Rates 
of Stock Fire Companies 





One of the daily newspapers of Den- 
ver, Colo., the “Denver Post,” which has 
been attacking fire insurance rates in 
that state of stock companies as exorbi- 
tantly high, has renewed the onslaught 
after a temporary breathing spell to 
await the reactions of the insurance men. 
The “Post” claims that the fire compa- 
nies of the National Board of Fire Un- 
derwriters constitute a trust and that 
Denver and Colorado “are being discrim- 
inated against and are paying unneces- 
sary millions to fatten the coffers of the 
giant fire insurance companies.” The 
newspaper invites mutual and other 
forms of competition to reduce the vol- 
ume of the stock companies. 

To uphold its position the “Post” cites 
the record of the General of America, of 
Seattle, to show that the fire rates can 
be reduced about 20% and still be profit- 
able to the stock companies. 

Some of the bold statements of the 
“Post” are worded in this language: 

Wild Allegations of Newspaper 

“Relief from the oppression of the 
trust companies is painfully evident, par- 
ticularly in the city of Denver, where 
fire hazards are at a minimum as com- 
pared with other cities of the same size 
or larger. 

“Millions of dollars have been wrong- 
fully taken from the State of Colorado 
in the excessive insurance rates charged 
by the companies doing business under 
the gigantic trust system that has the 
fire insurance policyholders of America 
in its grip. 

“The situation in the fire insurance 
world today is parallel with the situation 
in) the life insurance world of twenty 
years ago that brought on a national in- 
vestigation resulting in a general shak- 
ing up of dry bones before the life in- 
surance policvholders obtained relief and 
adequate protection. It will not be sur- 
prising if the agitation started by the 
Denver ‘Post’ will spread to a national 
issue that will bring about the same ac- 
tion and the same result.” 

The “Post” likewise offers underwrit- 
ing figures to show the amount of profit 
made upon Colorado underwriting in 
comparison with business done in Ore- 
gon and Washington. For the five year 
period 1922 to 1926 inclusive the news- 
paper says that the loss ratio on Colo- 
rado fire premiums was about 41%. com- 
pared with 64% in Oregon and 51% in 
in Washington. No mention is made of 
reasonable expenses, which generally av- 
erage about 40%. Undoubtedly the un- 
derwriting in Oregon has been conducted 
at a loss to the companies, and if the 
figures are correct the Washington busi- 
ness has little more than broken even. 
If the Colorado business has produced a 
profit the amount is hardly in excess of 
that permitted under the formula of the 
state insurance commissioners them- 
selves. Besides, the attacking articles do 
not mention underwriting results on fire 
sidelines where many of the rates are 
too low. 

In the end the “Post” concludes - with 
the plea that the public of Denver or- 
ganize its own fire insurance company 
and follow the lead of the mutuals by 
cutting rates 20 to 30% below those of 
the stock companies. One hesitates to 
picture the degree of success that would 
be achieved bv an independent company 
writing only Colorado risks at cut rates. 





PHILADELPHIA CHANGES 
Stokes, Packard, Haughton & Smith 
of Philadelphia have been appointed 
agents for the Fireman’s Fund, and the 
agencies of W. J. Snyder & Co. for the 
Fireman’s Fund and the American Eagle 
have been discontinued. 
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New Analysis Of 
Compulsory Insurance 


CANADIAN AUTOMOBILE REPORT 





Underwriters’ Association Files Interest- 
ing Study After Reviewing Progress 
in This Country 





One of the most complete and far- 
reaching surveys of compulsory automo- 
bile liability insurance yet prepared was 
presented last week at the annual meet- 


ing of the Canadian Automobile Under- 
writers’ Association at Toronto by a spe- 
cial committee having this subject to 
consider. V. Evan Gray, chairman of 
the committee and also chairman and 
counsel of the Association, is one of 
the leading insurance figures in Canada. 
Other members of the committee include 
C. W. Woodland, Employers’ Liability; 
F. C. Browning, Globe Indemnity; Alex. 
Maclean, London & Lancashire; C. A. 
Richards, North British & Mercantile; 
Alex. Hurry, Northern Assurance; Ly- 
man Root, Sun Insurance Office, and R. 
J. Sullivan, vice-president of the Trav- 
elers Indemnity. Mr. Sullivan is a rec- 
ognized expert on automobile insurance 
in this country. 

This report is especially valuable be- 
cause it is able to base its findings upon 
the operation of several American laws 
and because the members were able to 
study prior reports issued by several 
committees working on the subject in 
the United States. In conclusion the 
report lists five reasons offered by pro- 
ponents of compulsory legislation and 
nine arguments against such insurance. 


Liability Insurance—Not Compensation 


“Emphasis must be placed upon one 
feature of the subject which has been 
much misunderstood,” says the report. 
“Tt is not proposed that all persons who 
sustain injuries: from the operation of 
automobiles should be indemnified for 
such injury. No proposal for compulsory 
liability insurance would meet such a con- 
dition. Automobile liability insurance ex- 
tends only to the indemnity for damages 
for which the insured person is legally 
liable. 

“Compulsory automobile liability in- 
surance, therefore, is not an effort to 
cover the economic loss caused to per- 
sons by automobile accidents, nor even to 
distribute that loss equitably over the 
community. It rests on much narrower 
ground, namely, the dictum that every 
person licensed to operate an automobile 
on the highways should be financially 
able to make good any loss or damage 
which may be caused by his negligence. 
Putting the proposal at its highest point 
of social service, the purpose of com- 
pulsory automobile liability insurance is 
to secure the financial responsibility of 
motorists for any injury caused by the 
operation of an automobile for which 
they may be legally liable. 

“There are other means than insur- 
ance by which financial responsibility of 
motorists may be guaranteed. Any form 
of security which will fully protect third 
parties will accomplish the object in 
view. An insurance policy, a surety 
bond, a deposit of securities or other 
evidence of financial responsibility, are 
alternative means of meeting the re- 
quirements of the situation. 


No Bills Introduced Yet 


“The development of the proposal for 
compulsory automobile liability insurance 
is necessarily recent, accompanying the 
development and concentration of auto- 
mobile traffic. Although the subject is 
now being widely discussed in Canada, 
and legislative proposals are put forward 
in general terms by individuals and asso- 
ciated interests, no bill dealing with the 
subject has actually been introduced in 
Parliament or in any Legislature in Can- 
ada. No doubt the chief reason for this 
fact is that the proponents of the plan 
have not yet been able to outline a prac- 
tical scheme which they believe will com- 
mand the necessary public support. . It is 
likely, however, that such measures will 


be introduced in several of the Legisla- 
tures in the very near future. 

Extent of Evil for Which Remedy 

Is Sought 

“Many very interesting estimates have 
been made of the number of cases in 
which a just claim is defeated through 
the financial irresponsibility of the 
motorist responsible for the accident. 
Admittedly, exact information is lacking 
In many cases in which a financially ir- 
responsible motorist is involved, the 
claim is not prosecuted by the injured 
person because of the impossibility of 
collecting any judgment which may be 
obtained. In such cases, therefore, the 
legal liability of the motorist is never 
finally determined. 

“Neither is there any satisfactory rec- 
ord of the number of unsatisfied judg- 
ments obtained against financially irre- 
sponsible motorists in respect to acci- 


dents caused by automobiles. Some es- 
timates, however, have been attempted. 
In an investigation of 176 accidents in 
the District of Columbia, resulting in 
death of the injured person, it was found 
that in 13 out of 176 cases, or 7.4%, the 
claimants abandoned their claims because 
of the financial irresponsibility of the 
motorist. In another case it is estimated 
that in not more than 10% of possible 
claims in which the motorist is liable, 
(Continued on page 34) 


TO HEAR TALK ON INDIA 

“India, Her People and Their Prob- 
lems,” will be the subject of an address 
which will be given by M. H. Joa- 
chim, a native of Calcutta, at the month- 
ly dinner of the New Jersey Special 
Agents’ Association which will be held 
on Monday next at the Elks’ clubhouse 
in Newark. 





—_ 


PROTECTING ADMITTED CO's, 





Age: 


Wisconsin Department Will Not Pernj 0: 

Wisconsin Papers to Accept Ac's of 

Companies Not Admitted 

Wisconsin newspapers are licble j 
they publish advertisements of out-of. 
state insurance companies not aut orize 
to do business in Wisconsin, Ai torney 
General John Reynolds held in a opin. 
ion to M. A. Freedy, state commissione 
of insurance, this week. 

The attorney general held hat ; 
newspaper which receives compe sation 
for an advertisement of unauthorized in. 
surance is just as liable to a peralty a 
an insurance agent that sells unauthor. 
ized policies in the state. 
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The Michigan Fire & Marine of De 
troit, a subsidiary of the Springfield, is 
applying for admission to Virginia. 
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For 64 years the Fireman’s 
Fund has been building 
slowly and with infinite 
care, a world-wide spirit 
of friendliness and good 
will that is being trans- 
lated into commissions by 
our agents everywhere. A 
Company so widely and so 
favorably known is a good 


Company to represent. 
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0: Advertising Drives 


DEFEATING AUTO- CLUB PLANS 





Pennsylvania Agents Relate How Collec- 
tive Advertising At Low Cost Is 
Proving Beneficial 





That benefits to local fire agents from 
individu il and collective advertising are 
increasing is becoming constantly more 
evident. At nearly every agency meet- 
ing several of those present are willing 
to get up and tell the successful experi- 
ences they have had experimenting with 
advertising propositions of one type or 
another. ‘he experiences of three well- 
known agents of Pennsylvania, living in 
Wilkes-Barre, Erie and Scranton in ad- 
vertising campaigns have been published 
in the current issue of the “Pennsylva- 
nian,” the publication of the Pennsylva- 
nia Association of Insurance Agents. 
Here are what these agents have to re- 
late: 

John S. Burwell, of Scranton. 


“About a year and a half ago our 
motor club got busy on the automobile 
scheme. The motor club had been talk- 
ing about going into the insurance 
scheme for two years. We had had it 
blocked for two years, but they finally 
decided to go into it. We couldn’t stop 
it.’ The result was that we started news- 
paper advertising in Scranton once a 
week for fifty-two weeks—a whole page. 
Each paper got a fourth of the adver- 
tising. We got up our own copy. 

“We got a lot of information from the 
Casualty Information Clearing House, 
but we worked up our own advertising 
material. The agents participating in 
that ran from twenty-five to thirty-two. 
The average cost to each advertiser was 
about twenty dollars a month. We are 
going to take it up this fall on another 
tact. But here was the result: The mo- 
tor club, which consists of about 10,000 
members, was going to add this extra 
wonderful service to their members and 
give them insurance at cost. They came 
out in print that they expected to boost 
their membership to 20,000. Then our 
advertising campaign started in, and last 
April, at the end of the first year of 
their insurance, their own official figures 
showed there were one hundred mem- 
bers less than they had a year ago. I 
think our campaign there was a factor in 
that. We don’t want to see the motor 


club reduce their membership. In fact, 
We all boosted it. We are sold on the 
plan up ‘n Scranton, and we are going 
focontinve it again this fall on this re- 
vised co: munity advertising. I think we 
call it ¢ llective. I think that sounds 
better in the insurance business.” 


Nev. :paper Ads Once A Week 
‘odgers, of Erie. 
“We — arted a little campaign in Erie 


about onth ago on automobiles, run- 
fing a ‘-n-inch, three-column ad once a 
eek, ‘t all the members of the local 
—— 
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association went along. The copy was 
carefully prepared and copyrighted. It 
cost us four dollars apiece a week. It is 
to run for twelve weeks. It is more of 
an experiment than anything else, but 
in the three issues that it has been out 
it has produced direct results.” 

Mr. Multer of Wilkes-Barre. 

“Personally our office is sold on adver- 
tising. I can prove, in several instances, 
where we have obtained results. A lot 
of our agents are partially sold on insur- 
ance but have never advertised. Those 
are the men that we have got to sell. 
Mr. Galland and myself started the idea 
up there of getting all of the men in- 
terested in some kind of a concerted ad- 
vertising campaign, and I think we got 
eight answers. It is going to be ex- 
tremely hard for two or three men who 
are active in the Insurance Exchange to 
try and sell a membership of seventy- 
five or eighty, and we can’t do it. But 
if it could be done through the different 
organs that come to us—I am quite sure 
most of them read the different insur- 
ance papers—I believe they could come 
through on our next effort.” 





S. E. U. A. MEETINGS 

The executive committee of the South- 
Eastern Underwriters Association will 
meet on Monday and Tuesday, November 
14 and 15, at the Carolina Hotel at Pine- 
hurst, N. C., and the Association will 
hold its semi-annual meeting on Wednes- 
day. Following the adjournment of the 
S. E. U. A. meeting there will be a con- 
ference of fire insurance executives in- 
terested in the situation in Louisiana and 
Mississippi. 





CRUSHED TO DEATH BY AUTO 


Miss Catherine Long, of the Hall & 
Henshaw agency of New York, met a 
tragic death last week when she was 
crushed to death between an automobile 
and a tree in Jersey City, while on her 
way to work in the morning. 





NICHOLLS LEAVES $400,000 


Edward William Nicholls, of East- 
bourne, Surrey, England, formerly un- 
derwriter of the Alliance Assurance Co., 
Ltd., who died recently, left estate of the 
value of £86,811 ($434,055), with net per- 
sonality £78,932 ($394,660). 





CASUALTY 


Hartford, Conn. 
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RAIN BOOSTS FIRE HAZARD 





Has Stimulated Growth of Underbrush 
in Forests So That Small Fires 
Spread More Rapidly 
When there is a drought folks are 
warned that building fires in the hills 
must be carefully watched because if a 
fire is built on dry twigs the wind may 
scatter a burning twig and plunge it into 
the timberland and cause acres of timber 
to burn. There has been plenty of rain 
the summer past, the result being that 
the brush has grown unusually high and 
now it is drying in the autumn blast and 
the warning is posted that because the 
heavy rains caused the brush to grow 
so much thicker and higher, extreme 

care must be exercised. 

The best way to stop a grass fire if no 
water is present is to beat it with a 
broom, shovel or board. If the grass is 
high then go ahead and beat to the 
ground that which has not already ig- 
nited and let it burn itself out in a sec- 
tion being guarded. Even better, is not 
start a fire in the hills unless it is en- 
cased in a stone oven affair. 





HONOR JOHN M. THOMAS 

John M. Thomas, retiring Western 
manager of the Aetna at Chicago, who 
has been made vice-president of the Fire 
Association companies at Philadelphia, 
was honored with a testimonial dinner 
given by more than 100 friends in Chi- 
cago on the evening of November 3. 
Charles R. Tuttle was toastmaster, and 
Mr. Thomas received a fine marine clock. 
Among the guests from the East were 
President James W. Cochran of the Fire 
Association and Assistant United States 
Manager George H. Batchelder of the 
North British & Mercantile. 





LUNCHEON FOR R. Y. SKETCH 


R. Y. Sketch, general manager of the 
Phoenix Assurance, who is now in New 
York upon a business visit, will be guest 
of' honor at a luncheon today at the 
Drug & Chemical Club given by the of- 
ficers and members of committees of the 
Insurance Society of New York. Mr. 
Sketch is president of the Chartered In- 
surance Institute of Great Britain. Ed- 
ward C. Lunt, president of the Insurance 
Society, will preside at this luncheon. 





Films Used In Homes 
SOME TYPES ARE INFAMMABLE 








U. S. Chamber of Commerce Cites Pre- 
cautions to Take Against Sale of Such 
Films Through Retail Stores 





Warnings to take immediate steps 
against the fire hazards of motion pic- 
ture films distributed through retail 
stores in the Christmas trade for use in 
private homes have been issued by the 
insurance department of the United 
States Chamber of Commerce through 
Assistant Manager R. M. Clark. Ina 
statement to local chambers Mr. Clark 
points out the dangers created through 


the use of certain inflammable types of 
films and tells what is being done to off- 
set these hazards.. The statement fol- 
lows: 

The advent of the Christmas shopping 
season has directed attention to a se- 
rious fire hazard involved in the distri- 
bution of inflammable motion picture 
film for use in toy projection machines, 
intended largely for the entertainment 
of children. Two types are manufac- 
tured: the so-called nitrate film which is 
highly inflammable and the acetate or 
“safety” firm which is combustible to 
about the same degree as ordinary pa- 
per. The nitrate film should be used 
only in places equipped with standard 
fire resistive projection booths. The 
much safer acetate film is being sold 
widely for educational and home use in 
the hands of inexpert operators. 

The fire hazard develops because in 
some stores, perhaps without full knowl- 
edge of the facts, nitrate film is bought 
for resale to the public in considerable 
quantities for home use. The Motion 
Picture Producers & Distributors of 
America, members of the National Fire 
Waste Council, are pressing this subject 
and have the assurance of all their mem- 
bers that such film will not be sold by 
them for the use of amateurs. They 
represent 497 distributing offices in the 
United States, eliminating possibly 95% 
of the probable source of nitrate film for 
domestic .sales. However, some nitrate 
film is obtainable through other film 
dealers in various ways. 

The fire prevention committees of 
chambers of commerce, in co-operation 
with their local fire chiefs and fire pre- 
vention inspectors, are in a position to 
assist in controlling this source of dan- 
ger to life and property. It is suggested 
that they take the matter up with pur- 
chasing agents of department stores and 
other retail establishments in order to 
prevent the distribution of this danger- 
ous maferial to the holiday trade and to 
see that only so-called “safety” film is 
sold locally. Newspaper articles and 
other methods of publicity may be used 
to advantage in educating the public with 
respect to this hazard. 
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New England Flood 


(Continued from page 20) 


Friday morning the water had gone 
down on the road over the bridge out 
of the town and by zig-zagging routes 
he managed to keep to high land and 
worked along down to Concord; around 
that city and home to Arlington Sat- 
urday night without trouble. 
Stories of Eye Witnesses 

“It was a hard sight all along the 
way,” said Mr. Braithwaite. “One experi- 
ence will always remain with me. Thurs- 
day night I drove over to West Comp- 
ton with a friend. I was sitting in the 
car in front of the postoffice. It was 
pouring. A tall man came along—Turkey 
Jim,’ a native called him. As he passed 
my car he said, ‘I guess I'll go home 
between drops.’ I heard next morning 
that he’ was drowned on the way. He 
had a farm up the road with 4,000 tur- 
keys on it all fattened for the Thanks- 
giving market. They were swept away 
too, as well as the farm buildings. I 
did not see much of the flood, but what 
I did see I'll never forget.” 

W. A. Drew of the insurance firm of 
Drew & Lynde, Barre, Vt., came to Bos- 
ton last Thursday and he is still here. 
He has tried every way possible to se- 
cure transportation to his home but up 
to 2 o'clock today had been unable to 
connect. He told The Eastern Under- 
writer man this morning that he had re- 
ceived indirect word that his wife was 
safe. Judging from newspaper dis- 
dispatches and radio broadcasts he feels 
sure that the building where his office 
is located is wiped out. 

The officers of the Employers Liabil- 
ity Co. said that if Mr. Drew is unable 
to connect with transportation up to 4 


o'clock it will send him home by auto- 
mobile. 


National Life Building Safe 


Boston agents of the National Life of 
Montpelier, Vt., have been relieved to re- 
ceive a telephone message from Presi- 
dent Howland of that company to the 
effect that all of the officers and em- 
ployes are safe, and that the beautiful 
new home office building of the com- 
pany was not damaged. 

The Metropolitan Life of New York, 
which probably has the largest business 
of any company operating in the terri- 
tory, replied through Vice-President F. 
H. Ecker, to a telegraphic inquiry from 
Boston this morning as follows: “We 
have felt very much relieved to receive 
reports from our local managers through- 
out district affected by flood that con- 
ditions among our policyholders do not 
require them to call on us for emergency 
assistance. The company is, however, 
co-operating with health departments 
and offering aid of nursing service to 
Red Cross. Company is looking after 
its own employes and offering free im- 
munization and furnishing for general 
distribution health literature on typhoid.” 

Superintendent Thomas Temple of the 
John Hancock Mutual told The Eastern 
Underwriter reporter today that he had 
just received word from his agent at 
3ecket, Mass., that thirty households 
where he had collected weekly premi- 
ums were entirely gone—wiped off the 
face of the earth. 





New York Licenses 


Insurance brokers licensed at Albany 
recently follow: 

Ballard McCall, 115 Broadway, New 
York City. 

Adrian B. C. Smith, 130 William St., 
New York City. 

George Walter Field, 27 Cedar St, 
New York City. 

John B. Kepner, treasurer, Keystone 
Organization, 250 West 57th St., New 
York City. 

J. Robert Dowd, 56 Schermerhorn St., 
Brooklyn, N. Y. 

Reuben Ralph Krefetz, 75 
Lane, New York City. 

Hunter L. Betts, 819 Livingston Ave- 
nue, Syracuse, N. Y 


Maiden 





Frank N. Smith, 1 Court Street, White 
Plains, N. Y. 

David L. Feldman, 135 Broadway, New 
York City. , 

Gilbert Strauss, 225 West Thirty-fourth 
Street, New York City. 

Wililiam De Rham, 463 Park Avenue, 
New York City. 

Albert Gondelman & Co., 
Street, Brooklyn. 

Ruehe & Damon, 80 William Street, 
New York City. 

Walter I. L. Duncan, 80 Maiden Lane, 
New York City (Sisley & Brinkerhoff). 

Benjamin Charach, Patchogue, L. I. 


26 Court 


A. George Golden, 26 Court Street, 
Brooklyn. 

Joseph B. Lamanna, 182 Central Ave- 
nue, Brooklyn. 

Frederick N. Remick, 48 Cottage Street, 
Lockport, N. Y. 

Rose Sosnovsky, 552 West 173rd Street, 
New York City. 





2 


L. A. Vogel, formerly assistant man- 
ager of the Des Moines branch of the 
Missouri State Life, has taken over the 
Sioux City territory of the company with 
headquarters in the latter city. 


=~. 


ST. LOUIS FIRE PREVENTION 

From November 7 to 18 St. Louisian; 
will give serious thought to the preven. 
tion of fires, since Fire Chief Alt in q. 
operation with the Western Actuarial 
Bureau has arranged for special fice pre. 
vention programs during the two weeks 
period. Uniformed firemen will speak in 
every one,of the public, parochial and 
private schools in the city, instructing 
the children in fire prevention work 
Harry Rogers of the Western Actuarial 
Bureau will also visit St. Louis «nd pu 
on his famous fire prevention act of 
“Smoky, the Fire Clown.” 














THE NEXT THING WAS AN AUTOMOBILE 
CONTRACT... cereee ret verececresercee 











IT WAS A PARCEL POST POLICY THAT 
STARTED THE AVALANCHE... . e+e. 





















It all started with a new trunk. Wilkins 
happened to be in the store when Griffith 
bought it. Wilkins was the local Hart- 
ford agent; Griffith was the general 
manager of the Newton Manufacturing 
Company. The agent was immediately 
interested as he had never written a line 
for Griffith personally nor had he ever 
been able to “break in” on the business 
at the factory. A new trunk suggested 
a vacation trip and Tourist Baggage 
Insurance, and in five minutes the policy 
was sold. It just happened that that 
trunk and its contents were later burned 
when a large terminal was destroyed by 
fire and from then on it was clear sailing 
for the agent. 


The next thing was an automobile 
contract that included the hail and 
windstorm rider of which Griffith had 
never heard. Later it was a Sportsmen’s 
Policy when Griffith left on a month’s 
fishing trip. But it was the Hartford 
Parcel Post Policy that really started the 
avalanche that convinced Griffith that the 
agent was decidedly on the job. Now 
it is a case of a schedule on the new 
addition to the plant and the possibility 
of a Business Interruption line on the 
entire plant in the near future. 


Hartford agents are equipped to make 
the most of their opportunities. 


HARTFORD FIRE INSURANCE. 
COMPANY, HARTFORD, CONNECTICU” 


SR 





NOW ITS A SCHEDULE ON THE NEW 
ADDITION....... 





AND A POSSIBILITY OF ABUSINES® 
INTERRUPTION POLICY LINE ONTH* 
ENTIRE PLANT....+6 
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Far-Flung Operations 
Of British Rate Body 


UNDERWRITING PROFIT NOW 4% 





Ch-ries Hendry Outlines World-Wide 
Development of the Fire Offices’ 
Committee As Rate-Maker 





How one of the powerful British insur- 
ance organizations, the Fire Offices’ 
Committee, operates in a world-wide ca- 
pacity to fix fire insurance rates, bring 
about reductions in fire hazards and to 
function in other ways for the advance- 
ment cf the business was told recently 
in London by Charles Hendry, manager 
of the London & Lancashire, at the open- 
ing meeting of the London Insurance In- 
stitute. Mr. Hendry sought to dispel the 
belief that the F. O. C. is a “ring” which 
exists for the purpose of keeping up 
rates, although the fixing of rates is the 
main function of the organization. 

The Fire Offices’ Committee, now num- 
bering the principal fire companies in 
Great Britain among its members, began 
operating in 1867 but in 1858 the fire 
companies first launched an organized 
system of rating. : 

“The Fire Offices’ Committee is an or- 
ganization,” said Mr. Hendry, “which, 
like the Empire, is held together, meta- 
phorically speaking, not by iron chains, 
but by silken threads. Each member, on 
admission to the Committee, enters into 
no rigid legal undertaking, but simply 
engages loyally to observe the rules of 
membership; and it is this spirit of loy- 
alty and cooperation for the common 
good which is, I believe, the real secret 
of the Committee’s success.” 

Praises Manager W. Crichton Slagg 

Mr. Hendry told how the Committee 
has been fortunate in W. Crichton Slagg, 
trained as a barrister, who joined as as- 
sistant secretary in July, 1894, became 
secretary in March, 1911, and has held 
the position of chairman since Mr. Hall’s 
resignation in 1912. Mr. Slageg’s period 
of office up to the present time has been 
one of unprecedented difficulty, due not 
only to the general dislocation caused by 
the war, but in particular. to the more 
pronounced difficulties: which have fol- 
lowed the conclusion of peace. 

No reference to the work of the Fire 


Officcs’ Committee, however cursory, 
would be complete without mentioning 
the important role which the Fire Of- 
fices’ Committee (foreign) plays in con- 
nection with fire insurance abroad. This 
body, which is composed of approximate- 
ly seventy members, together with about 
an equal number of associates, compris- 


ing virtually all the important British 
offices operating in the foreign field, and 
the cream of the continental and other 


oreign companies, has jurisdiction over 
150 different tariffs, applying to various 
parts of the world; the only regions 


where it does not exercise control being 
the United States of America, Canada, 
Australasia, and certain portions of the 
Continent of Europe. ~ 

Works in Harmony With Foreign 

ee , Companies 

This important organization has,” said 
Mr. Hendry, “in the course of time, ex- 


ml its ramifications in almost every 
oa n—from China to Chile, and from 
ersia to Peru. There are now over 


forty local associations in direct and 
More or less continual touch with the 
Parent body, consulting the latter upon 
questions of every conceivable kind, from 
the rating of a single risk to the enuncia- 
tion of the most important fire insurance 
Principles. When it is remembered that, 
in many of these distant fields, there are 
@ number of sound, strong and popular 
“1. nal companies (in the Argentina, 
tazil, Chile, and Japan, the number in 
oz case 1s approximately 50), working 
_atmonious association with the fore- 
Most British companies, you will readily 
appreciate the far-flung influence of the 
ire Offices’ Committee (Foreign). 
in in the case of the home field, so 
Se at of the general foreign, the work 
aching to the conduct of business has 


grown in volume and intricacy during 
recent years. The changed conditions 
surrounding the post-war period have 
brought their own new problems, neces- 
sitating, in some measure, a re-adjust- 
ment of fire insurance principles, and, in 
consequence, the prosecution of the busi- 
ness on lines somewhat different from 
those hitherto pursued. In additon, cer- 
tain of the innovations which have been 
introduced into the home area have also 
appeared in the foreign field, with the 
result that the Fire Offices’ Committee 
(Foreign) has had to address itself to a 
careful study of these developments. 
Underwriting Profits and Losses 

“As bearing on my remarks with ref- 
erence to. the equitable character of the 
rate-making activities of our various con- 
trolling organizations, I have had col- 
lated the results for the past ten years 
of the twenty-five leading companies, 
representing about 95% of the total busi- 
ness transacted by British companies. It 
will be appreciated, of course, that this 
period includes two years of the war, 
and the boom period immediately follow- 
ing the war, when profits in all sections 
of our business were above the average. 
You will realize the magnitude of the 
British companies’ operations when I say 
that the fire. accident and marine pre- 
mitms of these twenty-five companies 
during the last ten years amounted to al- 
most exactlv £1.000,000.000. Of this total, 
about £163,000.000 is from the marine 
section, but. as you know, scarcely any 
two companies nublish their marine re- 
sults in exactly the same shape, and it is 
consequently difficult to aggregate a 
number of accounts when they are all in 
varvine forms. 

“While in the earlier years of the 
period hendsome profits were earned in 
the marine section, mainly out of war 
risks, it is only too well known that for 
the last few years the marine onerations 
of the companies as a whole have re- 
sulted in a loss. If in order to arrive at 


a more reliable result, we eliminate this 
doubtful factor by excluding from the 
calculation the marine figures, and taking 
only the fire and accident business of 
these twenty-five companies, we still 
have left a premium income for the ten 
years of about £835,000,000. Of this huge 
total, with its concomitant stupendous 
liabilities, the aggregate net profit for 
the ten years, after deducting British 
taxation, is rather less than 414% net. 

“Or again, if we take the last seven 
years, that is, eliminating the two war 
years and the year immediately follow- 
ing the war, which were admittedly ab- 
normal, we find that the net fire and 
accident profit was 314%, again after 
deducting British taxation, which was 
less onerous than for the longer period. 
This then may be regarded as the nor- 
mal net profit of the British insurance 
companies, as a whole, on these particu- 
lar sections of the business. It surely 
cannot be considered excessive, and am- 
ply confirms my contention that our rat- 
ing organizations act with full regard to 
the rights of the insuring public.” 


COVERING ACTORS’ RISKS 

H. R. Mann & Co., general agents on 
the Pacific Coast for the St. Paul Fire 
& Marine and the Mercury of St. Paul, 
are now writing policies covering per- 
sonal jewelry and furs belonging to 
actors, actresses and others connected 
with the theatrical and entertaining pro- 
fession with only a slight increase in the 
regular rate. Prior to this leading com- 
panies taking all risks covers have not 
accepted this class of business. 








Arrangements have been made where- 
by the Kentucky Fire Underwriters As- 
sociation meeting will be held on No- 
vember 22, at the Brown Hotel, Louis- 
ville, with sessions at 10 o’clock in the 
morning and again at 2 o’clock in the 
afternoon. This will be the annual meet- 
ing, with election of officers. 
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67 Wall Street, New York 
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A Synonym, in the Dictionary of Sensible 
Folk, for Sound Investment 





| gerrctons who think as hard as they 


work are buying Insuranshares Trust 


Their judgmentis endorsed by authority, 
because Insuranshares Trust Certificates 
represent primarily the securities of 
important insurance companies. 


William Alexander in his great book 
on the insurance business says: “No 
financier can be indifferent to insurance, 
for it is on as high a financial plane as 
the banking systems of the world.” 


Understandable information on Insuran- 
shares sent for the asking—represent- 
atives call only on request. 


INSURANSHARES CORPORATION 
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Sketch Of Career Of 
Sir Edward Mountain 


HAS DONE MUCH FOR MARINE 





Head of Eagle, Star & British Dominions 
An Accomplished Leader In Several 
Fields Of Insurance 





An excellent description of the career 
of one of the leading figures in British 
marine insurance, Sir Edward Mountain, 
chairman of the board and managing di- 
rector of the Eagle, Star & British Do- 
minions, has been published as one of a 
series of articles on “Men of Mark” by 
the “Insurance Record” of England. 
Speaking of Sir Edward this sketch says: 

Born on November 24, 1872, Sir Ed- 
ward commenced his business career at 
Lloyd’s some thirty-eight years ago with 
a firm of underwriters and insurance 
brokers named J. Curgenven and Co. In 
1897 he founded the firm of Hawley, 
Mountain & Co., Ltd., and in 1902 amal- 
gamated with the old established firm of 
Robert Gardner & Co., the name of the 
new firm being Messrs. Robert Gardner, 
Mountain & Co., Ltd. In 1904 he found- 
ed the British Dominions Marine Insur- 
ance Co., Ltd., with a capital of £200,000, 
of which £100,000 was paid up. The com- 
pany originally confined its activities to 
marine business, but Sir Edward early 
realized that the inclusion of other 
branches of insurance in the company’s 
activities was inevitable, and the scope 
of its operations was extended by the 
repeated amalgamations with several of 
the oldest established insurance compa- 
nies in London, viz:—The Eagle Insur- 
ance Company, established in 1807; The 
Sceptre Life Association, established in 
1864; The Star Assurance Company, es- 
tablished in 1843; and the English and 
Scottish Law Life Association, estab- 
lished in 1837. After the amalgamation 
with the Star in 1918 the company adopt- 
ed its present well known title. 

Leading Figure In Hull Reforms. 

The marine insurance market in those 
early days owed much to Sir Edward’s 
strenuous efforts to promote its welfare. 
He served on several committees for im- 
proving the general welfare of the busi- 
ness and was for ten consecutive years 
chairman of the committee dealing with 
all forms of hull insurance. In many 
ways he gave of his best at a time that 
particular class of business was not quite 
the igorous branch of insurance that it 
is to-day. 

Indeed, Sir Edward has devoted him- 
self to insurance for which unique per- 
sonal characteristics eminently fit him. 
His remarkably rapid assimilation of ob- 
truse problems enables him to give im- 
mediate decisions, and having once made 
up his mind he is adamant. 

During the War he assisted the Gov- 
ernment by producing a War Loan 
Scheme, by which the public were ena- 
bled to invest with the aid of a life pol- 
icy, and some millions of pounds were 
raised in this way. In addition to this 
several other popular forms of insurance 
have been produced by the Eagle, Star 
and British Dominions, which has made 
their name a household word, such as 
the “All-in” Policy. The company now 
is among the largest composite compa- 
nies with assets of over £20,000,000 sterl- 
ing and a capital of £3,000,000 of which 
£1,092,896 is paid up. 

Sir Edward Mountain has taken a very 
keen interest in sport of all kinds, and 
in addition to shooting, riding, golf and 
tennis, was one of the pioneers of pro- 
moting swimming clubs in the insurance 
world. He has taken a large interest in 
racing pigeons, in which sport he has, at 
different times, won most of the big 
races. As is well known, Sir Edward 
resides in the famous mansion of Nor- 
bury Park, Dorking, Surrey, and also has 
an estate in the famous Lorna Doone 
Valley in Devonshire, in which county 
he is a magistrate. 
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Improved Tone in 
German Underwriting 


UNDERWRITERS GET TOGETHER 





Action of Deutscher Verband in Foster- 
ing Co-operation Bringing Chaos 
Out of Marine Market 





How German marine underwriters have 
brought about a measure of improve- 
ment in the marine business ot that 
country was described recently by W. 
Schues, of Hamburg, chairman ot the 
Deutscher ‘Transport - Versicherungs- 
Verband at a meeting of marine under- 
writers in Europe. A year ago condi- 
tions became so bad that a special meet- 
ing of the Verband was called at Wies- 
baden, where the underwriters decided 
to employ greater co-operation, although 
certain measures proposed then were 
turned down. 

“A scheme that all underwriters should 
pool 25% of their business was rejected, 
said Mr. Schues. “The arguments 
against.this plan were manifold, although 
a great many offices wanted to support 
it. On the other hand, another rather 
novel scheme was accepted by the ma- 
jority, providing that an underwriter, 
who writes an account bigger in com- 
parison to former years, has to pay to 
a common fund a certain penalty. The 
fund is to be distributed amongst those 
companies who have written a smaller 
account than in previous years. ‘This 
agreement applies to German original 
business only, it does not include rein- 
surance. ; 

“Yo illustrate the idea underlying the 
arrangement, | am giving just a few fig- 
ures. Let me assume the total premium 
income for German business in_ 1926 to 
be £5,000,000. Of this a certain Company 
A wrote £300,000, which equals 6% of 
the total. Another Company B wrote 
£200,000, which equals 4% of the total. 
Next year the total German business 
may be, say, £6,000,000. Of this Company 
A wrote £420,000, which is equivalent to 
79, or 1%, say £60,000, in excess of their 
normal premium income. Consequently 
A pays a penalty of 3% on £60,000, 1. c-, 
£1,800. On the other hand, Company B 
only wrote £210,000, or 342% of the total, 
i. e., “¥%, say £30,000, less than their 
normal premium, and therefore receives 
a bonus of £900. ; 

“Tt is evident that this scheme is not 
a pooling of business. The real object 
of it is to make underwriters think twice 
before accepting any doubtful business 
submitted to them. This scheme will 
have a sort of educational effect not to 
be overkeen for business. Another ad- 
vantage of it is that should it not have 
the desired effect, it cannot do much 
harm. It does not require any special 
bookkeeping, nor any negotiations with 
underwriters’ clients. 

“In addition I may say, that some 
tariffs have been agreed upon by the 
general meeting of the Deutscher Trans- 
port-Versicherungs-Verband, namely, a 
river insurance tariff and one for rail 
transportation insurances. As is always 
the case in countries where a new tariff 
is introduced, underwriters were at first 
keen, but as soon as the question was 
put whether the tariff was to apply to 
new business only or should include old 
business also, a great many underwriters 
lost their courage. 

Hull Market a Bit Improved 

“The position in hull insurance is just 
a little better than last year, but only 
by sheer luck, because during the last 
nine months there has been a practical 


immunity from total losses. I do not 
think this is the real cause, and that it 
is an error to think that business is 
looking up. 

“I may remark that the German hull 
market has no definite or binding agree- 
ment with other markets, but with the 
chief market, Great Britain, certain 
poorparlers have been going on, and I 
am happy to state that, though no actual 
written agreement exists, the conse- 
quences of these conversations with Lon- 
don Underwriters have been entirely 
satisiactory. We considered it our duty 
that the German market should do noth- 
ing to disturb arrangements which the 
British market has made with other 
countries, and in this connection I am 
very glad to be able to record that when 
I made it clear to my German friends 
that we have to do so as a matter of 
honor, I received general support, and 
the resolution was carried without any 
discussion whatever. I do hope that in 
the. future, too, the relations between 
the other markets and Germany will re- 
niain as pleasant as they were during 
last year.” 





BOND NEEDED IN CONTRACT 





Navy May Not Waive Requirement to 
Take Advantage of Lower Rates, 
Comptroller General Rules 


J. R. McCarl, comptroller general of 
the United States, has ruled that the 
regulation requiring all naval contracts 
to be protected by a bond or check may 
1i0t be waived under any circumstances. 
The announcement was made in a letter 
to Maj. Renato Tittoni, attached to the 
headquarters of the Marine Corps. Part 
of the letter follows: 

“The Marine Corps has been offered 
a rate on its freight traffic between 
Philadelphia, Pa., and Washington, D. C., 
via the Chesapeake & Delaware Steam- 
boat Co. and the Hopwood Express Co., 
that appears to be very attractive inas- 
much as it is lower than the rate now 
being paid on such traffic. 

“Inasmuch as the Hopwood Express 
Co. is to perform part of the service in 
connection with this through route, the 
matter is referred to the Comptroller 
General for an early decision as to 
whether or not this service with the re- 
sultant saving can be taken advantage 
of without the execution of a bond in 
favor of the Government to take care 
of loss or damage under the common 
law liability. 

“Section 3719, Revised Statutes, pro- 
vides that: 

““Every proposal for naval supplies in- 
vited by the Secretary of the Navy shall 
be accompanied by a written guarantee, 
signed by one or more responsible per- 
sons, to the effect that he or they under- 
take that the bidder, if his bid is ac- 
cepted, will, at such time as may be 
prescribed by the Secretary of Navy, give 
bond, with good and sufficient sureties, 
to furnish the supplies proposed, and no 
proposal shall be considered, unless ac- 
companied by such guarantee.’ 

“Under amendments, a check for from 
25% to 50% may be deposited in lieu 
of a bond.” 





PENNA. AGENTS ACT 

The Luzerne County Insurance Ex- 
change, of Pennsylvania, with headquar- 
ters at Wilkes-Barre, last week unani- 
mously endorsed Insurance Commission- 
er Taggart’s new license requirements in 
their application to both new and old 
agents and guaranteed him the full sup- 
port of the organization in the appli- 
cation of the new system. 


Unstamped Marine 
Policies Analyzed 
THE BRITISH LAW DISCUSSED 


Another Case Has Recently Come 
Before British Court of Appeal on. 
Unstamped Reinsurance Cover 








An important marine insurance case 
has been recently brought before the 
English Court of Appeal involving un- 
stamped marine policies. This subject is 
of interest to marine underwriters here 
because of the international suit recently 
concluded whereby for a long while an 
American company was unable to collect 
reinsurance from a British company be- 
cause the latter alleged violation of the 
British marine insurance stamp require- 
ments. In the case at point, involving 
the former well-known National Bene- 
iit, F. LE. Sugden,*a marine insurance 
lawyer in England, writes in “The In- 
surance Record”: 

‘The case is an appeal from a judgment 
of Justice Eve in the Companies Wind- 
ing-up Court on a summons taken out 
by the appellants to set aside the rejec- 
tion by the liquidator of the National 
Benefit, of a proof in the winding-up of 
the latter company. The liquidator re- 
fused to admit the debt of the English 
Co. because the debt arose out of an 
alleged marine insurance policy, contend- 
ing 1t was not valid because it was not 
stamped in accordance with Section 93 
ot the Stamp Act, 1891, and Sections 22 
and 23 of the Marine Insurance Act, 
1906. 

Section 93 says: “(1) A contract for 
sea insurance shall not be valid. unless 
the same is expressed in a policy of sea 
insurance. (2) No policy of sea insur- 
ance made for time shall be made for 
any exceeding twelve months. (3) A 
policy of sea insurance shall not be valid 
unless it specifies the particular risk or 
adventure, the names of the subscribers 
or underwriters, and the sum or sums 
insured, and is made for a period not 
exceeding twelve months.” 

Section 22 reads as follows: “Subject 
to the provisions of any statute, a con- 
tract of marine insurance is inadmissible 
in evidence unless it is embodied in a 
marine policy in accordance with this 
Act. The policy may be executed and 
issued either at the time when the con- 
tract is concluded or afterwards. Sec- 
tion 23 lays down that a marine policy 
must specify :—(1) The names of the as- 
sured, or of some person who effects the 
insurance on his behalf. (2) The subject- 
matter insured and the risk insured 
against. (3) ‘the voyage, or period of 
time or both, as the case may be, cov- 
ered by the insurance. (4) The sum or 


(Continued on page 32) 





BAYONNE LOCAL BOARD 


A new local board has been formed 
in New Jersey, with headquarters at 
Bayonne. Some of the aims of the board 
are to improve the ethics of the business, 
regulate the extension of credit to as- 
sureds and prevent rebating. Officers 
elected include Louis N. Creighton, 
president; Abraham S. Turteltaub, vice- 
president; Irving Johnson, secretary- 
treasurer. The executive committee con- 
sists of William T. Cronin, William N. 
Hutchinson, Charles E. Arnett, J. Edsall 
Johnson, J. O. Appel, Louis Adler and 
Leon Lazarus. 


—— 


HAZARDS OF STEEL COLUMNS 





Tenement Fire in New York Shows How 

Flames Spread Unseen in Channels 

Between Columns and Walls 

As the result of a recent fire in Ney 
York in an incompleted six story tene. 
ment house, during which the {!ames 
spread along channels formed b» the 
space between steel H columns and the 
walls of the building, Superintendent 
William B. White of the Bureau o: Sur. 
veys of the New York Board o/ Fire 
Underwriters calls public attention to 
this hazard and expresses the hop.: that 
clauses will be inserted in building codes 
= cover the dangers brought out by this 

re. 

“The extent of damage effected by this 
fire is considerably more than wouid or- 
dinarily have been expected,” says Mr 
White. “This may have been due in 
part to the delay in the discovery, but 
was largely the result of the travel of 
the fire in the concealed space in the 
webs of the H columns extending 
through the building. This space acted 
like a flue and distributed the fire to 
all of the upper floors and the roof and 
also permitted its spread in a lateral di- 
rec:ion along the steel girders. The col- 
umns were encased in wood lath and 
pl-ster and were not fire stopped. 

“The Building Code contains require- 
ments for certain forms of fire stopping 
but apparently does not definitely covera 
situation as above described. This may, 
perhaps, be due to the fact that when 
the present building code was drafted, 
the form of steel work now largely in 
use was not then used. The attention of 
the superintendent of buildings of the 
various boroughs is being called to this 
fire and the hope expressed that they 
will find a way to require the fire stop- 
ping of H columns, along similar lines 
to fire stops required at other places.” 
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SUPPOSE THIS HAPPENED ON THE PREMISES OF ONE 
OF YOUR CLIENTS? 


WO firemen were killed and four others were 

seriously injured when they were caught 
under a falling wall at the fire which is pictured 
above. 


Not an unusual occurrence! It happens 
about every day in some part of the country. A 
man takes his life in his hands when he joins the 
fire department. 


Suppose a similar accident occurred while 
fighting a fire on the premises of one of your 
chents. It’s not likely that he would be officially 
held to blame. The newspapers would probably 
refer to “our brave fire lads—lost in line of duty”’. 
But could he dismiss the thought from his mind as 
easily as that? 


Or would he be inclined to ask himself “Did 
I do everything in my power to prevent that fire 
from starting? If I had given a little more thought 
to the matter of fire prevention, might not those 
men have been living today?” And would that 
thought come back to haunt him every time any- 
{hing reminded him of the fire, leaving a shadow of 
regret in his mind, which nothing that he could do 
for the bereaved families would ever quite efface? 


Loss of life is the heaviest cost that fire exacts. 
It claimed over fifteen thousand lives last year— 
and will probably be responsible for the loss of an 
equal number this year. It is one of the many 
fire losses that insurance can not replace. But, 
like these other losses, it can be prevented because 
the fire that causes it never need occur. 

A thorough inspection of his factory prem- 
ises by the skilled fire prevention engineers of The 
Travelers inspection service will reveal and assist 
him to correct the conditions that are likely to 
@ause-a fire. These thorough-going inspections 
cost him nothing. They are a part of the service 
that The Travelers extends to its fire policyholders. 
And when he takes into consideration the fact 
that this inspection service may prevent the loss of 
(and to) good workers who cannot afford to remain 
idle while the burned building is being rebuilt, the 
loss of customers who are forced to go elsewhere 
for their needs while his business is out of operation 
on account of the fire, and other losses which no 
form of fire insurance can cover, he will find Trav- 
elers fire insurance plus Travelers fire prevention 
service is a good investment from the financial as 
well as the humanitarian standpoint. 


THE TRAVELERS 


The Travelers Insurance Company 


The Travelers Indemnity Company 


The Travelers Fire Insurance Company 


HARTFORD, F ; ‘ 


. - CONNECTICUT 
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Foresees Acceptance 
Of Hague Rules Here 


WILL COME UP IN CONGRESS 


T. Catesby Jones Tells Marine Students 
Hague Rules Have Certain Ad- 
vantages Over Harter Act 





T. Catesby Jones, a member of the 
legal firm of Bigham, Englar & Jones, 
and 2n admiralty and insurance lawyer 
of international repute, is of the opinion 
that the Hague Rules of 1921 will ulti- 
maicly be adcpited by the United States 
Government for use in American bills of 
lading. Speaking last Thursday before 
the intermediate marine insurance class 
in New York of the Insurance Institute 
of America, Inc., he voiced the hope that 
Congressional action would be taken on 
the Brussels agreement, including the 
Hague Rules, during the forthcoming 
session in Washington. Mr. Jones was 
in Europe this Summer attending inter- 
national chipping ccnferences. 

Last Winter it was thought for a while 
that the United States Senate would pass 
the Hague Rules, said Mr. Jones, but 
the pro:racted filibuster during February 
and early March killed whatever chances 
there were of bringing the measure up 
for consideration and a vote. 

Mr. Jones prefers the Hague Rules, 
which are an attempt at international 
uniformity in bills of lading, to the Har- 
ter Act, now in force here, because he 
believes the former more clearly and 
fairly divide the responsibilities of ship- 
owner and shipper for damages sus- 
tained by cargoes while in the custody 
of carriers. The Hague Rules are now 
in operation in Great Britain and in sev- 
eral of the other nations of the world. 
Differences Between Rules and Harter 

Act 

There are several differences between 
the Harter Act and the Hague Rules, al- 
though both have for their purpose the 
fixing of the carriex’s liability. The Har- 
ter Act provides that certain losses for 
\,hich a carrier shall be responsible shall 
be conditioned upon the status of a ves- 
sel before sailing. The Hague Rules, on 
the other hand, provide for causal con- 
nections between losses and unseaworthi- 
ness and other conditions that may lead 
tv losses. 

The Hagu®@ Rules likewise provide add- 
ed safeguards for the shipper in raising 
the old limitation of $100 of liability for 
each package to $500 and by increasing 
to one year the time in which a con- 
signee may start suit against a carrier 
for damage not discovered until after the 
cargo had been removed from the cus- 
tody of the carrier. In this connection 
the removal of cargo from a carrier’s 
care shall constitute prima facie evidence 
of the good condition of the cargo, but 
the removal does not preclude recovery 
if the carrier is found at fault and an 
action is instituted within the period of 
twelve months. 

Bank of America Supports Move 

American shipping and banking inter- 
ests are also urged to rally behind a 
movement to have the United States 
ratify and adopt the Hague Rules for the 
uniform regulation of ocean shipments, 
in a study of the subject just published 
by the Bank of America. Great Britain 
has already adopted these rules in the 
form of new legislation, and bankers and 
shippers in the United States are urged 
to bring about similar legislation here. 
It is pointed out that the American 

3ankers’ Association, the United States 
Chamber of Commerce, the American 
Institute of Marine Underwriters and 


other leading bodies have indorsed the 
rules. 
Under the present 


law shippers at 


times find it impossible to collect loss 
and damage claims from ocean vessels, 
due to the inclusion of innumerable “ex- 
ception” clauses in the bills of lading 
and because the law requires them to 
prove that the loss or damage sustained 
was due to the negligence or fault of the 
carrier. Hence, it is said, bills of lading 
have come to be known as “documents 
of irresponsibility.” The result has been 
that bankers and shippers never know 
the exact place where liability rests in 
case Of shipments which are damaged or 
lost. 
Explains Reform 


Explaining the reform accomplished by 
The Hague rules, the pamphlet of the 
Bank of America states: 

“Certain liabilities and responsibilities 
are imposed upon the ocean carrier and 
certain rights and immunities granted; 
the carrier is permitted to increase his 


responsibilities and to grant additional - 


privileges, but nothing in the bill of 
lading voiding any of the responsibilities 
— by the rules will be legally 
Valid. 

“One of the most important stipula- 
tions of The Hague Rules is that the 
owner of the goods has a year in which 
to file suit-for loss or damage, regard- 
less of whether or not any notice of 
claim has been given. To realize the 
importance of this change, it is only nec- 
essary to study the bills of lading which 
have been in use heretofore and which 
have required claims to be presented and 
suits to be brought within a period so 
short that often the time limit had ex- 
pired before the owner of the goods 
knew that a loss had occurred. It has 
been usual for bills of lading to bar 
claims if not presented within thirty or 
sixty days, and some bills were so drawn 
as to require the presentation of claims 
within forty-eight hours after the goods 
were delivered. 

Determining Factor 


In his foreword to the study, Edward 
C. Delafield, president of the Bank of 
America, says that if the United States 
Senate ratifies The Hague Rules as 
modified by the Brussels International 
Convention, and Congress passes the 
necessary legislation, this country will 
probably serve as a determining factor 
in securing practically universal approv- 
al and uniformity in ocean bills of lad- 
ing, regardless of the port of issue. 





# 
TO CONSOLIDATE NAMES 


On and after November 15 the Ameri- 
can-La France Fire Engine Co., Inc., of 
Elmira, N. Y., which has acquired the 
assets and good will of the Foamite- 
Childs Corp. of Utica, N. Y,, will assume 
the name of the American-La France & 
Foamite Corporation. 


Unstamped Marine 
Policies Analyzed 


(Continued from page 30) 


sums insured. (5) The name or names 
of the insurers.” 

Justice Eve found as a fact that the 
document in question intended to cover 
marine risks; it was, therefore, a policy 
of marine insurance and as no stamped 
policy had been issued it was void. 
Needless to say, the English Co. appealed 
against the decision, which is the subject 
of the present case. The Court of Ap- 
peal held that the point at issue was 
whether the English Co. was disentitled 
to prove in the liquidation of the Na- 
tional Benefit by reason of the fact that 
no stamped policies were issued. 

Further, in accordance with Section 23 
of the Marine Insurance Act, 1906, there 
was no policy on which the name of the 
National appeared as insurers. There 
were no losses for which the English Co. 
sought indemnity against the National, 
which that company were liable to make 
good to the English Co. The Court of 
Appeal were guided by the case of Home 
Marine v. Smith in the Commercial 
Court, which laid down that a “covering 
note or open cover,” by which under- 
writers undertake to re-insure marine 
risks to be afterwards declared, is not a 
policy of sea insurance within the mean- 
ing of the Stamp Act, 1891, and there- 
fore cannot be stamped after execution, 
and produced in evidence, on payment 
of a penalty under Section 95, Sub-sec- 
tion 2 of the Stamp Act. It is a contract 
for sea insurance, which, not being ex- 
pressed in a policy, is invalid under Sec- 
tion 93, Sub-section 1, and no action can 
be maintained on it, either as a contract 
for sea insurance, or as a contract to 
issue a policy. 

At a later date the Court of Appeal 
laid down that by a document called an 
“open cover” the defendant, with other 
underwriters, agreed to re-insure the 
plaintiffs to the extent of the excess, over 
certain amounts mentioned in the docu- 
ments, upon risks undertaken by them 
from time to time, on goods shipped by 
certain steamship lines therein men- 
tioned. The limit of the excess on any 
one ship, and the proportion of this 
amount taken by each underwriter, were 
specified. Goods which were insured by 
the plaintiffs on a steamship of one of 
the lines, were lost by a peril insured 
against, and the plaintiffs paid the in- 
surance and sued the defendant for his 
projection of the excess. The Court of 
Appeal held that the document was a 
“contract for sea insurance” within Sec- 
tion 93, Sub-section 1 of the Stamp Act, 
1891, which by that sub-section was not 
valid unless expressed in a policy of sea 
insurance, and that, as it did not specify 
“the sum or sums insured,” as required 
by Sub-section 3, it was invalid as a 
policy of marine insurance, and could 
not be stamped and sued on as such, 
nor could it be sued on as a contract 
to issue a policy. 
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AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $5,335,216.16 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $8,132,324.02 


Indemnity Mutual Marine Assurance Co., Ltd., London 


| Admitted Assets, $1,293,473.36 
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N. Y. Market Covers 
Huge Gold Shipment 


(Continued from page 1) 


than the basic rate for the reason that 
when large shipments are made the as- 
sureds, through their brokers, will ask 
the underwriters to take more than their 
regular net lines. Under such circum. 
stances the underwriters sometimes 
boost the rates to twenty-five cents and 
even fifty cents has been asked and ob- 
tained when an underwriter accommo- 
dates a broker by accepting a line much 
larger than he would care to take. These 
accommodations are sought usually only 
when the normal facilities of the marine 
markets are exhausted and safe insur- 
ance is required at any cost. 


Covering Legal Liability 


Another source of revenue is open to 
underwriters of the previous metals. The 
carriers,* appreciating the tremendous 
values entrusted to them, and knowing 
their liability under the Harter Act for 
acts of negligence, practically always in- 
sure their legal liability in the same mar- 
ket where the gold itself is insured. Of 
course, the legal liability risks are not 
as numerous as the hazards to which 
the gold itself is exposed so the rate 
is again very low, the insurance cover- 
ing negligence only. The situation is thus 
created that in the event of a loss for 
which the carrier is proved liable, the 
insurance companies pay the assured 
under a loan receipt for the damages sus- 
tained and then move to recover from 
the carrier. The latter, insured against 
just such a contingency, call upon some 
of the same insurance companies to take 
care of the claims against him. Thus, 
more than one insurance company finds 
that as it has insured both the original 
gold shipment and the liability of the 
carrier, its subrogation action amounts 
to nothing more than a move to recover 
against itself. 


Total Loss Is Main Hazard 


Rates on gold shipments are low for 
the reason that the dangers of loss are 
few. Underwriters place this business in 
the preferred class and are pleased to get 
it even though the premiums are small. 
Insurance covers the gold from the time 
it leaves the bank at the point of depar- 
ture until it is placed within the vaults 
of the receiving bank. It is a condition 
of the policy that precious metal shill 
be adequately protected during transi 
to and from the ship or ships upon which 
it will be placed. In the case of the 
South American shipment last Friday 4 
whole fleet of armored cars and many 
extra policemen were used to transpotl 
the gold safely from the Federal Re 
serve building in lower New York acres 
the Hudson River by ferry to Hoboken 
where the Munson Line docks are 
cated. 

On board ship gold and similar cat: 
goes are placed in the strong room 
the vessel, locked up and carciully 
watched. The only real hazard to which 
the precious metals are exposed, othe! 
than theft, is that of total loss in the 
event the vessel sinks in deep wate! 
where salvage operations are impossible. 
The sinking of the Italian vessel “Pri 
cipessa Mafalda” illustrates such a oss 
On the other hand, a loss close to shott 
may result only in salvage, as go'd and 
other pure metals will not deteriomt 
from contact with salt water. The his 


tory of salvage operations c ntains 
many a tale of recovery of entire Ca” 
goes of gold from holds of sunken ships. 


The policies, however, insure against all 
risks whatsoever. 

Because of its great value and the 
small space it occupies, relatively speak: 
ing, gold shipments do not contribute . 
general average charges unless it 15 * 
specifically stated in a Dill of ‘adiné 
Underwriters say that in the major!!! 
of instances gold shipments are citn® 
exempt from these charges or limited t¢ 
a small contribution. 
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Livingston Slated to 
Lead Seaboard Surety 


DUBOIS TO BE ITS CHAIRMAN 





Company Will Start Early in 1928 With 
Capital of $1,000,000 and Simi- 
lar Surplus 





Interest in the new Seaboard Surety 
was heightened this week when it was 
learned that Edwin D. Livingston, for- 
merly vice-president of the Independence 
Indemnity and now a surety consultant 
in New York, is expected to become its 
president, with Floyd R. DuBois, of 
Frank & DuBois, the well known insur- 
ance house, as chairman of its board. 
The formal election, of course, will not 
take place until a charter has been ob- 
tained and the board of directors have 
had their first meeting. The company 
will start early in 1928 with its home 
office located in New York. : 

Mr. Livingston has been out of the 
company ranks for three years, but dur- 
ing this time he has kept up his active 
interest in all new developments in the 
field. Particularly has he been helpful 
to New York City brokers in his ca- 
pacity cf surety consultant, while com- 
panies, agencies, bankers and attorneys 
have frequently called upon him to hcen- 
dle delicate and complicated surety bond 
matters. 

Twenty-five Years in Business 

His insurance career started with the 
Fidelity & Deposit more than twenty- 
five years ago in the days when that 
company was headed by Governor Edwin 
Warfield. After leaving the Fidelity & 
Deposit he had half a dozen or more 
years’ experience with various surety 
companies, and in 1911, when the Royal 
Indemnity was formed, he stepped in as 
its vice-president in charge of surety and 
production. He was popular both in the 
home office and field. Agents liked him 
for the consideration he gave to their 
problems, no matter how small they 
were, 

Eleven years passed, during which time 
the surety volume of the Royal Indem- 
nity steadily increased under Mr. Liv- 
Ingston’s supervision. Then came the 
launching of the Independence Indem- 
mty of Philadelphia in 1922 with Charles 

Holland at its helm. Mr. Livingston 
was sclected to be its first vice-president 
and left New York, much to the regret 
of his many friends here. He resigned 

a his Philadelphia post in the fall of 


Plens Still Embryonic 


While no announcement has been made 
yet as to the personnel of the board of 
direct rs or plans of the Seaboard Sure- 
ty, it is undérstood that it will have four 
Mstrance men as directors, namely, 
Presid ‘nt Livingston and the three part- 
hers of Frank & DuBois. The balance 
of the directorate will be made up of 
financial and business men. 

The capital of the company is to be 
$1,000,000 and its surplus also $1,000,000. 

he stock up to this week had not yet 
een offered for sale. 

aving the old established house of 
tank & DuBois as sponsors of the new 
company is considered a big asset. It is 
a forecast of conservative management in 


E. A. Tallman Opens 
Uptown N. Y. Office 


AGENT FOR L. & L. INDEMNITY 
Company Gives Him Power to Pass 
Upon and Issue Bonds; His 20 
Years’ Experience 








E. A. Tallman; formerly second vice- 
president of the Royal Indemnity and 
Eagle Indemnity, has opened an uptown 
New York office and has taken an agen- 
cy for the London & Lancashire Indem- 
nity for bonding lines. Mr. Tallman has 
had more than twenty years’ experience 
as a surety underwriter and is thorough- 
ly familiar with the problems of New 
York City brokers. On account of his 
excellent underwriting record the Lon- 
don & Lancashire Indemnity has 
equipped him with the power to pass 
upon and issue bonds in his own office. 

This news will be of interest to the 
local insurance fraternity because of Mr. 
Tallman’s close connections and wide 
following with the brokers, many of 
whom will welcome his entrance into 
business on his own account. 

He resigned as second vice-president 
of the Royal Indemnity and Eagle In- 
demnity in August, having been with 
them since 1911. Prior to that time he 
was with the Empire State Surety for 
two years. He also had considerable ex- 
perience with McCrea & Tallman, gen- 
eral insurance brokers in New York City. 





PROUD OF ITS GIRL CHAMP 





Continental Casualty Talks About 19- 
Year-Old Nellie Todd Who Is Fa- 
mous in Sporting World 
The Continental Casualty has _ the 
unique distinction of having a nineteen- 
year-old girl in its liability record divi- 
sion who is the holder of the women’s 
world record in the running broad jump. 
She is Miss Nellie Todd, who by her 
achievements in track and field sports, 
has covered herself with medals and lots 
of publicity in the sport pages of the 
daily newspapers. Her broad jump rec- 
ord was for the mark of 17 feet 7% 

inches. 

Miss Todd, who has been a member 
of the Continental Casualty family for 
more than a year, also holds the Ameri- 
can records for women in the 50-yard 
dash and the 80-yard low hurdles, indoor 
and outdoor. She was one of the pro- 
teges of the late Tom Eck, University 
of Chicago track and field coach, and 
was a member of his famous girl relay 
team which burned up the cinder paths 
a season or two ago. 

The “Continental Agents’ Record,” in 
commenting on Miss Todd’s achieve- 
ments this month, says that she ex- 
pects to participate in the tryouts for the 
team to be sent to the 1928 Olympic 
Games at Amsterdam, Holland. In this 
effort she will have the best wishes of 
the entire Continental family. 








the interests of stockholders. brokers and 
policyholders. Frank & DuBois have 
been known for fifty years as insurance 
brokers and underwriters and have built 
up an enviable reputation as United 
States managers and general agents of 
the companies they represent. 
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Impairment Of $4,711,995 
In West Va. State Fund 


SHOWN BY ACTUARY WATSON 





This Information Suppressed Last Spring 
When Officials of Fund Objected 
To Use of Danish Tables 





Last spring Emile E. Watson, one of 
the leading actuaries of the country, 
completed an examination of the West 
Virginia Workmen’s Compensation Fund 
which showed that it was impaired to 
the extent of $4,711,995. This impair- 
ment was based on the condition of the 
fund on June 30, 1925, twelve years after 
it had started. Mr. Watson discovered 


that certain classes of serious claims had 
not been reserved against. In fact, no 
records at all had been kept. 

Those in charge of the fund sup- 
pressed Mr. Watson’s report at the time, 
attacking his use of the Danish Super- 
visorship Annuitant’s Tables in comput- 
ing the reserves. They attempted to 
show that the fund had a surplus of 
$150,000 instead of a serious impairment. 

The legislative committee making such 
attacks said that several’ prominent 
workmen’s compensation actuaries were 
opposed to the use of these tables but 
the interesting part of it is that all of 
those quoted have formally denied such 
statements and endorsed the use of the 
Danish Tables in computing outstanding 
workmen’s compensation claim payments 
as the only available basis. The Ameri- 
can experience, they said, had not been 
developed long enough to be depend- 
able. 

Mr. Watson’s Warning 

In presenting his report to the pres- 
ent legislative commission, Mr. Watson 
gave this solemn and fair advance warn- 
ing: “Woe to those public officials who 
are ultimately found to be responsible 
for the creation of an insolvent work- 
men’s compensation insurance fund, be- 
cause public condemnation will be abso- 
lutely merciless upon such public offi- 
cials. This is for the very definite rea- 
son that this fund is such a sacred trust, 
being as it is the sole reliance of the 
great multitude of widows, children and 
disabled workmen.” 

Mr. Watson disclosed that the 
West Virginia Workmen’s Compensation 
Fund had not had a revision of its basic 
rates since 1917 up to the time of his 


examination of it in 1925. The legisla- 
ture, he said, made heavy increases in 
the scale of benefits of the fund in 
1923, increasing the pension to widows 
50%, from $20 to $30 a month. It also 
raised the maximum weekly compensa- 
tion benefits 33 1/3%, or from $12 to 
$16 per week. The maximum percen- 
tage of wages was increased 33 1/3%. 
The maximum medical and hospital bene- 
fits were also advanced from a maximum 
of $300 to a maximum of $900, and in 
1925 from $900 to a maximum of 
$1,400 
Inadequate Coal Mine Rates 

From a laymen’s point of view he 
also made the following observation: 
“How can the West Virginia Work- 
men’s Compensation Insurance Fund, 
with all of its many disastrous and cost- 
ly catastrophes, with its high scale of 
benefits to the claimants of the fund, 
provide the coal operators of West Vir- 
ginia their workmen’s compensation in- 
surance at a rate of $1.57, the average 
premium rate actually paid into the fund 
by the West Virginia operators under 
the rating system of the fund for the 
four-year period ended June 30, 1925, 
when the actual coal mining loss rate in 
Ohio is $4.83, where there has not been 
a single serious coal mining catastrophe 
against the Ohio fund, when the coal 
mining rate of Kentucky is around $11 
and the coal mining rate of Virginia 
around $6, with a demand in Virginia 
for an increased rate of over $9?” 

The West Virginia fund from* October, 
1913, to June 30, 1925, had total earned 
premiums of $27,393,259, and a claim re- 
serve of $12,093,820, after paying bene- 
fits aggregating $17,653,851. 





MAKES FOUR APPOINTMENTS 

The New York’ Indemnity made four 
agency appointments this week as fol- 
lows: the Davis-Woodman Co. as gen- 
eral agent at Youngstown, Ohio, for cas- 
ualty and surety; C. Bertram Crawford 
as regional agent at Melrose Highlands, 
Mass., for casualty; Joseph A. Tosney, 
regional agent at Lawrence, Mass., for 
casualty, and Harry A. Burnes, regional 
agent for casualty lines at Brookline, 
Mass. 





JOINS U. S. F. & G. 

Frank Fisher, Jr., recently vice-presi- 
dent and general manager of the Atlan- 
tic Surety, is now connected with the 
United States F. & G. He will shortly 
undertake the field supervision of bank 
check insurance. 
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T. W. Budlong Promoted 
By Commercial Casualty 


GOES TO ITS CHICAGO OFFICE 





To Be Executive Special Agent There; 
Has Specialized in Disability 
Group Plan 





Theodore W. Budlong, who has been 
with the Commercial Casualty for the 
past two years as an underwriter in the 
home office in charge of the monthly 
premium accident and health department, 
has been promoted to the company’s Chi- 
cago office as an executive special agent. 

Mr. Budlong is the oldest son of E. C. 
Budlong, vice-president of the Federal 
Life of Chicago who is prominent in the 
accident and health field. His brother, 
R. C. Budlong, is publicity and advertis- 
ing director of the Northwestern Na- 
tional Life, while another brother, Roger 
W. Budlong, is associate editor of the 
“Weekly Underwriter and Insurance 
Press.” 

His insurance career started at the 
close of the. World War when he was 
appointed state manager for the Bankers 
Accident of Des Moines. He then be- 
came branch office manager of the same 
company at Omaha. This office served 
the entire state of Nebraska and _ thir- 
teen counties in southern Iowa. In 1925 
he joined the Commercial Casualty 
where he has made a special study of the 
group disability plan, especially that of 
teachers’ group. 





“SAFETY” NOT UNDERSTOOD 





Workers Get Wrong Impressions and 
Become Antagonistic, D. D. McLean 
Asserts in Buffalo 
Misunderstanding of the true purpose 
oi “safety first” campaigns and actual 
antagonisms toward the movements were 
given by D. D. McLean, supervising engi- 
neer of the Travelers, as reasons why 


the full effects of such work are not 
achieved. Mr. McLean made this state- 
ment before one thousand workers in 


Buffalo, N. Y., at a meeting planned by 
the local Chamber of Commerce. 

Inate antagonism is retarding the 
progress of safety campaigns, Mr. Mc- 
Lean said. This opposition was attrib- 
uted by the speaker to a misunderstand- 
ing which leads many to think that the 
advocates of safety movements would 
have “safety first” practiced at the cost 
of everything else, even at the loss of 
personal honor in situations where a man 
must decide between the loss of his life 
and the loss of his honor. 

Indifference also plays a part, Mr. 
McLean asserted and an altogether too 
large a part. Nine times out of ten it is 
the human failure, rather than an en- 
gineering or mechanical failure, that is 
the cause of an accident or catastrophe 
today. This human failure, it was point- 
ed out, may take the form of a refusal 
to use the safety device or an omission 
of its use. 





INSURES TRICK MARE FOR $1,000 





Its Owners Wanted $10,000 but Hart- 
ford Accident Thought the Risk 
Was Too Hazardous 


The Hartford Accident and Indemnity 


has declined to issue more than $1,000 
on the life of the “telepathic mare,” 
whose owner has been exhibiting her for 
several months near Richmond. Va. Jef- 
ferson & Harvie, its agents at Richmond, 
tried to get her covered up to $10,000 
but the company feels that $1,000 is as 
much as should be carried. 

Jefferson & Harvie were advised that 
covering trick horses is nothing new with 
the company, and that they are subject- 
ed to risks which are frequently quite 
hazardous. 

Among the stunts pulled recently by 
the mare was picking Dempsey to win 
over Sharkey. She also picked Tunney 
to win over Dempsey. She spelled the 
winner with lettered blocks. 


MEETINGS IN 9 CITIES 





Casualty Information Clearing House 
Conferences in Texas in Charge 


of A. L. Kirkpatrick 


The Casualty Information Clearing 
House has arranged for a series of nine 
meetings with the agents in as many 
different cities in Texas. The series 
commenced November 8 and continues 
until November 18th. The work is in 
charge of A. L. Kirkpatrick, secretary 
and treasurer of the Clearing House. 

The purpose of these meetings as ex- 
pressed in a recent booklet issued by the 
Casualty Information Clearing House is 
to study at first hand the competitive sit- 
uation in a given territory and come in 
personal contact with the agents whom 
it seeks to serve; to study the methods 
they are using in competition; to learn 
what use they are making of the Clear- 
ing House service; to show how it can 
be made of greater service, and finally to 
tell them some of the fundamental things 
it has learned through its intensive stud- 
ies of competition and competitive meth- 
ods. 

During the past two years the Clear- 
ing House staff has held more than one 
hundred such meetings under the direc- 
tion of Mr. Kirkpatrick. Following the 
talk by the member of the Clearing 
House staff a round-table discussion is 
held on the general subject of selling 
stock casualty insurance in competition 
with the co-operative carriers. In this 
discussion it is sought to have questions 
freely asked and suggestions and experi- 
ences as freely given. 





PLACE LIGHT IN TOWER 





Maryland Casualty’s Home Office Build- 
ing Now Has Huge Beacon Visible 
For Twenty Miles 


The tower of the Administration Build- 
ing of the Maryland Casualty Company, 
Baltimore, has been enhanced in attrac- 
tiveness by a new cupola which has a 
utilitarian value as well. It is a copper 
beacon lantern surmounted by a copper 
compass and weather vane. 

The beacon lantern shows a white 
light at night which beams steadily ex- 
cept on the quarter hours, half hour 
and hour. On the quarter hour there is 
a red flash; two red flashes on the half 
hour, and three red flashes on the third 
quarter hour. On the hour there are 
four red flashes followed by white flashes 
indicating the hour. 

The approximate candle power of the 
lantern is 400,000, showing when near 
the building eight distinct rays of light. 
At a distance of 1,000 feet these rays 
overlap, giving the appearance of a flood 
or disc of light surrounding the struc- 
ture. The rays of light are visible twen- 
ty miles away. 





BURGLARY POLICY WARNING 

A man selling burglary policies to 
farmers in Accomas County, Va., at $15 
each in a company known as the “Cen- 
tral Protective Service Association.” The 
sheriff of the county has investigated his 
activities and found that there was no 
such concern chartered with the State 
Corporation Commission. Likewise, the 
bureau of insurance knew nothing 
about it. 

Each purchaser of this insurance re- 
ceived a card entitling him to member- 
ship in the association for a period of 
two years. He was requested by Leiber- 
man to tack up the membership card in 
his store and put the policy, engraved 
and gold sealed, in his safe. The matter 
is still under investigation by the county 
authorities. 





N. Y. STATE LICENSES REVOKED 


For the two weeks ended October 27, 
there were 252 revocations and 546 sus- 
pensions of the licenses of motor ve- 
hicle operators in New York state. There 
were also twenty-nine revocations for 
failure to file omnibus bonds. Of the 252 
revocations, 161 or 63% were for driving 
an automobile while intoxicated. 


New Analysis Of 
Compulsory Insurance 


(Continued from page 26) 


has the claim been abandoned because 
of the financial irresponsibility of the mo- 
torist. = 

“Assuming, however, that 10% is a fair 
estimate of the number of claims defeat- 
ed through financial irresponsibility of 
the motorist, and applying this to the 
40% of the number of accidents, which 
is the maximum for which the motorist 
could be held liable, we have, in result, 
an estimate of 4% of automobile acci- 
dents in which a just claim for personal 
injury may be defeated by lack of finan- 
cial responsibility of the motorist. 


“It is estimated that not more than 
30% of motorists are now insured under 
a voluntary system. Therefore, 70% of 
all motorists will be compelled by law 
to buy insurance, or otherwise demon- 
strate financial responsibility in order to 
secure to 4% of the injured persons the 
damages to which they are lawfully en- 
titled. It is strongly urged by many that 
the cost of the remedy is out of propor- 
tion to the evil at which it is directed. 
Such an argument, however, is uncon- 
vincing. Much more serious burdens 
might properly be placed upon the com- 
munity in order to remedy less flagrant 
evils. In any event, such statistics will 
not satisfy the person, or his friends, 
who are interested in one of the cases 
belonging to the 4% classification. It 
may, therefore, be concluded that evi- 
dence of the limited extent of the evil 
will be an unsatisfactory answer to those 


who demand that an adequate remedy 
be found. 


Compulsory Automobile Liability Insur- 
ance and Accident Prevention 


“A great deal is being said, and should 
properly be said, about the relationship 
of automobile liability insurance to the 
prevention of automobile accidents. 
There are some persons who allege that 
the adoption of a law requiring financial 
responsibility from the owners and op- 
erators of automobiles would reduce the 
number of accidents which result in per- 
sonal injury. The force of this argu- 
ment is difficult to appreciate; such a 
result could only be achieved by a com- 
pulsory liability insurance law, through 
two possible results, namely: first, it 
might reduce the number of motor ve- 
hicles operated, or prevent their opera- 
tion by persons likely to cause accidents, 
or secondly, it might induce a sense of 
responsibility on the part of the op- 
erators of motor vehicles generally, 
which would result in decreased acci- 
dents. 

“Tt seems very unlikely that the first 
of these would have any important influ- 
ence upon the number of accidents. The 
best evidence of this is that in the State 
of Massachusetts the early operation of 
the compulsory liability insurance law 
has not materially reduced the number 
of automobiles operated in the State. 
Although the applications for registra- 
tions in Massachusetts were fewer in the 
early months of 1927, by the end of 
April of that year the number had al- 
ready exceeded the number licensed dur- 
ing the first four months of the preced- 
ing year, and at the end of September, 
1927, the number of licenses issued to 
private passenger car owners is greater 
than for the same period of 1926 though 
the total number of licenses for all 
classes of car is slightly less. This indi- 
cates that although the cost of insur- 
ance caused owners of motor vehicles 
to delay their applications for license un- 
til the season for the operation of auto- 
mobiles had fully opened, it did not sub- 
stantially reduce the total number oper- 
ated. The average cost of automobile 
insurance in Massachusetts under the 
compulsory plan in effect there, is ap- 
proximately $28. There is no evidence 
whatever that this charge has rid the 
State of dangerous drivers or reduced 
the number of cars operated. 

“Efforts made to divert public atten- 
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tion and discussion from compulsory lia- 
bility insurance to accident prevention, 
which have been systematically under- 
taken in the United States, seem to have 
been ineffective and to have left the pub- 
lic mind dissatisfied and impatient with 
the effort. Admitting the relative rank 
under which accident prevention must, 
and should, take precedence over consid- 
erations of indemnity, demands for finat- 
cial responsibility will not be satisfied 
by any program which may help to te 
duce, but cannot prevent, uncompensat- 
ed accidents. 


Would Increase Cost of Protection 


“The conclusion over all seems, there: 
fore, well-grounded that the adoption of 
a system of compulsory automobile lia 
bility insurance will increase the cos 
to the general public for such protection 
beyond the rates charged under a volut- 


_ tary system. The degree of this increase 


cannot be declared with cemainty, but tt 
is likely to constitute an important fac 
tor in the determination of costs. It 
however, unlikely that such a speculative 
consideration will deter the pu! lic of 
legislators from demanding or enacting# 
compulsory liability insurance sys‘em. 


Factors of State Insurance 


“Insurance companies must ,be pf 
pared to meet misrepresentation. |! 
they support proposals for compulsory 
liability insurance, it will be alleg od that 
they do so for the profit of their ow! 
business, and in order to extend the salt 
of insurance. If they oppose com )ulsofy 
insurance proposals, it will be alleged 
that they do so because they fear the 
the State may take over the operatio 
of their business. Such a dilemma dit 
tates a policy of calm discussion of the 
merits of the issue, and evidence 0 ® 
willingness to adopt insurance compat 
methods to such conditions of busines 
as may be imposed by the pub!ic W! 
through the Legislature, in the gene 
public interest.” 
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Ives Urges Uniformity 
Of Insurance On Buses 


WHY LINE IS HARD TO PLACE 





Raps Bargain Counter Protection In 
Talking To Railroad and Utilities 
Commissioners At Dallas 





Henry Swift Ives, vice-president, Cas- 
ualty Information Clearing House, made 
a vigorous talk recently before the Na- 
tional Association of Railroad and Util- 
ities Commissioners, meeting at Dallas, 
the keynote of which was that if there 
was a higher degree of uniformity in 
regard to motor vehicle common carrier 
insurance, it would be much easier and 
much less costly for the insurance com- 
panies to write this type of business. 
He also pointed out that the situation 
would be improved if statutes and rul- 
ings conformed not only to standard in- 
surance practices but also did not con- 
flict with the insurance codes of many 
states. 

Good Insurance At Low Cost Needed 


At the outset of his talk Mr. Ives said 
that one of the great problems confront- 
ing the stock casualty companies at the 
present time was the matter of supply- 
ing liability insurance to motor vehicle 
common carriers of both passengers and 
freight at a price which would not only 
attract the business but which also will 
be adequate to furnish sound protec- 
tion and efficient service. He added that 
the operators of- motor vehicle common 
carriers also are confronted with the 
problem of obtaining sound insurance at 
a price which they think they can pay. 

“The third party in the matter,” he 
continued, “is the public represented by 
the various state railroad and_ utility 
commissions, it being the duty of these 
commissions to see to it that the public 
is protected, as far as dollars and cents 
will offer protection, against the dam- 
age to property or injury to persons 
which may result from the operation of 


Hthese common carriers on the public 


highways.” 

While the railroad commissions have 
more or less general supervision over 
these motor vehicle carriers in forty 
states and before granting them a license 
require some indication as to their finan- 
cial responsibility, Mr. Ives said that the 
tub comes in when such carriers try to 
qualify under the insurance requirements 
laid down by the commissions. Some of 
them think they can indulge in the lux- 
ury of self-insurance; others immediately 
discover that it is not the easiest thing 
in the world for them to obtain the re- 
quired liability policy or a bond in a 
strong company able to meet its obliga- 
tions at all times at a price which they 
think they can afford to pay. 

Unsound Insurance Dangers 


“ e . 
As a result there is much complaint 

Pgainst he insurance business in gen- 

tal,” ciclared Mr. Ives. “The compa- 


nes writing these lines often are called 
teedy and arbitrary and are accused of 
being m«mbers of a gigantic trust form- 
d for ihe purpose of exacting an op- 
Tessiy< 


toll from the public. 


“ 

After shopping about a bit the com- 
plainine operator usually succeeds in get- 
mg son “ bargain counter insurance in 
 Precariously solvent company which 
és No right to assume the heavy obliga- 
‘ons imposed by this particularly haz- 
— ‘orm of insurance protection. 
_{{choucment often comes when a 
*" Bait several passengers killed 
la nany injured and the accumulated 

Ms swamp the insurance carrier. The 


late commission then is blamed for per- 
porting an unsound insurance company 
Carry such a risk and the institution 
France generally is raked fore and 
ay an undiscriminating public opin- 


ol Hi then proceeded to give the 
ie Side of the picture which is when 
“ ate commission determines that the 

venience of the public will be served 


by the operation of a bus line between 
certain points. This, of course, meets 
with the hearty approval of the people 
who will be served by it. But they fail 
to realize that because of dangerous 
conditions and certain unusual policy re- 
quirements none of the recognized solv- 
ent companies will write the business ex- 
cept at a rate admittedly more than the 
traffic will bear. In some instances they 
won’t write it at any rate. 

It is in such cases that the business is 
often offered to some gambling institu- 
tion masquerading as an insurance com- 
pany which will write almost anything at 
any rate that it can get and trust to luck 
for the future. “The state commission 
in view of the conditions,” said Mr. 
Ives, “can hardly refuse to accept the 
policy if the company is admitted to do 
business in the state, as it is not required 
to look into its financial background. 
The people who obtain bus service under 
such an arrangement are not likely to 
complain unless the insurance gamble 
proves unsuccessful and the companies 
which refused to write the business are 
looked upon with suspicion as_ being 
profiteers by all concerned.” 

A Hard Problem To Solve 


After explaining the position of the 
reliable stock casualty companies and 
why they could not write this class of 
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business except at a prohibitive rate, 
Mr. Ives said that the immediate prob- 
lem was how protection could be made 
available at a price sufficiently low so as 
not to work a hardship on the operators 
of motor vehicle common carriers and 
at the same time at a price which will 
permit underwriters to engage in such 
undertakings with the expectation of be- 
ing able to provide sound protection and 
efficient service at a reasonable profit. 
Some of the most distinguished casualty 
underwriters in the world, he added, had 
been working to find the key to this 
situation for a long time. 


The two outstanding difficulties which 
must be overcome before such a result 
could be obtained, he felt, were the re- 
duction of accidents through safety 
measures, and the simplification, clari- 
fication and uniformity of insurance reg- 
ulations. 

Mr. Ives emphasized that there could 
be no material decrease in the cost of 
liability insurance until there was a de- 
cided reduction in the present accident 
frequency due to the operation of motor 
vehicle common carriers upon the public 
highways. He criticized the high rates 
of speed which some of the passenger 
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busses continuously maintain. He asked 
his audience frankly if they could expect 
an insurance company to protect such a 
risk when a crowded bus goes thunder- 
ing and dodging along often congested 
and usually too narrow public highways. 

It was Mr. Ives’ opinion that the acci- 
dent prevention solution could be worked 
out by the insurance engineers, the Na- 
tional Safety Council, the motor vehicle 
traffic experts and the state railroad and 
utilities commissioners. “Between them,” 
he said, “they ought to be able to de- 
vise and rigidly enforce a system which 
will materially reduce accidents and thus 
have a tendency towards the ultimate re- 
duction of insurance rates.” He also said 
that the National Bureau of Casualty & 
Surety Underwriters would lend a help- 
ing hand whenever called upon in such a 
mutual co-operative effort. 

Discussing the present situation as to 
insurance regulation, Mr. Ives said it 
could aptly be called a “mess.” It was 
not the fault of any one in particular 
but due to the sudden growth of com- 
mon carrier transportation and the hurry 
with which its problems had to be met. 
The following was his analysis of the 
situation: 

“Each state has its own statutes, rules 
and regulations, adopted with little or no 
reference to any other state. Some of 
them are good, some bad and some of 
indifferent value, but the lack of uni- 
formity is costly to bus operators and 
vexatious to insurance companies. This 
is particularly true in the case of inter- 
state operations, where both the trans- 
portation agency and the insurance un- 
derwriter are compelled to go to consid- 
erable expense in meeting the diverse 
and often conflicting requirements of the 
various states through which the busi- 
ness is conducted. 

“In addition a great many laws have 
been enacted by state legislatures and a 
great many rulings have been made by 
state utilities commissioners which de- 
part from standard insurance practices 
and even from other legislation govern- 
ing the conduct of the insurance business 
and the rulings of the state insurance 
commissioners. As a result of this rather 
startling lack of uniformity the compa- 
nies often are placed in a position of not 
only being compelled to adapt to the 
situation an entirely new set of practices 
but they also often are compelled to vio- 
late, at least technically, their charters 
if they desire to comply fully with the 
provisions of law and the rulings of state 
commissions. All of this tends, of 
course, to make the writing of this kind 
of business more costly than it ordinarily 
would be and also at times most irri- 
tating. There are, indeed, a number of 
strong companies which would gladly 
enter this field if these costly complica- 
tions could be eliminated.” 

The closing point of his talk was an 
earnest suggestion that his audience do 
all they could to discourage the invasion 
of state insurance into the motor vehicle 
field. 





LISTED AS PROBABLE DIRECTOR 





E. D. Livingston Interested in Newly 
Organized Lincoln Interstate Holding 
Company of New Jersey 


Edwin D. Livingston, surety consultant 
in New York who, is slated to become 
the president of the new Seaboard 
Surety, was also listed this week as a 
probable director of the newly organized 
Lincoln Interstate Holding Co. of New 
Jersey. 

This company, operating through sub- 
sidiary companies, will engage in the in- 
surance brokerage business in New Jer- 
sey, and in the mortgage business in 
other states. It is understood that it 
will have the controlling interest in a 
new fire insurance company now in proc- 
ess of organization. 





Joseph F. Matthai, vice-president, 
United States F. & G., is representing 
the insurance business on a commission 
of seven appointed by Governor Ritchie 
of Maryland to investigate the compul- 
sory automobile insurance situation. 


Michigan Dep’t After 
Burglary Carrier 


CALLED “THE CLEARING HOUSE” 
Casualty Information Clearing House 
Also Watching Operations of Com- 
pany Selling $7.50 Policies 





Not only the Michigan Insurance De- 
partment, but the Casualty Information 
Clearing House of Chicago, an informa- 
tion exchange maintained by the leading 
casualty companies, is watching closely 
the operations of a company writing bur- 
glary insurance which has been using 
the name, “The Clearing House,” al- 
though of course there is no connection 
of any kind with the company’s organi- 
zation of that name. The Michigan De- 
partment’s attention to the company 
came after a complaint by Asa K. Hay- 
den, prosecuting attorney of Cass Coun- 
ty, that state. Mr. Hayden informed 
the department that a burglary policy 
of “The Clearing House” was issued to 
B. F. Leist of Cassopolis, Mich. by a 
stranger calling himself R. C. Morgan, 
who came to Michigan from Indiana. 

Wide Territory 

N. A. Mann is president of “The 
Clearing House.” Its offices are de- 
scribed as being in “New York and 
every state.” With two coverages strick- 
en out the policy sells for $7.50. Morgan 
as “field manager” countersigned the 
contract and accepted the premium. 

According to the State Insurance De- 
partment Morgan has been soliciting gas 
station owners, as hold-up men have 
been busy at such stations. A confi- 
dence-inspiring feature of the solicita- 
tion was for the supposed agent to tell 
his prospect of the name of a reputable 
attorney in a nearby town listed in the 
“Clearing House Quarterly.” ; 

The department, as soon as it came 
into the possession of the information 
supplied by Mr. Hayden, set state forces 
in motion in an effort to trace Mr. Mor- 
gan. State police were given the details 
and they began a search in the vicinity 
of Cassopolis while Commissioner Wy- 
song of Indiana was also warned and 
urged to co-operate in locating the sus- 
pect who is thought to be an Indiana 
resident because his car bore Hoosier li- 
cense plates. Search of the department 
records failed to disclose that a license 
to represent any sort of insurance or- 
ganization had ever been issued to an 
“R. C. Morgan,” so that, no matter what 
the quality of the coverage he peddled, 
it appears that Mr. Morgan faces charges 
of selling unauthorized insurance. 





Thomas J. Donnelly, casualty manager 
of Hoey & Ellison, has resigned that po- 
sition, effective December 1, to become 
general agent for the Eagle Indemnity in 
Bergen County, New Jersey. Mr. Don- 
nelly will be located in Hackensack. He 
was formerly with the Fidelity & Casual- 
ty for more than twenty years and the 
last six years with Hoey & Ellison. 


Iowa Company Grilled 
For Odd Mail Sales 


THE UNION MUTUAL CASUALTY 





Michigan Department Feels Company 
May Be Trying to Circumvent,, 
State’s License Laws 





A mutual company that makes out ap- 
plications for health insurance for pros- 
pects and then sends them the policy 
by mail for their confirmation and re- 
mittance has been brought to the atten- 
tion of the Michigan department which 
is investigating the matter. 

The company is the Union Mutual 
Casualty of Des Moines, Ia., a carrier 
which is not authorized to do business 
in Michigan, but is apparently trying to 
circumvent the license laws in this unique 
fashion. One of the sample policies sent 
to Dr. E. C. Hughes, a leading physician, 
was forwarded to the department for 
examination. The information was vol- 
unteered that Dr. Hughes had made no 
application for insurance and had never 
before heard of the company. The ap- 
plication attached to the policy, however, 
showed a fairly intimate knowledge of 
the doctor and his affairs and must have 
been prepared by someone who had ob- 
tained considerable definite data from 
some undetermined source. 

State to Combat Such Practices 
_The department authorities are dis- 
tinctly against an extension of such prac- 
tices in the state and will do all in their 
power to combat carriers that adopt 
them. The attorney general’s depart- 
ment was informed of the current case 
and while it is possible that they may take 
some action it is felt that warning the 
public may suffice in discouraging the 
practice. 

Careful examination of the policy 
made out for Dr. Hughes brought to 
light a number of unsatisfactory features 
contained in the contract which the de- 
partment would not countenance were 
such a policy to be issued by an admit- 
ted carrier. The health coverage offered, 
for which a $4.50 quarterly premium is 
asked, appears to be of a limited char- 
acter. One hundred dollars a month is 
promised in case the assured becomes 
confined to his home by illness and $150 
li in a hospital. | A list of common op- 
erations for which special benefits are 
granted is also included in the contract. 

Although the mutual features of the 
contract, called the “Ideal Income Health 
Policy,” are not stressed, one of the points 
in the application is the statement of the 
assured that he understands that if he 
“decides to accept the policy that the 
maximum contingent premium liability 
will be an amount equal to the premium 
of $4.50,” and that his “combined dis- 
ability insurance does not exceed” his 
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income. In the application made out fo; 
Dr. Hughes, his address, age, height 
weight, his wife’s name as beneficiary 
and his occupation are given. Part 9 
the application is already printed on the 
form, declaring the applicant’s habits t 
be “correct and temperate,” and also set. 
ting torth that the applicant is “in good 
health and’free from any infirmity.” 4 
blank space is provided at the bottom 
of the application blank for any excep 
tions to the statements previously made 
Where Contract Is Misleading 

With the policy, Dr. Hughes received 
a card bearing a serial number one 
higher than that appearing on the po- 
icy. The card declares iiseli to be 
“supplement to original application,” and 
it is neatly phrased to give the prospect 
the impression that he has previously ap- 
plied tor such insurance, although per. 
haps in an earlier incarnation or wher 
under hypnotic influence. 

Department officials found the policy 
misleading in a number of respects. As 
an instance, it lists in a summary of 
benefits on the outside of the folde/ 
policy the alleged fact: “All diseases cov- 
cred—no exceptions,” while in the cor 
tract itself it is stated at length that 
the “limit of recovery hereunder fa 
mental infirmity or paralysis shall in m 
event exceed three months’ indemnity’ 
and that “if the insured be a woman ther 
no indemnity shall be paid for any dis 
ability caused directly or indirectly by 
childbirth or by any disease of the ger 
erative organs or their appendages, not 
any disease fatal or non-fatal, not com 
mon to both sexes.” In a number ¢ 
other respects it was found that the po: 
icy terms would not meet the rather 
rigid requirements of Michigan, 





NEW MUTUAL PLANNED 





Sponsored by Michigan Affiliation o 
Metal Trades Ass’n to Sell Com- 
pensation to Small Employers 

A general mutual to write workmen! 
compensation lines will probably 
formed by the Michigan affiliation of tht 
National Metal Trades Association, i! 
was indicated this week by _ insurane 
department officials. The = Michigat 
branch, which has its headquarters 1 
Grand Rapids, has been operating a sot 
of “insurance pool” arrangement ft! 
some time, the department has learnel, 
and it was suggested by the state bureai 
that it would be best to organize a mt 
tual and give the plan legal status. 

The organization is said to be made t) 
mostly of relatively small employers swt 
as plumbing and heating contractors. Ur 
der the informal coverage scheme whit 
the company is expected to supplati 
each number had been paying into 4 
general fund the equivalent of manmli 
rates for his risk and the losses had bet 
paid impartially from the pool. A. ¥ 
Blodgett, Grand Rapids, is secretary @ 
the Michigan organization and it is pt 
sumed that he will handle affairs for tif 
new mutual. 





CAPITAL INCREASE PLAN 0. Kk! 


President H. G. B. Alexander ,of 
Continental Casualty, made known th 
week that the plan for increasing 
capital structure of the company as 4 
proved by its board of directors on “ 
tober 13 has been consummated 

The additional funds required un 
this plan have all been paid in and@ 
proval had been given by the state § 
Indiana. As result, the Continental @ 
ualty now has a paid in capital stock! 
$3,000,000 and an aggregate capital, 
plus and voluntary contingent oi betw 
$7,000,000 and $8,000,000. 





U. S. F. & G. CAMPAIGN 
Agents of the United States F. & 
are now in the midst of a threc mot! 
production campaign. It is known as! 
“production golf tournament,” and ' 


agents writing the largest volume, 
business in each casualty and surety 
will qualify as medalists and be awé 
ed silver cups. 
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Compensation Rates 
In Pa. Advanced 17.3% 


TO BECOME EFFECTIVE JAN. 1 





Increases Necessitated by Larger Bene- 
fits; Taggart Gives Approval; Dela- 
ware Also Has Higher Rates 





The Pennsylvania Compensation Rat- 
ing & Inspection Bureau made known 
jast week that compensation rates in that 
state will take an average increase on 
January 1, 1928, of 17.3%. This increase, 
which has been approved by Commis- 
sioner Matthew H. Taggart, was neces- 
sitated by the action of the last session 
of the state’s legislature when they raised 
the benefits under the workmen’s com- 
pensation act to 18%. The jump in in- 
surance rates, however, will not be as 
large as the increase in benefits under 
the law. Kast 

An analysis of the new rates indicates 
that some classes of risks will take an 
increase much higher than the average 
of 17.3% while others will not be in- 
creased at all. Such variations are due 
solely to variations in the actual experi- 
ence on the various classes for the years 
1921 to 1925 inclusive. : 

This year’s rate increase, which pro- 
vides for the higher benefits, compares 
with an increase of 3.7% last year when 
there was no. increase in benefits under 
the law. At that time it was based 
merely on experience. 

New Rates for Coal Mine Risks 


Gregory C. Kelly, general manager of 
the bureau, said that the total volume of 
premiums affected by the advance is be- 
tween $18,000,000 and $20,000,000, of 
which coal mine business represents 
about $4,000,000 to $5,000,000. 

The new rates for coal mine risks are 
as follows: Anthracite mining, from 
$2.50 to $2.75; bituminous mining, from 
$3 to $3.95; culm recovery, from $1.70 to 
$2.05; coke burning from 75c to $1 and 
surface coal mining from $2.25 to $2.70. 
These rates were promulgated by the 
coal mining section of the rating bureau, 
which maintains offices at Harrisburg: _ 

Minimum premiums in Pennsylvania 
have also been raised in a number of 
classes, the total advance in the average 
of minimum premiums being slightly 
greater than: that of the percentage of 
the advance in the rate increase. 

The |)claware Compensation Rating & 
Inspection Bureau, which is operated by 
the Pennsylvania bureau and of which 
Mr. Kelly is also the head, has promul- 
gated new rates for that state, effective 
January 1. These rates are to be 80% 
of the new Pennsylvania rates. The 
Delaware compensation premium income 
1s Comparatively small, being below $500,- 
000 annually, and there was no increase 
in Delaware benefits during the past 
year. .\cquisition cost of compensation 
business in both Pennsylvania and Del- 


aware 1s 174%, with coal mining acqui- 
sition cost limited to 10%. 





9 MORE WRITE LONGSHOREMEN 

Nine more insurance companies, three 
of then mutuals, have been authorized 
-to wriie policies under the Longshore- 
men’s and Harbor Workers’ Act. Six- 
teen employers have been authorized as 
self-insurers in the last month. The list 
follows : 

Insurance stock companies: The North 
River, New York; United States Fire, 

tw York; United States Merchants & 
Shippers, New York; Milwaukee Me- 
chanics’, Milwaukee, Wis.; The Automo- 
bile of Hartford, Hartford, Conn.; West- 
¢rn Assurance, New York. 

Mutual insurance companies: Casualty 

€ciprocal Exchange, Kansas City, Mo.; 

tate Accident Fund, Lansing, Mich.; 


mployers Mutual Casualty, Des Moines, 
Owa. 





AUTO MEETING DATE SET 
_The date of the postponed meeting of 
‘e National Automobile Underwriters’ 
onference has been set for 2 p. m. on 
€cember 1 in New York City. 


STOPS INSURING GREYHOUNDS 





This Decision of Lloyd’s of London 
Proves to Be Big Blow to Grey- 
hound Racing Concerns 

The Committee of Lloyd’s has decided 
that no further insurance in connection 
with greyhound racing is to be issued 
by underwriters at Lloyd’s—at any rate, 


for the time being. This edict has been 
a considerable blow to promoters of the 
numerous greyhound racing concerns 
which are now springing up all over the 
United Kingdom, who desire to guard 
against certain contingencies. 

Directors of several companies already 
established and promoters of concerns 
now in the making are known to be 
anxious to obtain the protection which 
can only be afforded through the medium 
of insurance, and already a _ certain 
amount of business of this kind has 
been placed with Lloyd’s underwriters. 

Meanwhile, however, it is believed that 
certain other underwriters are still in- 
clined to accept business of this char- 
acter, although the cover which they are 
prepared to give is substantially smaller 
than the various greyhound companies 
are willing, and even anxious, to provide 
for. The average rate of premium for 
such policies is about 3% of the total 
sum insured, which is limited in the ma- 
jority of instances to about - $100,000. 





DR. E. L. HUME APPOINTED 

The Missouri Workmen’s Compensa- 
tion Commission has named Dr. Edwin 
L. Hume of Bourbon, Mo., as its con- 
sulting physician. He succeeds Dr. Earl 
H. Coon, who resigned recently to be- 
come first medical assistant on the staff 
of the State Hospital for Insane at Ne- 
vada, Mo. 

Dr. Hume will assume his new duties 
at once. He is a graduate of the Barnes 
Medical College of St. Louis, Mo., and 
has been a general practitioner of Bour- 
bon for several years. 


SHIP’S ENGINEER WINS CLAIM 





Although Injured While Diving in Boat’s 
Swimming Pool, Court Rules He Was 
Entitled to Compensation 

The Hague Court of Appeal have de- 
livered judgment in an appeal concern- 
ing payment of compensation to a ship’s 
engineer. An engineer of the Royal Hol- 
land Line steamer Gelria, when off duty, 
dived into the ship’s swimming basin, 
which was only four feet deep, and met 
with an accident. The insurance com- 
pany, De Nieuwe Eerste Nederlandsche, 
of the Hague, with which the owners 
had covered their. risk, repudiated lia- 
bility on the ground that when the in- 
sured met with the accident, he was not 
performing any duty in the service of 
the ship, the criterion set by the Nether- 
lands Seamen’s Compensation Act. 

The court, however, have found that 
the use made by the engineer, of the 
swimming basin, even while off duty, 
constitutes a performance in the serv- 
ice of the ship, being a hygienic per- 
formance to maintain health, which 
would be to the advantage of the ves- 
sel, making or keeping the insured fit to 
carry out his duties on board. 





SHOWS 28% GAIN OVER 1926 


Reasons why the Wolverine of Lan- 
sing recently reorganized as a purely 
automobile writing carrier are apparent 
in the report recently given the direc- 
tors by President Robert K. Orr to the 
effect that a gain of 28% in total busi- 
ness over the previous year’s record for 
the same period was shown during the 
first nine months of 1927. During the 
latter period, efforts of the company have 
been confined almost exclusively to de- 
veloping the automobile line which has 
proved far more profitable than the other 
lines formerly assumed by the old Wol- 
verine and the Michigan Employers’ 
Casualty, its former casualty running 
mate. 
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AMERICAN SURETY WINS AGAIN 





U. S. Supreme Court Refuses to Review 
Philippine Bank Case; 
Company Gets $113,000 

When the decision of the Supreme 
Court of the United States declining to 
review the case of the Philippine Na- 
tional Bank vs. the American Surety 
was made public last week, an inter- 
esting legal case was closed which will 
result in the payment by the bank to 
the surety company of $113,000. This 
amount includes $80,000 and costs, in 
connection with a bond to discharge at- 
tachment issued by the American Surety 
and for the use of which principal the 
bank was held liable. 

Upon the decision of the court of ap- 
peals of New York State last May di- 
recting a judgment for the surety com- 
pany the bank applied to the Supreme 
Court of the United States for a review. 
The Surety’s contention was that the 
case did not present a federal question 


for review. 

The case was based on the bond of 
the American Surety issued at the bank’s 
request to discharge attachment against 
the Philippine Vegetable Oil Co. The 
attachment was discharged and money 
was sent by the oil company to Manila 
where it was used by the bank to re- 
cuce the indebtedness of the Philippine 
Vegetable Oil Company, whose account 
was then overdrawn. The vegetable oil 
company failed and the surety company 
had to pay a judgment of $81,500. 

It was the contention of the American 
Surety that the Philippine National 
Bank was liable because it actually re- 
ceived and was benefited by $127,000 as 
the result of the surety company be- 
coming surety at the bank’s request and 
upon the representation that the bank 
was interested in the fund. It was this 
contention which was upheld by the 
New York court of appeals when the 
case previously attracted attention by its 
decision. 





N. Y. FATALITIES ON INCREASE 





State Motor Vehicle Bureau Reports 
1,368 Persons Killed and 53,242 In- 
jured In First 8 Months 

During the first eight months of 1927, 
1,368 persons were killed and 53,242 oth- 
ers injured in street accidents, in auto- 
mobile accidents, an increase o£ 113 killed 
and 11,229 injured over fhe correspond- 
ing period of 1926, according to statistics 
compiled by the New York State Bureau 
of Motor Vehicles. 


Sixty per cent of the killed, 814, were 
pedestrians who had been struck by mo- 
tor vehicles. Collisions of automobiles 
caused 86 deaths while 119 were killed 
when motor vehicles struck fixed ob- 
jects, such as telephone poles, trees, hy- 
drants and curbing. One hundred and 
nineteen met death when cars went over 
embankments or turned turtle and 86 
were killed by -collisions with trains at 
grade crossings. 

According to Charles A. Harnett, com- 
missioner of motor vehicles, the fall of 
the year presents many unusual hazards 
which require extraordinary diligence on 
the part of the motorist. Wet pave- 
ments, loose leaves, foggy mornings, all 
contribute to the accident problem. Un- 
less unusual care is exercised by both the 
motorist and the pedestrian for the re- 
mainder of the year, New York state 
will show an increase of more than 300 
deaths over 1926. 





MAKING RAPID PROGRESS 


The Inter-Insurance Exchange for 
the Automobile Club of Missouri which 
was licensed on April 15, 1927, as a de- 
partment of the Automobile Club to pro- 
vide insurance for automobiles of club 
members claims to have written 1,500 
policies during its first half year and 
now has a monthly premium income of 


$17,500. 
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London Insures Scene CONSIDERING NEW COVERAGE M. W. Lewis Sees No SAFETY ENGINEERS MEET 


In “Crime” For $150,000 


A SHOPFUL OF REAL JEWELS 





Producer Had Unique Idea Of Hiring A 
Former N. Y. Cracksmen To Con- 
struct Burglar-Proof Set 





Real jewelry, insured for $150,000, is 
used in the London production of 
“Crime,” the famous New York melo- 
drama, which recently commenced its 
run at the Queen’s Theatre. When the 
curtain rose on the third act at the first 
performance the distinguished audience 
of critics and public personages gasped 
in amazement and then loudly expressed 
appreciation. The scene is a jewelry es- 
tablishment, which the audience believed 
to be a marvellous imitation of the glit- 
tering wealth of a real jeweler’s store. 
3ut it was wrong. : 

The jewels, necklaces, and gleaming 
plate—all the exhibits are the real thing 
and are worth what they are said to be 
valued at in the play, namely, $150,000. 
In fact, more than $50,000 worth of the 
plate and jewelry is the personal prop- 
erty of Sir Alfred Butt, the famous im- 
presario who has presented the piece in 
London. It is claimed that never before 
has there been such a display of gems, 
precious stones and jewelry on any stage. 

Jewelry Is Crackmen-Proof 

One would think that H. Van Buren, 
who stages the play, would have many 
sleepless nights about this $150,000 worth 
of valuables, but, on the contrary, he 
thinks the store scene in the Queen’s 
Theatre is the safest place that can be 
found in the whole of London. The val- 
uables hang suspended in the “grid’— 
right at the top of the flies—still dis- 
played in the window. The entire jew- 
eler’s store is one solid construction, and 
at the end of the scene it is hauled up 
to the “grid” by twelve men at a winch, 
and there it stops, under the vigilant 
eyes of two watchmen, until the next 
performance. 

“Not even a ‘cat burglar’ could get at 
it. He would break his neck, if he tried,” 
declared the stage carpenter, who was 
brought from America specially to con- 
struct the scene. 

When Mr. Van Buren decided that 
real jewelry should be used—as reality is 
the keynote of the whole play—he and 
the carpenter had a difficult time trying 
to find the best means of making the set 
cracksmen-proof. They made the ac- 
quaintance of a New York cracksman 
who had given up his life of crime, and 
he helped them solve the problem. With 
his aid the solid jeweler’s shop was con- 
structed. The cracksman brought all his 
knowledge of locks, patent fasteners and 
catches into play, and the result is the 
shop depicted on the Queen’s Theatre 
stage. 

Gems Set Tight In Grooves 

“That cracksman knew his job,” said 
Mr. Van Buren. “The jewels are as safe 
as if they were in the Bank of England. 
All the gems, precious stones, racing sou- 
venirs and plate of Sir Alfred Butt are 
set tight.in grooves. The back of the 
window is solid with locks and bars, and 
the window itself is thick, solid plate 
glass. And there it hangs up in the 
‘grid’ trim and safe. The whole shop 
weighs nearly a ton and is a replica of a 
— jewelry establishment in every de- 
tail. 

“I suppose we will get plenty of Eng- 
lish cracksmen in the audience. In New 
York, the authorities forbade us to film 
the show because they thought it would 
teach the cracksmen too much. I’ve 
heard of British cracksmen, but I’d like 
to see them get away with a hold-up 
with our jewelry store. It can’t be done.” 


A. L. ROBESON IN NEW JOB 

A. L. Robeson is now settled in his 
new position as branch office claims man- 
ager of the Commercial Casualty’s Phil- 
adelphia office. He was formerly in 
“none of liability claims at the home 
office. 





Foot-and- Mouth Disease Insurance 
Sought by British Dairy Ass’n. Al- 
though Cost May Be 
Prohibitive 

The question was brought up at the 
recent annual meeting of the British 
Dairy Farmers’ Association in London 
whether it had ever considered the pos- 
sibility of insuring against foot-and- 
mouth disease. The association felt 
that undoubtedly some insurance offices 
would be willing to undertake the risk. 
Lord Daresbury, who presided over the 
session, said that the present insurance 
policy did not cover against this dis- 
ease. 

It developed that the only policy 
which the association had been able to 
obtain was to insure against loss in the 
event of animals being removed from 
the cattle show when they had arrived. 
The premium for a foot-and-mouth dis- 
ease insurance would, no doubt, be pro- 
hibitive. It was agreed that the Council 
should make further inquiries into the 
matter. 





SENIOR REPORT PROGRESS 





Committee on N. Y. Compensation Rates 
To Make Report Soon; January 
Renewals To Be On Present Rates 
Leon S. Senior, manager of the Com- 
pensation Inspection Rating Board of 
New York, referred last week to the 
considerable progress which had been 
made by the conference on revision of 
New York compensation rates. He said 
that different points of view were being 
reconciled and that it was probable that 
the program to be developed by the com- 
mittee will be submitted in the form of 
a report with appropriate recommenda- 
tions during the early part of this month. 

Since it will require time for the in- 
furance department to pass upon such 
a program and for adequate notice to 
the companies, Mr. Senior says the board 
has decided to release January renewals 
on the basis of the present rates. 





STANDARD DIRECTORY OUT 

The Standard Publishing Co. of Bos- 
ton has issued the 1927 edition of the 
“Standard Insurance Directory of New 
England,” which is a complete list of 
fire, marine, life, casualty and miscella- 
neous insurance companies doing busi- 
ness in New England, with the names 
and locations of their agents. This valu- 
able book also lists local boards and 
associations and names of brokers. The 
price of the volume is $4 and may be 
obtained at the address of the publisher, 
141 Milk Street, Boston. There are 
nearly 1150 pages in this edition. 


Mystery in Suretyship 


LECTURES ON TYPES OF BONDS 





Tells Students That Geographical Classi- 
fications Have Little Value; Moral 
and Financial Risk Important 





Martin W. Lewis, assistant manager, 
Towner Rating Bureau, who talked be- 
fore the junior surety class of the In- 
surance Society of New York recently, 
doesn’t believe that there is anything 
mysterious about the surety business. 
While it is involved and complex, he says 
that anyone with a reasonable amount of 
intelligence and patience can acquire suf- 
ficient knowledge of it so as to become 
proficient. 


It was the purpose of his talk to ac- 
quaint the students with the various 
classifications of the business and in his 
introductory remarks he said: “When 
considering statistics for rating purposes 
it is essential that only substantial pre- 
mium income covering a wide area be 
considered. The larger the volume of 
premiums and area covered the more 
stable are the rates likely to be. Small 
premium volume and limited area would 
result in violent fluctuations which would 


necessitate frequent and_ substantial 
changes in rates. 
“Geographical classifications are of 


limited value. The major portion of our 
business relates to the moral and finan- 
cial risk. Location has no bearing upon 
the honest employe or competent con- 
tractor. 

“Classification according to hazard 
(text of bond) has a real value. The 
moral and financial risk may be the same 
but the liability may differ according to 
the text of the bond. That is particu- 
larly true of contract bonds, public offi- 
cial bonds and other obligations which 
are required by federal, state or other 
public authorities.” 

Mr. Lewis then went into a careful 
explanation of each of the important 
classes ofesurety bonds, mentioning that 
the underwriter who has a fair knowl- 
edge of them need have no fear regard- 
ing any others which he may be called 
upon to consider. Discussing mortgage 
guarantee bonds, which surety companies 
have recently undertaken to write, he 
said: “This field offers the companies 
unlimited possibilities and requires of 
them extreme care and caution.” 
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Maryland Casualty Specialists Hear 
Many Addresses; J. A. Pearce Wins 


President Burns Prize 


Safety engineers of the Maryland 
Casualty met at the home office in Bal- 
timore for their ninth annual conference 
last week. These conferences haye 
grown in importance and influence and 
have been very helpful in developing the 
accident prevention work under the di- 
rection of Holger Jensen, manager of 
the engineering and rating division. 

The program consisted of addresses 
and discussions by safety engineers, 
company officials and outside spcakers, 
Among the latter were Preston 1). Cal- 
lum of the Henry M. Warfield-Roloson 
Co., Inc., a well known insurance firm 
of Baltimore, who spoke on the “Fun- 
damentals of Automobile Accident Pre- 
vention”; H. J. Larsen of the Wilson 
Goggles, Inc., on the “Use of Goggles”; 
W. J. Rose of New York City on “Haz- 
ards and How to Prevent Them on 
Subway Construction Work”; J. L. Mal- 
colm of the National Safety Appliances 
Corp., on “Safety in Window Cleaning”; 
S. W. Borden of Crouse-Hinds Co. on 
“Grounding and Safety Circuits,” and L. 
J. Bowker, Mine Safety Appliances Co, 
on “Proper Use of Gas Masks.” Dr. Ira 
E. Whitehill, surgeon of the Maryland, 
spoke on the “Value of Medical Serv- 
ice in Industry,” and Dr. A. D. Lazen- 
by, chief surgeon, led in the discussion. 

The safety bulletin prize of $100 of- 
fered each year by President F. High- 
lands Burns for the best bulletin sub- 
mitted by the safety engineers was 
awarded to James A. Pearce of the 
Philadelphia office. Besides the display 
of bulletins there was a display of the 
best achievement of accident prevention 
in each of the twenty-eight territories. 

The conference attended the dinner 
given by the Safety Engineering Club of 
Baltimore at which A. C. Caruthers, 
president, Safety Magazine Publishing 
Corp., New York City, was the speaker, 
his subject being “High Cost of Infec- 
tion in Relation to Industrial Injuries.” 





NEW CAPITAL ALL PAID IN 


85% of Bankers Indemnity Stockholders 
Came Through With Subscriptions; 
Considered Tribute to Company 
- A record in obtaining additional capi- 
tal has been made in connection with 
the recent stock offering of the Bankers 
Indemnity, according to Frederick E 
Wilkens, vice-president and general 
manager of the company. The capital 
has been increased to $1,000,000. The 
new issue was 100,000 shares at $5 pat, 
paid in at $12.50 per share, thus add- 
ing $500,000 to the capital account and 
$750,000 to the surplus account. This 
will make the total assets about $3,500; 

000 by the end of the year. 

The new stock issue was subscribed 
and paid for by 85% of the origina 
stockholders, only 15% electing to sell 
their subscription rights. This ws com 
sidered an unusual expression of com 
dence, considering that the company has 
been in operation less than two yeafs 
and has not yet gone on a dividend pay 
ing basis. The company is expected 10 
roll up about $1,350,000 in premiums this 
year. 








R. R. BROWN’S DAUGHTER 
ENGAGED 
R. R. Brown, president, America? 
Surety, and Mrs. Brown announce the 
engagement of their daughter. Miss 
Eleanor E. Brown, to Alanson S. Gat 
bee, son of Mr. and Mrs. Robert & 
Gambee, of Englewood. Miss Brown * 
a graduate of the class of 1925 at Vassa 
and later did graduate work in Englis 
at Columbia University. - 


Mr. Gambee was graduated from 


Princeton in 1924, where he was promt 
nent in collegiate activities. He also 4 
tended the Harvard School of Busines 
Administration. The wedding is planne 
for the Spring. 
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